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N.Y. CITY INVESTIGATING 
CHARGES OF -RAGKETEERING 
BY FIRE HAZARD CHASERS 


Claimed That ~ “Experts” Show 
Property Owners How to Beat 
Fire Code Violations 


RECORDS PUBLIC PROPERTY 


Public Officials Say Under Present 
Conditions Problem Is Difficult 
One to Solve 


~“ 





Fire insurance executives and company 
organization officials are watching with 
interest for further developments in the 
allegations made last week following the 
disastrous fire in the Pathe motion pic- 
ture studio in New York city that there 
are a number of concerns engaged in the 
practice of aiding violations of the fire 
prevention laws. There exist, it is said, 
anumber of so-called fire prevention ex- 
perts, the principal business of many of 
them being quickly to get in touch with 
property owners whose buildings have 
been cited by the Bureau of Fire Pre- 
vention in New York as extra hazardous 
and for a certain fee inform them how 
they may escape the penalties involved 
without wholly removing the conditions 
held tu be dangerous. 

Representatives of the Bureau of Fire 
Prevention of New York are constantly 
Inspecting buildings to check up on fire 
hazards and where violations of the 
building or fire prevention codes are 
ound the owners are requested to alter 
these conditions by the removal of the 
hazards, by installing automatic sprin- 
kler systems, or in other ways to remedy 
the dangers. All violations on buildings 
m the city are publicly listed daily in 
the Bureau of Fire Prevention and the 
charge is that runners for these “fire 
Prevention experts” take off these names. 

he same evening the “experts” send out 
letters of solicitation for the case. 

_ For the payment of a substantial sum 
It is reported that these fire rule viola- 
tion “racketeers” will inform the prop- 
erty owners of ways and means to avoid 
the citation of the city government bu- 


Teau and that they personally will “fix 
things up downtown.” 


Solicitation Arguments 


City officials have heard before this 
that these “fire prevention experts” have 
Fepresentatives who use an argument 
Something like this: 

ell, maybe you can beat a case now 
and then with an ordinary lawyer, but 
you can’t beat the Fire Department in 
one case for they come right back at 
= the next day sticking other viola- 
; NS on. Don’t forget that any time 

‘y want to find something they can 
nd it. Retain us and we'll take care of 
anything.” 
ratere has been no evidence that these 

eteers have any access to the Fire 
(Continued on Page 32) 

















PHOENIX 


Assurance Company, Ltd. 
of London 


150 William Street, New York 








A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE 


Excellent Service and Facilities 








‘seablished a78a 
INSURANCE 


Indemnity Company 


150 William Street, New York 
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“For Some Wee Dreamer’s Cause” 


There’s an empty stocking hanging 
By many a wind-blown door, 

That must wait in vain for Christmas 
In the gray haunts of the poor; 

And eyes that now shine brightly 
Shall, through a rain of tears, 

‘See nothing there on Christmas 
But the sorrow of the years. 


But out where splendor centers 
In the mansions of the Great, 
No call will go unansweret— 
No tot will vainly wait; 
The Christmas horn will summon— 
The Christmas drum will roll 
The tide of joy in magic 
Through the gateway of each soul. 


But where one gift would brighten 
The dark of weary days, 
No reindeer’s hoof will thunder 
Our poverty’s drear ways; 
And so, for God’s white season— 
For some wee dreamer’s cause— 
Don’t you think that you might whisper 


Just a word to Santa Claus? 
—Grantland Rice. 


The Penn Mutual Life Insurance Company 
Philadelphia 


Independence Square Founded 1847 
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COMMISSIONER MITCHELL 
PLACES SECURITY FIRST 
IN COMPANY INVESTMENTS 


California Insurance Commissioner 
Makes Report to Governors’ 
Council 


NO DISTINCTIONS THERE 
State Laws Do Not Place Greater 
Restrictions on Life 
Companies 








Emphasis on the security of invest- 
ments of life insurance companies comes 
from another quarter with the insurance 
commissioner of California, E. Forrest 
Mitchell, stressing the point in a report 
on the subject of insurance company in- 
vestments made to the governor’s coun- 
cil. Commissioner Mitchell calls atten- 
tion to the fact that the laws of Cali- 
fornia make no distinction between life 
insurance companies and other insurance 
companies in the general types of invest- 
ments permitted. Investments in mort- 
gages, stocks and bonds generally, ex- 
cept mining stocks, are permitted by the 
statute but they must be “rated first class 
securities,” Mr. Mitchell stated. 


Discretion With Commissioner 

The insurance commissioner may dis- 
approve and order the sale of any in- 
vestment which he considers does not 
comply with the law, he added. 

Some of Commissioner Mitchell’s com- 
ments follow: 

“Taken as a whole the insurance com- 
panies are among the most extensive 
purchasers of securities and investments 
in the country. This is particularly true 
of life insurance companies, whose re- 
serves total huge figures and must be in- 
vested to yield at least the rate of re- 
turn assumed in fixing their premiums. 

“They are trustee institutions and the 
policy of some states is to hold them to 
rather narrow restrictions, narrower 
than those to which the other types of 
insurance companies are held. 

“The law of this state (section 421 of 
the civil code) makes no distinction be- 
tween the life insurance companies and 
other insurance companies in the general 
class of investment permitted. 

“After requiring that the minimum 
capital be invested in what might be 
termed the ultra-conservative type of se- 
curity, it permits investments in mort- 
gages, stocks, and bonds generally, ex- 
cept mining stocks, but prescribes that 
the stocks. bonds and similar obligations 
must be ‘rated as first class securities,’ 
with the further proviso that the insur- 
ance commissioner may disapprove and 
order the sale of any investment which 
he considers does not comply with the 
law. 

“Our law also has what is believed a 
very desirable provision limiting the 

(Continued on Page 7) 
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Regarding a 
MERRY CHRISTMAS 


from Now On, 
Regardless 








a: OFFICE of \ 
SANTA CLAUS December 24th, 1929. 


Dear Mr. Jones: 


I received the order from your children, 
Johnnie and Mary, and having found your account O'K, will 
_ deliver all the toys they asked for, at midnight. 


It is my duty,. however, to call your at- 
tention to the fact that you are but a mortal and that you 
never can be certain one year that there is going to be an- 
other Merry Christmas the next. ‘You can talk about what a 
‘jolly, generous old fellow I am.all you want but you know 
that after all I mst. be paid for my services. I am very 
fond of children and make many very merry, but it is a sad 
day for me to pags by so many whose daddies have gone unex- 
pectedly off to the other world and forgotten them. 


May I suggest, therefore, that you send 
each year but a small part of your Xmas Fund to the Massa- 
chusetts Mutual. Then you can rest assured that when our 
call comes, no.Christmas will ever pass without my vis: 

to John and Mary and Mother as long as they live. 
That is the way you want it to.be. But 


you mustntt put it off, for mortal life is short and time 
is fleeting. 


Yours for 


ptm. ee *. 


THE KEANE-PATTERSON AGENCY 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY 











Telephone Chickering 2384 































LEYENDECKER BRANCH 
225 Broadway 
Telephone: Barclay 3670 











JOHN STREET BRANCH 
60 John Street 
Telephone: John 4107 





BRONX DIVISION 
566 Courtlandt Avenue 
Telephone: Melrose 2225 
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New York Life Doubles 
. Its Disability Rates 


BECOME EFFECTIVE JANUARY 1 





Same Rates for Women But Benefits 
Cut in Half; No New Disability 
Form Before April 





The New York Life has increased its 
disability rates by approximately 50% 
effective January 1. Women will be 
charged the same rates but the benefits 
will be one-half those for men and the 
age limit will be 55 instead of 60. The 
company does not expect to put new dis- 
ability forms into use to comply with 
the standard provisions adopted by the 
insurance commissioners before next 
April at the earliest. In a notice sent 
to the field force, Vice-President Thomas 
A. Buckner says: 

“The companies have found that the 
present disability premium rates are too 
low. So far as the New York Life is 
concerned, it is necessary in view of our 
own experience, as well as that of the 
other companies, to adopt a new scale of 
premium rates for disability benefits. 
These rates, beginning January 1, 1930, 
wil be approximately 50% higher than 
the rates now in use. A new rate folder 
will shortly be furnished to agents. 

‘On account of the higher cost of dis- 
insurance experienced among 
women by this and other companies we 
will charge women the same premium as 
men, but the monthly disability income 
will be $5.00 per thousand of insurance 
instead of $10—and the age before which 
the disability must occur will be Age 55 
instead of Age 60. 

“A few classes of women, which will 
be indicated upon a list to be sent to 
agents before the first of the year, can- 
not be granted disability benefits, while 
others will be granted only the waiver 
of premium at an increased rate. This, 
however, represents less than 15% of the 
total disability policies issued by us on 
women. 

“No policies written upon applications 
secured after January 1, 1930, will be is- 
sued at the old rate, but in order to allow 
sufficient time for medical examinations 
to be completed the following provision 
is made: 

“Any application dated not later than 
December 31, 1929, if received with com- 
plete medical report at the branch of- 
fice by January 8, 1930, or before, will 
count as business secured prior to Janu- 
ary 1, 1930. 

“No change from the present form of 
Disability Benefits to comply with stand- 
ard policy provisions adopted by insur- 
ance commissioners, is contemplated be- 
fore April 1 at the earliest.” 





NEW SERVICE BUREAU BRANCH 





American Service Bureau Opens Office 
in Cincinnati; Now Has Three 
Branches 


The American Service Bureau has 
opened a new branch office at 606 Mer- 
cantile Library building, Cincinnati, with 
Frank A. Dwyer in charge as manager. 
The new office will serve eight counties 
M southern Ohio and three counties in 
_ Kentucky adjacent to Cincin- 
ati. 

The American Service Bureau, which 
Makes inspection reports exclusively for 
ife insurance companies which are mem- 

Ts of the American Life Convention, 
Now has three branch offices and three 
Sub-offices in Ohio. The branch offices 
are in Cincinnati, Cleveland and Colum- 
lus and the sub-offices are at Toledo, 

kron and Dayton. Throughout the 
Country the organization maintains thir- 
ty branch and sub-offices. Its headquar- 


fers are in the Shell building, St. Louis, 
Issourt, 





‘The H. C, Lawrence agency of the 

incoh National Life at Newark, N. J., 

i Issuing an agency publication called 
© New Jersey Link.” 


A Fireside Production Drama 





How E. I. Duschnes Started In Life Insurance Four Years Ago 
At Suggestion of His Wife, a Large Personal Producer; 
and Is Paying For More Than Million This Year 





E. I. DUSCHNES 


Here follows a most remarkable human 
interest story of an insurance agent who 
with a gradual mounting production has 
reached the $1,000,000 and higher class in 
four years’ time. It illustrates, likewise, 
the splendid inspiration which a wife can 
exert on a husband’s career when each has 
confidence in the other’s abilities and po- 
tenttalities. This agent is E. I. Dischnes 
of the Keane-Patterson Agency of the 
Massachusetts Mutual Life, New York 
City. 


Just prior to the war and during the 
war E. I. Duschnes was engaged in the 
import and export business, but reverses 
in that business made it necessary for 
him to forsake it. He then engaged with 
the Larvex Corporation, a moth-proofing 
process organization, starting at the bot- 
tom and later becoming sales manager 
there and continuing until he was sold 
out of it into the life insurance business. 


It was at the time he entered the 
Larvex Corporation that Mrs. Duschnes 
decided to enter business in order to give 
Duschnes an opportunity to work un- 
worried in his new connection. 

While Mrs. Duschnes was on a sum- 
mer vacation in the Adirondacks, a wom- 
an connected with the selling force of 
the T. R. Fell agency of the Massachu- 
setts Mutual Life, sensing the potential 
qualities of a sales. woman in Mrs. 
Duschnes, suggested that she on return- 
ing to New York have a talk with Man- 
ager Fell, with the idea of selling life 
insurance. This she did back in 1922. 
She has been with the Fell agency from 
that time to the present and has pro- 
gressed from a beginner to nearly a 
$1,000,000 producer in one year. Her 
peak was $900,000 and in that production 
was one case of a $500,000 trust fund. 

Mrs. Duschnes’ production for 1929 
will approximate her peak as she at the 
time of this interview had produced and 
actually paid for more than $750,000. 


Duschnes Enters the Business 


With a picture of this sort in your 
mind it can be seen what Duschnes was 
up against when he was induced to take 
up life insurance. The Larvex Corpora- 
tion connection was not satisfactory as 
far as Duschnes was concerned. Mrs. 
Duschnes thought he had those qualities 
which would make a good agent if prop- 
erly coached. When Mrs. Duschnes was 
telling her_husband.of her success in. life 


insurance and making strong argumefits - 


as to why he should go into the busi- 


MRS. EDNA DUSCHNES 


ness, too, the situation was not exactly 
one which a husband relishes. The aver- 
age man does not want to see his wife 
step out and run things arotind him in 
the business world. Duschnes was no 
exception. However, he was a good sport 
and listened to her achievements not only 
patiently but with admiration. There 
was another side to the situation, too. 
If he followed her advice and went into 
life insurance there was an element of 
hazard. It was not only that he might 
not make good, but there was the pos- 
sibility of scoring only a passable suc- 
cess while his wife would eclipse him 
in a blaze of business glory. Further- 
more, he was 40 years old and he had 
often read that that age is somewhat 
advanced to start building up a new ca- 
reer. 


So the die was cast and Duschnes be- 
came a life insurance man. That Mrs. 
Duschnes’ intuition was correct was dis- 
closed by what he has done in the four 
years which he has been in the business. 
Those four years have not only been a 
record of success, but in 1929 he has 
had the immense satisfaction of paying 
for $1,050,000 to date. In other words, 
he now has a shade on the better side 
of the evening discussions in the 
Duschnes home; and no one is more 
happy about it than his very successful 
and inspirational better half. He per- 
haps may reach the $1,250,000 mark be- 
fore the year ends. He says he thinks 
he will. Mrs. Duschnes says she knows 
he will. A great team this with a fam- 
ily- production of better than $2,000,000 
of paid-for business this year (and 
growing) ! 


His Average Case $84,000 


Mr. Duschnes makes a specialty of 
business insurance; his average case is 
approximately $84,000. His preparation 
for a life insurance sale is so thorough 
that he sells nine out of ten interviews. 
He depends chiefly upon his ability in 
the selection of prospects and as a rule 
knows more about the prospect’s affairs 
entering into the life insurance sale be- 
fore he calls on him than the prospect 
himself knows. He is thoroughly con- 
versant with general business practices; 
matters tied up with corporation risks, 
trust agreements and estate-planning. It 
is his belief that the agent who knows 
his business never meets competition un- 
less it-is of 
lieves that business “insurance has thé 
brightest future of any branch of life 


his--own- making. He be--. 


Brings Twisting Up 
Before Life Presidents 


WHATLEY ASKS CO-OPERATION 





Tells Executives Many Large Writers 
Can Be Disciplined Only by 
Their Companies 





Speaking before the meeting of the 
Association of Life Insurance Presidents 
in New York last week, S. T. Whatley, 
manager of the Aetna Life in Chicago, 
in his capacity of president of the Na- 
tional Association of Life Underwriters 
took up frankly the subject of twisting. 
He said: “Permit me to touch on a topi¢ 
which is of vital importance to you, to 
your companies, and to our association. 
It is, indeed, our common problem. I 
refer to the evils of twisting. We be- 
lieve that our association has, within its 
ranks, reduced this evil to a minimum, 
but there are still many large life under- 
writers who are not members of our 
association and hence not answerable to 
its discipline, but who are apparently 
finding no trouble in placing their twist- 
ed business with managers and general 
agents of many of your companies repre- 
sented here today. We believe that with 
your aid this evil can be definitely 
stamped out. First we ask your aid in 
the matter of securing more effective 
legislation, in those states where such 
legislation does not now exist. And, sec- 
ondly, we ask you to make it known to 
your general agents and managers and 
to your representatives throughout the 
country, that you will not under any con- 
ditions countenance such practices. 

“We do not believe that it is necessary 
to call your attention to the fact that this 
constitutes one of the greatest leaks in 
the life insurance business today; that 
it is disrupting to a very great extent 
the morale of the serious-minded under- 
writers of the country; and that it is 
striking a vicious blow at the reserves of 
the legal reserve life insurance compa- 
nies of America. Gentlemen, with twen- 
ty thousand leading life underwriters of 
America backing you in this movement, 
you can put an end to it.” 





R. O. McCULLOCH PRESIDENT 


Elected Head of Mutual Life of Canada, 
Succeeding Hume Cronyn, Resigned 
on Account of Poor Health 
R. O. McCulloch, who has been first 
vice-president of the Mutual Life of 
Canada, was elected president at a meets 
ing held at Waterloo, Ont. Hume Cro- 
nyn, retiring president, asked to be re- 
lieved because of poor health. Louis L. 
Lang, president of the Lang Tanning 

Co., was elected first vice-president. 








insurance production. He says that in 
his opinion it has hardly started. 

His reaction to the stock market situa- 
tion was that it turned out to be the 
best thing that ever happened to, the life 
insurance business and that no greater 
proof of the financial stability of life in- 
surance could be demonstrated. 

Duschnes is punctual in his habits. His 
chief diversion is the theatre where he 
is often a first-nighter and a repeater. 
He believes the man who keeps posted is 
the one who wins. His principal hobby 
is to write life insurance and pay for it; 
and then to keep on writing more life 
insurance and paying for it than his wife 
does. 

Mr. and Mrs. Duschnes have an attrac- 
tive daughter, Marian, who is a graduate 
of Cornell, ’27, who is at present getting 
her first business experience with an ad- 
vertising agency,-starting from the bot- 
tom, with the idea of making that busi- 
ness her profession. 
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LB. Little To Retire 
From Metropolitan Life 


FAMOUS IN PUBLIC RELATIONS 









Once One of America’s Leading Writers 
on Politics; Chief Figure in 
“Amen Corner” Dinners 





Because of his long association with 
the Metropolitan Life, permitting him 
to retire under the company’s service 
regulations, and also by reason of his 
poor health—so ill, in fact, is he that 

his physicians are not letting him re- ALL PLAY 

ceive visitors, Luther B. Little will leave AND O ORK 
the Metropolitan Life at the end of the 

year. For years he was head of the 







That’s what makes an old man 


grow older (live longer.) 


As a salesman of life insurance you can tell 
any business man a convincing story of 
the advantages of a Prudential Policy 


providing for an Endowment at age 60 
or 65. 


4 


Think of it! No labor, no worry in those last 


years. Nothing to do but live and enjoy 
living. 





LUTHER B. LITTLE 


Metropolitan’s publication division and y 
OE nce. alti eek cok Maeno tenes There is no contentment comparable to that of 


distinguished daily newspaper men. 
A couple of years ago Mr. Little was — old — 


playing golf. He fell on the links. In 
a pocket was a golf ball and he broke 
some bones, the injury keeping him in 
the Lawrence Hospital at Bronxville, N. 
Y, for months. He returned to his desk 
but just before the annual meeting of 
the Insurance Advertising Conference in 
Cleveland he became ill, went to his 
home in New York and is now at the 
home of a friend near Nyack, N. Y. His 
illness became generally known when it 
Was announced at the advertising con- 
erence, 
In the newspaper field Mr. Little made 
his great reputation as a narrator and 
reporter of political events. He covered 
humerous conventions, traveled exten- 
‘vely to keep finger on the political 
pulse for thousands of readers, knew 
bublic men in every state, was the con- 
fdante of hundreds of distinguished Am- 
‘ican public figures. 

18 journalistic reputation in the old 
ays compared with that now held by 


rr Sullivan, Richard F. Oulihan, Da- 5 
vid Lawrence and other Washington cor- 
hapondents and syndicate writers. When 3 4 


Sel eo Prudential 


* belonged to that select group 
t well-known political writers who ev- 
Insurance Company of America 


tty day visited “Boss” Platt. the Re- 
Publican state leader of New York, and 
vit Dart in the historic conversations 
| Senator Platt as the latter sat in 
Ae air in that section of the old Fifth 
tae Hotel lobby which became na- 
mally known as “The Amen Corner.” : ‘d 
“The Amen Corner” Dinners =< Epwarp D. D » Pre 


iNet only were New York state poli- 
cme Personalities flashed there under 
- ih review, but also was the polit- 
; te of the nation. In later years 
aa Feporters and correspondents who 

Miewed Platt daily formed a dinner 


(Continued on Page 49) 





Home Office: Newark, New Jersey 

























Manager Diefendorf, 
Brooklyn, To Retire 


HIS SON WILL SUCCEED HIM 








W. T. Diefendorf Has Been With 
Mutual For Four Decades; Built 
Large Agency 





After forty years of service in life 
insurance Warren T. Diefendorf, Brook- 
lyn manager of the Mutual Life, will re- 
tire at the end of the year under the 
company’s retirement plan. From the 
first of the year Warren E. Diefendorf, 
his son, will become the company’s man- 
ager in Brooklyn. For some years the 
Diefendorf agency has been one of the 








WARREN T. DIEFENDORF 


largest in the city. Warren E. Diefen- 
dorf also has been associated with his 
father for years, has been an unusually 
large personal producer and is a fine 
organizer. 


Warren T. Diefendorf started his ca- 
reer in the dry goods business, and at 
the age of 23 he organized and operated 
a garment manufacturing company. He 
entered the life insurance business 
through the medium of an uncle, John 
W. Diefendorf, who at that time was 
one of the most enterprising insurance 
men in the Middle West. Perceiving the 
ability, ambition and potentialities of the 
young man, this uncle persuaded him to 
join him in Peoria, Ill.. as a special agent 
of the Mutual Life. That was in 1888. A 
year later Mr. Diefendorf was called to 
New York, and on February 22, 1889, 
he was made manager of the Brooklyn 
agency of the company, and he has been 
in charge of that agency during the fol- 
lowing years. Genial. high-minded, able 
and loyal, a fine citizen, he has been 
one of the great corps of Mutual Life 
workers. 

Warren E. Diefendorf was born in 
Brooklvn in 1893 and joined the company 
in 1914 after experience in the’ maga- 
zine world. The first man from whom 
he secured an application was a police- 
man on dutv on a Brooklyn corner. It 
was Richard FE. Enright. who later be- 
came commissioner of police. Mr. Dief- 
endorf became eligible to the Field Club 
in his first vear and he has been a con- 
sistent producer of fine business in the 
enstting years, having been a Field Club 
member eleven years. 





LEHIGH VALLEY MEETING 


Robert Hunter, trust officer of the 
Bethlehem Trust Co., and Dr. Henry L. 
Klopp, superintendent of the Allentown 
State Hospital, snoke at the December 
meeting of the Life Underwriters’ As- 
sociation of the Lehigh Valley. 
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N. Y. Bank Chief Is Made 
Penn Mutual Director 


C. S. McCAIN OF CHASE NATIONAL 





Also Director in National Surety and 
Was Once in Insurance Business; 
Has Many Insurance Friends 





Charles S. McCain, president of the 
Chase National Bank of New York, a 
director in the National Surety and a 
brother of W. Ross McCain, vice-presi- 
dent of the Aetna (Fire) Insurance Co., 
has been elected a member of the board 
of trustees, the Penn Mutual. 

Mr. McCain has a large insurance ac- 





SSUEeaeeeneeeeee 














C. S. McCAIN 


quaintance and in Arkansas was in the 
insurance business for some years. 

The father of Charles S. McCain was 
one of the leading lawyers of Arkansas. 
Charles S. McCain attended Erskine 
College, and later entered Yale, from 
which he was graduated with an A. B. in 
1904. Returning to Arkansas he engaged 
in the banking business, and also was 
in insurance. In 1913 he organized and 
became vice-president and secretary of 
the Bankers Trust Co. of Little Rock, 
reaching its presidency in 1924. Coin- 
cidentally he was a director in various 
utility corporations, as well as of the 
Little Rock branch of the Federal Re- 
serve Bank of St. Louis. He was very 


active during the War in the Red Cross, 


Liberty Loan drives, and other things 
of that nature. He served in the year 
1920-21 as president of the Little Rock 
Clearing House Association. From 1920 
to 1923 he was a member of the execu- 
tive council of the American Bankers’ 
Association. In 1927 he was made vice- 
president of the National Park Bank of 
New York and president in 1927. And 
when that institution and the Chase Na- 
tional Bank recently merged, he was 
elected president. 





ON NEW YORK LIFE BOARD 

Hale Holden, chairman of the execu- 
tive committee of the Southern Pacific 
Co., has been elected a director of the 
New York Life, succeeding the late 
Judge Hiram Steele, who was a director 
of the company for over thirty-seven 
years. Mr. Holden has been engaged 
in railroad work during most of his busi- 
ness career. He has been president of 
the Chicago, Burlington & Quincy and 
the Colorado & Southern railroads. and 
was Federal Regional Director of Rail- 
roads of the Central Western region. 





$100,000,000,000 of life insurance was in force, at the 


end of July 1929, in the legal reserve companies 


of the United States, numbering about 300. 
Over $7,000,000,000, or more than 
‘ONE - FOURTEENTH, of this 


total is in this Company. 


a: 


New York Life Insurance Company 
MADISON SQUARE, NEW YORK, N. Y. 


Darwin P. Kingsley, President 


—. 


Fidelity Mutual’s New 
Maximum Risk Limits 


WILL NOW WRITE $2250 





Between Ages 25 and 50 Company Set; 
New Retention; Scale for 
All Ages 


The Fidelity Mutual Life has increased 
its limits of risk and will accept on 
standard risks $225,000 between the ages 
of 25 to 50. On women the limits will 
be $75,000. For term insurance the max. 
imum is $60,000 between ages 25 and 5). 
The full limits at the different ages fol- 
lows: 

All Plans Except Term 

: : —— Amounts — 
Age Men 


Women 
TOE cs ee 5,000 None 
) cs eee eS - 10,000 None 
I icra ere cn 0 20,000 None 
(1 a ape 2: 30,000 15,000 
APS sess, 5s aks ere 45,000 15,000 
ee 60,000 15,000 
RR Saks sca ae i 90,000 45,000 
Mer sone abe cwen 105,000 45,000 
ve ao ,000 45,000 
(Ree eee 135,000 75,000 
ee a eae atts 150,000 75,000 
is sn cai heey 165,000 75,000 
Bret «26 Vi 187,000 75,000 
er 6-6 '< ences 225,000 75,000 
(| SS eae ea 195,000 75,000 
Re ,000 75,000 
EAR cs cca are te 165,000 75,000 
BS be see ase wa 150,000 75,000 
Rial sic. Sees 135,000 75,000 
RECS ae ener ee 120,000 75,00) 
1 CPA SR 112,000 75,00 
RRS eri, « Seals: 105,000 75,000 
BOSON. cen 4c 97,500 75,000 
Syne eae any 90,000 75,000 
Gis Ses orien 75,000 30,00 
RRR Riertcak Aaa? 67,500 30,000 
5 SE San SU 60,000 30,000 
vee aay raed a Nos 52,500 30,000 
IRIE ee 45,000 30,000 


Disability “A” 

The limit of insurance with Disability 
“A” (waiver of premium only) is the 
full company retention which amounts to 
one third of the above limits for ages 
25-55 inclusive. Disability “A” is not is 
sued in connection with Term Insurance. 

Disability “B” 

Limit for men—$250 per month Disi 
ability Income. : 

Limit for women—$50 per month Dis 
abiilty Income. 

Double Insurance 

Limit for men—$25,000. 

Limit for women—$10,000. 





SHENANDOAH NOT FOR SALE 





President Charles E. Ward; Who Own 
Control, Denies Report of Pur- 
chase By Rogers Caldwell 

There is no foundation for current 
reports that the Shenandoah Life of Ro 
anoke is either selling out or has 80! 
out to Rogers Caldwell and Co., invest: 
ment bankers of Nashville, who already 
control the Missouri State Life and ser 
eral other companies, according " 
Charles E. Ward, agency manga 
the Shenandoah. The bulk of the st 
of the Shenandoah is owned by Robet 
H. Angell, president, and a few “lo 
business associates, and they have * 
intention of disposing of it, Mr. Watt 
says. Though a comparatively new i 
pany in the ranks of life insurance, % 
Shenandoah now has approximately ‘ 
000,000 of insurance in force. It one 
to pass the hundred million mark belo 
the end of. 1930. 





N. D. ACTUARY RESIGNS 
Elmer Knodel, secretary aiid actuarl 
of the North Dakota workmens “ 
pensation bureau, has resigned to We 
the actuarial department of the nationé 
headquarters of the Maccalces. De 
temporary successor in the North ‘ad 
kota bureau is Carl Knudtson, who 
been underwriter up to this time 
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When Death Is Caused 
By Those Who Benefit 


yoW COURTS DECIDE PROCEEDS 





Companies Find Situation Fraught with 
Difficulties; Bills of Interpleader 
Often Necessary 





E. M. Grossman, general counsel of 
the Central States Life, had as the sub- 
ject of his paper before the Association 
of Life Insurance Counsel last week, 
‘Liability and Rights of the Insurer 
When the Death of the Insured Is 
Caused by the Beneficiary or by an As- 
signee. Three questions asked follow: 

(1) Under what circumstances as to 
the nature of the homicide will the kill- 
ing of the insured by the beneficiary or 
assignee of a life policy preclude him 
fom receiving the proceeds of the in- 
surance ? 

(2) In an action involving the dis- 
position of the proceeds of insurance, is 
the record of a conviction or acquittal 
of the beneficiary or assignee conclusive 
as to whether he has feloniously killed 
the insured, or is it even admissible in 
evidence ? 

(3) When the beneficiary or assignee 
cannot take the proceeds, what becomes 
of them? 

Courts Will Not Lend Aid Where There 


Is Intentional Wrorg 


On the first question, though there is 
some conflict of authority, the general 
tule is found in the following quotation 
fom Schreiner vs. High Court of Illi- 
nois Catholic Order of Foresters, 35 II. 
App. 576: 

No court will lend its aid to one 
who founds his cause of action on 
his intentional wrong. * * * We do 
not think, however, that it is neces- 
sary to show that the purpose of 
the killing was in order to get the 
money. It is enough that the kill- 
ing was the intentional and wrong- 
ful act of the beneficiary named in 
the policy. 

The second question is answered as 
follows: In the absence of statutes ex- 
pressly requiring conviction of the 
wrongdoer, “the cases involving the 
homicide of an insured by a beneficiary 
or assignee, so far as they actually con- 
sider the question of the eventual effect 
of the criminal record, follow the gen- 
eral rule that such record is not only 
inconclusive, but inadmissible, to prove 
the facts upon which it is based.” 

Wrongdoers Barred 

In answer to the third question it is 
said that “the courts generally agree that 
the fact that the beneficiary or assignee 
has caused the death of the insured 
under such circumstances that he cannot 
tecover the insurance, bars only the 
wongdoer and those claiming through 
him, and does not in itself justify the 
Murer in retaining the fund it has 
agreed to pay upon the death of the 
Insured * « * if there is any one other 
than the rongdoer and his privies who 
as any interest in the policy. 

Who this alternative payee may be 














Mitchell Statement 


(Continued from Page 1) 
amount which may be invested in the 
stock of any one corporation. 
New York state has been one of the 
Most strict in its limitations upon the in- 
Yestments of life insurance companies.” 


Eee 


is ordinarily determined on the assump- 
tion that the disqualification of the bene- 
ficiary by his crime is equivalent to his 
death, prior to the death of the insured; 
that is, that a beneficiary incapable of 
taking is equivalent to a non-existent 
beneficiary.” It is usually the estate of 
the insured which gets the proceeds 
under such circumstances. 

“The insurer has been allowed to re- 
tain the proceeds of a policy on the life 
of one killed by the beneficiary or as- 
signee, only in the following situations: 
(1) where the contract expressly makes 
death caused by the beneficiary an ex- 
cepted risk or provides that the insur+ 
ance shall be forfeited or the certificate 
void in case the death is so caused; (2) 
where the policy is void ab initio as 
fraudulent in its inception; (3) where 
there is no one other than the wrong- 
doer, or those claiming through him who 
has any interest in the policy.” 


His Conclusion 


The paper of Judge Grossman con- 
cludes: “From the foregoing discussion 
it is apparent that the whole problem of 
disposing of the proceeds of a life pol- 
icy when the beneficiary or assignee is 
accused of killing the insured, is fraught 
with difficulties. * * * The practical con- 
sequence is that, whenever the benefi- 
ciary or assignee is even suspected of 
having taken the insured’s life, the in- 
surance company’s only protection 
against possible double liability is re- 
sort to a bill of interpleader, unless the 
beneficiary or assignee has the whole in- 
terest in the policy. In such case, the 
insurance company must determine 
whether the facts warrant resistance of 
the claim.” 





Will Use End Of Year 
Market Quotations 


Superintendent Conway, speaking 
for the National Convention of In- 
surance Commissioners’ committee 
on valuations at the meeting last 
week, said that the committee had 
decided that the values to be placed 
in the convention book by the Poor 
Publishing Co. should be the De- 
cember 31, 1929, market quotations. 











E. G. LETERMAN GROUPS 

Recent group policies closed by Elmer 
G. Leterman of New York follow: Rit- 
tenberg Bros., wholesale jobbers in the 
woolens trade; S. B. Cassidy, dress man- 
ufacturer; William Bloom Co., style cre- 
ators; Edwin Weisl,; stock exchange 
house; and the Charles Stores Co., Inc., 
chain stores. 


TO ENLARGE BROKERS’ ASS’N 





Massachusetts Producers Believe There 
Is Big Field There for a Strong 
Brokers’ Organization 

That another attempt is to be made 
to. put new life into the Insurance CONSIDERATE 
Brokers’ Association of Massachusetts 
was indicated by the talks made at a 
special luncheon of the organization held 
in the Chamber of Commerce, Boston, 
on December 12. At the present time, 
it was pointed out, the association has 
only 201 members, while there are 6,000 
brokers licensed in that state. 

David Sprague emphasized the poten- 


+ 
Great American 
tial possibilities of the organization. 


Indemnity Company 
“Assuming for illustration,” he said, \' I 
“that the average annual premium of New Pork 


these men is only $20,000, we find that 
brokers are responsible for a premium acaba Fidelity and 
income of $120,000,000. This, in my Sana Surety Bonds 
opinion, is conservative, but will serve : 
to illustrate my point.” 














The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
Columbia National Agents can offer the best in 
LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having ample capital, 
surplus and highest standard of reserves. 


Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 








“The Appeal of Value Knows no Boundary, 
and 
Quality speaks a Universal Tongue” 





New England Mutual Life Insurance Co. 


Boston, Mass. 
Chartered 1835 














20 YFARS FROM NOW ~- 


Ehink ahead for yourself - - ; 
as well as for your policyholders. 


LINK WIP WITH HE 


TAIKE ADVANTAGE WIN \AITH 


FASTEST ‘GIRDWING DIF NTS AGEN CA TIHIE 


CDMIPANY NiD\WV!) 


DIPIENINGSS LINCDILN |LINFIE 


THE LINCOLN NATIONAL LIFE INSURANCE COMPANY \\ Pe » 
OF FORT WAYNE, INDIANA . 








PPpiness of its representatives. 
ee 





Pittsfield, Massachusetts 
——_——— 


1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
quation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 

as a well-earned reputation for a co-operative spirit between the Home: 
ffice and the Field Force that is of inestimable value to the success and 


é sk any Berkshire Agent” 
BBRKSHIRE LIFE INSURANCE COMPANY 
Incorporated 











1851 
FRED. H. RHODES, President 














Tue CoLontiAc LIFE INSURANCE Co. 
of America 


Insurance in Force 


Over ONE HUNDRED MILLION DOLLARS 


Home Office: Jersey City, N. J. 























Page 8 











December 20, 1929 











GEO. H. TRACY PRESIDENT 





Boston Association’s Chief Is With 
United L. & A.; V. W. Kenney 


Chairman of Executive Committee 


With a record breaking attendance of 
nearly 800 members and guests the Bos- 
ton Life Underwriters Association held 
its annual business meeting and banquet 
at the Chamber of Commerce December 
20. At the business meeting which pre- 
ceded the annual banquet, the following 
slate was elected: President, George H. 
Tracey, general agent United Life & Ac- 
cident; vice-presidents, Alex M. Ham- 
mer, general agent Provident Mutual, 
and Harry H. Kay, superintendent, Met- 
ropolitan Life; secretary - treasurer, 
Merle G. Summers, general agent New 
England Mutual; chairman executive 
committee, V. W. Kenney, general agent 
Connecticut Mutual; other members of 
executive committee, Simon D. Weiss- 
man, Harry L. Pope, Lester Von 
Thurn, P. J. Craffey, Clarence W. Wyatt 
and Peter A. Collins. 





PROFIT SHARING SURVEY 





Metropolitan Life Issues Results of 
Study of Systems Used to Build 
Up Employe Morale 

The Metropolitan Life has completed 
a survey of profit sharing systems the 
results being published for the informa- 
tion of employers by the “Policyholders 
Service Bureau” of the company. These 
methods of building up employe morale 
are of four types: sharing profits with 
all ‘eligible employes; sharing profits 
with employe stockholders; sharing 
profits with employes participating in a 
savings plan; and profit sharing for ex- 
ecutives. 





PEOPLES LIFE SUIT 


General denial to the allegations of 
fraud and of conspiracy contained in the 
receivership petition against the Peoples 
Life of Chicago is made in the answer 
of the Mississippi Valley Life of St. 
Louis and the others connected with the 
plan for reinsuring the business of the 
Peoples Life in the Mississippi Valley 
Life. The answer was filed in Superior 
Court on Saturday by Schuyler, Wein- 
feld & Parker, attorneys for the Mis- 
sissippi Valley Life, the North American 
Co., its holding company, and George D. 
DeBuchananne and Paul F. Temple and 
associates, who are sponsoring the rein- 
surance. 

The constitutionality of the liquidation 
act of Illinois was attacked in the hear- 
ing before Judge Lindsay, Tuesday. 





CONVENTION IN WASHINGTON 

The Connecticut General will hold its 
annual conference of general agents and 
managers February 24, 25 and 26 at the 
Hotel Mayflower, Washington, D. C. 
This meeting will be held jointly with 
an educational conference of about one 
hundred of the company’s leading agents 
selected on basis of business paid for 
during 1929. 


TO TRY TOOMBS AGAIN 





Other Charges Against Former Presi- 
dent of International Life to Be 
Heard Following Conviction 


The decision of the Missouri Supreme 
Court December 11, sustaining the con- 
viction in the St. Louis Circuit Court 
last April of Roy C. Toombs, former 
president of the International Life of 
St. Louis, on a charge that he caused 
the issuance of a certificate of stock for 
3,000 shares in excess of the legal lim- 
its of the corporation, probably will re- 
sult in the pressing of other state 
charges against him. 

He has been sentenced to serve three 
years in the penitentiary and to pay a 
fine of $3,000. 





MOVE AGAINST COMMON STOCKS 





Baltimore Association Goes on Record in 
Resolution Against Liberalizing 
Investment Laws 

The Baltimore Life Underwriters As- 
sociation passed a resolution at its meet- 
ing last week going on record against 
any lessening of the investment restric- 
tions on life insurance companies and 
particularly against efforts to permit the 
investment of life insurance funds in 
common stocks. The resolution refers 
to “the recent effort to use as a cat’s 
paw the carefully protected funds of mil- 
lions of policyholders.” 





MANAGERS’ CONFERENCE 





Mutual Life to Hold One Early Next 
Year; All Company Field Man- 
agers Will Attend 
At the Mutual Life conference held 
here this month George K. Sargent, vice- 
president, announced that there would 
probably be held a conference of all the 
company managers to discuss Mutual 
Life field work in the United States 
and Canada. It will be held early in 1930. 





VERDICT VINDICATES MAYS 


The acquittal of Edmund Monroe 
Mays, president of the Continental 
Life and the Grand National Bank of 
St. Louis, by a jury in the United States 
District Court in St. Louis December 11 
on a charge that he had misapplied $12,- 
968 of the bank’s funds in the Summer 
of 1927 has been accepted by St. Louis 
insurance circles as complete vindication 
for him. 





EQUITABLE’S LOYALTY DAY 

Equitable Society representatives wrote 
$66,000,000 of new business on Loyalty 
Day, which with the company this year 
was December 3. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 





Omaha 























Bankers Life salesmen. 





Advertising. 


Established 1879 





NINETY-FIVE THOUSAND PROSPECTS! 


In preparation for our Special October “Policy Holders’ 
Month” campaign, the Home. Office of this Company mailed 
a total of 95,443 effective Direct Mail Advertising messages 
to as many prospects whose names were furnished by 


Bankers Life salesmen know the excellent results to be 
obtained through the use of Bankers Life Direct Méail 


BANKERS LIFE COMPANY 


Gerard S. Nollen, President 


Des Moines, Iowa 











LIVE HINTS FOR BUSINESS 
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Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Effickency 





According to an 

Shrinkage analysis made of 
of United States Gov- 
Estates ernment records of 


22,495 estates report- 
ed to the Treasury Department during 
1927 and 1928, the actual average shrink- 
age in various groups is as follows: 

Estates in $1,000,000 group—shrinkage, 
$167,200. Average life insurance shown, 
$20,600. 

Estates in $250,000 group—shrinkage, 
$38,510. Average life insurance shown, 
$9,300. 

Estates in $100,000 group—shrinkage, 
$15,770. Average life insurance shown, 
$4,050. l 

“It is pointed out that the shrinkage 
shown does not include losses due to 
forced sale and that all obligations 
against estates must be paid within a 
time limit before distribution of the es- 
tates,” says “Points” of the Mutual Life. 

* e's 


E. J. Berlet of 
A Philadelphia Philadelphia recently 
Insurance closed a case which 
Sale required insurance of 
: $250,000 each on the 
lives of four stockholders for a total line 
of $1,000,000 under the stock elimination 
plan. In a statement about this case 
the W. R. Harper general agency of 
Aetna Life says: 
_ “It pays generously to discuss life 
insurance in terms of the elimination of 


ASCE Cte 


stock control in the event of death by 
purchase and sale agreement backed up 
by life insurance with trust company 
service. 

“Mr. Berlet does not feel that any case 
is complete until personal trusts have 
been arranged and a proper trust deed 
drawn. This is a very important second 
step following completion of the busi- 
ness insurance.” 








A New Policy 


ENTHUSIASTIC RECEPTION 
ACCORDED NEW “GRADU. 
ATED PREMIUM” PLAN 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY . 


H. W. JONES, Mgr. 


110 William Street 
New York City 
Beekman 6141-2-3 

















“In This Way 
A 


size. 


degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 





LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEw York, the “first American Com- 
pany,” has measured its success by the scope, manner and 
In such a way it is measuring now as 


_ Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 
success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 
of New York 


—— 











We Measure” 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


and 
Manager of Agencies 











29 December 20, 1929 
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FRANCIS A. BYRNE MANAGER 





WANTED 


SIT | 


Winslow Russell— An Appreciation 


In Charge of Northern New Jersey For 
Continental American; Headquarters A manager for the Life Insurance 


By HENRY H. KOHN, President At Newark Department of a large Agency of- 
Morris Plan Insurance Society The Continental American Life of Wil- fice. Must have a thorough knowl- 
edge of Life Insurance and be 


mington, Del., has appointed Francis A. 


none; sinaiine See -necteen Wee Je experienced in dealing with agents 


A great heart stopped beating when he wanted and was just getting back into : 
and brokers. In replying state 


Winslow Russell fell asleep a few days bed when the nurse came into the room. 


Winslow Russell always went aft sey, with headquarters at the company’s present position and salary expected. 
ago. things himself, as his ri did. °F new branch ‘office, 812 Military Park Communications will be treated 
A large company of men and women, Another incident: His mother con- Building, Newark. strictly confidential. 


from near and far, surged into the ceived the ‘idea that on their sixtieth Mr. Byrne comes to the Continental Box 1129 


5 ‘ wedding anniversa h Id. i 
church of his fellowship, whose hearts  erhataee A the re = bets, eats Bion American with more than twenty years’ THE EASTERN UNDERWRITER 

















beat aS a their desire to render they spent their honeymoon and if pos- successful insurance experience. Start- 110 Fulton Street, New York, N. Y. 

=~ testimony to their love for the man and eon an occupy the very room. This ing in 1906 in the accident department 
2] i t id. ‘ sates 
Z to their respect for his memory. oe Sik = idyll. to sleep for- of the Fidelity and Casualty he served QUIT AS GENERAL AGENTS 
ithe, Executives of insurance companies ree : : ; h svel derwsi 
: c } ‘ " nd so, too, the life of our friend was that company successively as underwriter a 
leaders of industry, his associates in his an idyll. and supervisor of the business extension EN ae 
. . . . , 

home town mingled—great and small, Windeo heme posed beating when bureau. In 1919 he joined the Travelers & Finkbiner Succeed Them in 

prominent and obscure—for that com- te w Russell fell asleep a few days organization as a field assistant assigned Philadelphia 
th by mon purpose. A famous ex-burglar, lib- to the 55 John street branch office, New C. B. and H. M. Taylor, general agents 
ed up erated from prison and with his feet set VICE-PRESIDENT FOR GEORGIA York. Two years later he was promoted ee ee ban ee pa 
npany upon a career of useful citizenship, i bit sina a Moore, president of the © manager of the Travelers Bronx ceneral agents. R. U. Hergesheimer and 
yan through the untiring efforts of our friend, oe — ee Insurance Co. of branch, continuing in that capacity until A. C. F. Finkbiner succeed them, their 
ff 07 ie side of the president of ani ENS he nea Paeetcchce, Janay 1, when fe wil enter the Sell fom being reset, ta 
= surance company, also his friend. The from the state of Georgia. Pr ameter ren as a personal producer in northern New pct i> Se wil raat srt 
or guide of his hunting days, learning of his the convention has not had a vice-presi- Jersey, where he resides and has an ex- the business and especially so in oppos- 


passing on, drove many, many miles dent from Georgia. tensive personal acquaintance. 
through a bleak day in order to arrive 
just in time for the services. 


ing brokers. 





And so, our friend had gathered about 
him this vast number whose hearts he 
touched in the many activities and inter- 
ON ests, which engrossed his life. 


DU- Winslow Russell was a great mission- M I S S O 
N ary. 


Counted by the drab and colorless 
standard of ordinary existence, he lived 


, less than three-score years, but counted $3 
E by the burning zeal, the brilliant flame A 
which carried him onward and which 


made him to bury his life in the lives of 
others, he lived over a century. 


} Perhaps some of us can now under- 

stand a bit better, what Tolstoy meant 

when he made one of his great charac- 
ters to say: “I die in life—I live in 
al for Bs friend lives in the hearts h ° 
of an untold number of living friends. fa P. Mg Ci 
His devotion to what he saw as the ¢ TO TESSUVE omp any 
— hecessary steps for the development of 
— life insurance service and especially the 




















agency problem is well known. 
: aun wastage _ man power, the indis- 
minate employment of agents, the z ‘s 
bringing into the life insurance fold, N Thirteen Years, the Mis- 
those who by lack : 
y lack of education, lack of 2 2 
its a —_, of - interest in a souri State Life has grown 
er purpose of the business were in ai 
nat danger of incurring mediocre results for from On € Hundred Million Dol- 
FE themselves, dubious impressions of what lars of insurance in force to 
m- 4tTepresentative of life insurance compa- *112 
nd nies should be, quickly discovered in him over One Billion Two Hundred 
= Pi _ whose face —_ whose purpose Twenty “ Million It took 
set against everything which would ores Ne 
Iryitt the. business to a higher plane. twenty-four years to reach the 
a bitter fight in many cases to “iW: 
ial tok conviction that more than a rate first hundred million... The 
was necessary for a life insuran ; + 
“ Fee aeeny alone were not the Company to date in 1929 1S 39 % 
at were to open to agents the i id- j 
ce. os of policyholders yet to be. Much ahead of Its paid for production Admi A 
of the higher plane which life insurance over the same period last year! mitted Assets Over 
rat oo be due to the untiring ef- $131,000,000.00 * 
: and to t ist] d 
rat Dimi; cs HILLSMAN TAYLOR, Present : 
i gp born of Puritan ancestry. He St. Louis, Missouri Insurance in Force Over 
i; € outlook upon life which we be- $1,220,000,000.00 
laa characteristic of those of New Eng- 
y on father lived to be 89. An incident 
: i. life explains, a bit, the life of 
an Ow Russell. When the old gentle- 
Yeu Jad passed his 88th milestone, a se- 
Y — abdominal operation became neces- 
> ties While the drainage tube was still 


ed, as he lay in bed there was some- 
: § he wanted in the next room. When 
be ote happened to be away, he got 
in hie - bed carrying the drainage tube 
reached and, went into the next room, ; 

€¢ up into the wardrobe, got what = if 


thin 
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Novel British Policy 
Refunds All Premiums 


PHOENIX ASSURANCE CONTRACT 


Pays Principal Sum at Death Together 
With All Premiums Paid By 
Insured 


The Phoenix Assurance of London has 
introduced a new form of policy which 
is attracting much attention in Great 
Britain. It is called a “Guaranteed Sav- 
ings Policy” and the distinguishing fea- 
ture is the refund of all premiums to- 
gether with the payment at death of the 
full sum insured. The following table 
shows for a premium of £12 per annum, 
beginning at the ages states, the sums 
which would be payable at death, to- 
gether with a refund of all the premi- 
ums: 

Agenext Sum Age next Sum 

birthday assured birthday assured 

£ £ 


17 629 30 
20 575 35 322 ° 
25 485 40 252 


Commenting on this policy, the London 
“Times” says: “Obviously, there can be 
no possibility of the assured’s, under this 
scheme, however long he might live, pay- 
ing more to the company than he re- 
ceived from it. Indeed, the more pre- 
miums he paid the more he would receive 
back, and the scheme would appear to 
be particularly attractive to young men. 
The results would actually be better for 
the assured than those shown, since, 
subject to the usual limitations which 
apply to all assurances, the policyhold- 
er would be entitled to a rebate of in- 
come tax of half the standard rate, which 
would now be 2s. in £. That would re- 
duce the cost to the assured of a pre- 
mium of £12 per annum to £10 16s. net, 
and for every £10 16s. net paid in pre- 
miums he would receive back from the 
company £12. 

Payment By Monthly Installments 

“A premium of £12 per annum has 
evidently been chosen as a basis so that 
it might, if the assured preferred, be 
paid by monthly instalments of £1 each 
by banker’s order. The scheme thus 
shows life assurance in a simple, as well 
as an attractive, form. The company is 
ready to accept monthly payments by 
banker’s order as low as 10s. and to 
grant assurances for as small an amount 
as £100. The explanation of what would 
at first appear comparable with a con- 
juring performance by actuaries clearly 
lies in the ability of the company to 
invest the monthly or annual premium 
payments satisfactorily, together with a 
great number of similar payments. 

“Out of these interest earnings it has 
to provide the cost .of the assurance, 
which is represented by the sums as- 
sured, together with an amount increas- 
ing each year by the equivalent of the 
annual premium. So, in the event of an 
assured dying after only one premium 
had been paid his estate would, assum- 
ing a premium of £12, be. paid the sum 
assured plus £12, and if death occurred 
after the payment of two premiums the 
amount due would be the sum assured 
plus £24, and so on. 

“The company is willing to apply the 
system to endowment assurances, the 
amounts assured for the same expendi- 
ture in premium being less than those 
provided by the whole life policies. Un- 
der the scheme security of savings is 
assured. All the amounts are guaran- 
teed, and the preparation of the plan 
may well cause some who have had an 
unfortunate experience with investments 
of speculative types in recent years to 
appreciate more fully the excellent op- 
portunities provided by life offices for 
assurance and safe investment.” 


400 





ZERN ALTOONA MANAGER 


William R. Zern has been appointed 
manager for the Mutual Benefit Life at 
Altoona, Pa., succeeding the late Herbert 
J. Seads. Mr. Zern has been with the 
company since 1920, 





right man. 


organizing. 


Box 


110 Fulton St. 32 





SUPERVISOR OF AGENCIES WANTED 


A prothinent eastern company has a staff position open for a sub- 
stantial man of successful life insurance experience. He will be required 
to do organization and supervisory work and to travel most of the time. 
This is a Home Office connection and offers a promising future for the 


Let your reply tell the full story of your qualifications, age, educa- 
tion, references and your experience in life insurance selling and 


THE EASTERN UNDERWRITER 


1130 


33 New York, N. Y. 





BOSTON ANNUAL MEETING 


Neal O’Hara and Others Entertained Life 
Underwriters at Banquet Last 
Night 

The annual meeting of the Boston Life 
Underwriters was held last night at the 
Boston Chamber of Commerce. The 
business meeting was followed by a ban- 
quet and entertainment. Neal O’Hara, 
New York newspaper humorist, was the 
main speaker. Others on the entertain- 
ment program were Wade Booth, Arthur 
J. Pierce and Thomas Howell. 

At this affair the Association tried for 
the first time the plan of having each 
ticket stamped with the number of a 
table, giving early applicants best seats. 


H. W. WILSON WITH REICHERT 

Henry W. Wilson, formerly of Lock- 
wood & Lowe, general insurance office 
in the Produce Exchange, has become 
associated with the Louis Reichert & 
Co. agency of the Travelers at 45 John 
street, New York City. 








EUROPEAN RUMOR 


London “Evening Standard” Says Some 
American Companies Will Open 
Branches There 
The London “Evening Standard” prints 
a story without names which starts as 

follows: 

“A number of important American life 
insurance companies are now planning 
to open branches in Europe shortly. 
America is now the most highly insured 
country in the world. While insurance 
leaders consider that there is still room 
for expansion they think that this ex- 
pansion must necessarily be slower in 
the future. They are turning their at- 
tention, therefore, to other countries 
where the insurance ratios per capita 
are considerably lower than in America.” 





"Merle Summers, Boston general agent, 
was in New York this week. 








January 22nd. 


THE GUARDIAN LIFE 





i 
Life Insurance Day 
Wednesday, January 22, 1930 
Life Insurance Day should be an outstanding 
NEW YORK CITY | 


event in the celebration of National Thrift Week. 
Life Insurance is Thrift. 
The Life Underwriter is a teacher of Thrift. 


The unique place held by Life Insurance in the | 
thrift of the American people should be further 
emphasized on that day through forceful presenta- 
tion of the message of Thrift Through Life Insur- 
ance and of the fact that Life Insurance is Thrift 
with the “if” eliminated. 


Lend your active support by performing an act 
of Thrift through Life Insurance on Wednesday, 


INSURANCE COMPANY 
of AMERICA 
“The Company that Guards and Serves” 
50 UNION SQUARE 








—_ 


How States Stand On 
Disability Provisions 


MANDATORY IN 15 STATES 
Survey of Insurance Department Atti- 
tude on Standard Provisions by 


American Life Convention 


The American Life Convention has 
compiled for its members the attitude 
of the insurance departments of all 
states on the subject of the standard dis- 
ability provisions adopted at the Toronto 
meeting of the Insurance Commissioners 
Convention. 

The digest, which was compiled by 
Ralph H. Kastner, attorney for the con- 
vention, reveals that to date fourteen 
states have issued formal rulings fay- 
oring the new provisions while another 
state, Delaware, has adopted them and 
made their use mandatory but the text 
of its ruling has not yet been received, 

A few other states have concluded to 
put the new provisions into force either 
on June 30, 1930, or July 1, 1930, but 
have not issued the official ruling to that 
effect. 

In all fifteen states have already made 
the provisions mandatory. In fourteen 
states it will take effect on July 1, 1930; 
in two on June 30, 1930, and in one state, 
Tennessee, on April 1, 1930. However, 
in the last named state the companies 
will be granted additional time for the 
completion and filing of total and per- 
manent disability provisions. 

In a number of states the legal au- 
thority of the insurance department to 
issue a ruling compelling the use of the 
standard provisions is in question. A 
number of other commissioners have in- 
dicated they would wait until after the 
December meeting of the. commissioners 
before deciding. Others who have not 
issued a formal ruling on the question 
have indicated they would approve pol- 
icy forms containing the new provisions 
when submitted by the companies. 

The states in which the standard dis- 
ability provisions have been made man- 
datory are: Arkansas, Delaware, Massa- 
chusetts, Michigan, Missouri, Missippi, 
New Hampshire, New York, North Caro- 
lina, Ohio, Pennsylvania, Tennessee, 
Vermont, Virginia, and West Virginia. 





AD MANAGERS CONFERENCE 


New York Law Charging 60% of Ad- 
vertising to Acquisition Cost Dis- 
cussed; Would Scrutinize Ads More 
An informal conference of representa- 

tives of advertising departments of 4 

number of the life insurance companies 

took place Wednesday, December 11, at 
the Governor Clinton Hotel, New York, 
for the purpose of discussing problems 
incidental to the advertising phases of 
the business, such as general magazine 
and newspaper advertising, insurance 

journal advertising and the revision m 

New York law with respect to charging 

60% of advertising expenses to acquis 

tion cost. : 

This latter subject developed a variety 
of points to be considered and it was de- 
cided desirable for the companies to 
reach some basis of uniformity in regar 
to advertising charges. This will be the 
subject of further discussion at a meet 
ing probably to be held in New York i 
May when it is hoped, after further 
study, suggestions will be applicable to 
statements covering transactions of 930, 
the first year to which the new law W! 
be applied. 

Advertising directed towards proselyt 
ing the agents of other comp:iiés M4 
discussed and the view expressed tat 
is desirable for insurance trade jourae’ 
to scrutinize more carefully coyy offere 
for publication in their columns 





Ralph C. Lowe of Peoria, presidems of 
the Illinois Association of Life Un the 
writers, addressed the members of t ’ 
Bloomington ° (Ill.) Life Underwrite 
Association at a recent luncheon mee 
ing. 
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Johnson & Higgins Open 
Life Office in Boston 


MATTHEW F. KANE IS MANAGER 





He Has Been Assistant Manager Here; 
Lilla G. Taylor Office Assistant 
and Cashier 





Matthew F. Kane has been made man- 
ager of an exclusively life office which 
has been opened in Boston at No. 31 
Milk street by Johnson & Higgins, man- 
agers of The Prudential and Home Life. 
Miss Lilla G. Taylor will be associated 
with him as office assistant and cashier. 
Johnson & Higgins now have life gen- 
eral agencies in New York, Chicago, 


sc 


Underwood & Underwood 
M. F. KANE 


Philadelphia, Baltimore and Boston. In 
1930 they expect to open on-the Pacific 
Coast at San Francisco and in Detroit. 
The offices contact only through brokers 
and surplus writers as they have no full- 
time agents. : 

Mr. Kane, who has been assistant 
manager of Johnson & Higgins life de- 
partment in New York, began his in- 
surance career with the Phoenix Mutual 
in Hartford. Later he was associated 
with the Travelers in Oregon and Hart- 
ford; Lincoln National in Fort Wayne, 
Ind, and Aetna Life in New York. He 
has been associated with Mr. Eubank for 
Some years. During the past four years 
he has specialized in brokerage work, 
handling a large volume of business for 
New York brokers and also writing a 
considerable amount himself. 

orn in Nova Scotia Miss Taylor is a 
graduate of a Lowell, Mass., business 
school. She went with the New York 
Life as cashier of its Lowell office under 
the late William T. Trull, agency direc- 
tor. In 1904 she was transferred to Bos- 

‘on as cashier of a Boston branch of 
the New York Life under E. E. Rise, 
agency director, Later she went with the 
Aetna Life with which company she was 
nearly twenty-five years, fourteen years 
of which she was a cashier and for ten 
years a brokerage supervisor. She is a 


member of the Boston Life Underwriters 
sociation, 











—————— 


AMERICA 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 


Established 1899 
HERBERT M. WOOLLEN, President 














back of every door bell. 


Independence Square 
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| THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 




















AID TO BUSINESS OF LIVING 





Hibben Advocates Companies Spreading 
Peace Doctrine in Their Widespread 
Distribution of Literature 


Closing his scholarly paper on “The 
Business of Living” with a strong de- 
nunciation of war and the hope that wars 
are forever over, Dr. John Grier Hibben, 
president of Princeton University, de- 
clared before the Life Presidents last 
week that life insurance companies 
through their contact with a huge clien- 
tele have a great opportunity to help in- 
culcate in the public mind the desire for 
international peace. In fact, he said, if 
their enormous influence be organized, it 
may tend to insure permanent peace. He 
further declared that in his opinion, an- 
other war would mean practically the 
overthrow of civilization. 

The main objective in this business of 
living, said Dr. Hibben, is to realize some 
enduring satisfaction in life, for no one 
can be successful in the business of life 
if he is continually asking “Is life worth 
living?” No one can be successful in 
this business if the ordinary activities of 
his life bring him little pleasure, and 
even the pleasures of life themselves 
leave him satiated, and if his nature be- 
comes soured, morose, cynical and life 
itself a futile thing. There must be a 
zest for living, Dr. Hibben said, just as 
there is a zest which comes from one’s 
business preoccupations and activities. 





BAG FOR A. E. BABBITT 

A. E. Babbitt, actuary of the Lamar 
Life (Jackson, Miss.) and educational 
director of the Mississippi Life Under- 
writers’ Association in Jackson, was pre- 
sented with a handsome traveling bag 
by the C. L. U. class and a traveling kit 
by the association. 


aan 


KEY TO INSURANCE GROWTH 





Dr. Huebner Feels That Education Both 
Trains Agents and Develops Friendly 
Public Attitude 
In his address which closed the con- 
vention of the Association of Life Presi- 
dents last week in New York Dr. S. S. 
Huebner, dean of the American College 
of Life Underwriters, discussed the aims 
of the college, and the possibilities that 
it affords the future growth of life in- 
surance. He declared that the college 
is absolutely non-profit-making in char- 
acter and exists solely for the education 
and advancement of life insurance and 

life underwriting. 

The educational program will do two 
important things, he asserted. First, it 
will train agents who will command re- 
spect in their communities; in fact, in 
time the insuring public will turn to 
them for accurate advice rather than be 
solicited. The problem of agency turn- 
over will be partially solved, he feels. 

Secondly, the colleges and universities 
in their insurance classes spread the 
message to hundreds of students who 
are not considering life insurance as a 
career, but who will more fully appre- 
ciate its value, and help remove the 
present critical attitude of the public. 
Through education the seller’s mind and 
the buyer’s mind will increasingly meet 
on common ground, and the calling of 
life underwriting will correspondingly 
rise in public esteem. 


HAGER CINCINNATI MANAGER 

Richard B. Hager has been appointed 
manager of the Cincinnati branch of the 
Missouri State Life. He has had a suc- 
cessful career both as a branch manager 
for the B. F. Goodrich Co. and as an 
agent. 





How Life Insurance 
Fits People’s Needs 


ACTUAL INSTANCES DESCRIBED 





George L. Williams, Chairman, Union 
Central, Cites Cases Before Life 
Presidents’ Meeting 





Life policies today are seldom sold to 
merely increase a man’s estate, stated 
George L. Williams, chairman of the 
board and vice-president of the Union 
Central Life, before the Life Presidents 
last week in New York City. Instead, 
most policies are destined to fulfill cer- 
tain predetermined purposes. 

Many illustrations of actual cases were 





Copyright, 1929, W. B. Poynter 
GEORGE L. WILLIAMS 


cited by Mr. Williams, showing the va- 
ried uses for both personal and business 
coverage. The experiences were selected 
from cases of more than twenty leading 
member companies who contributed the 
material gathered from their files. 

Two unusual examples illustrate the 
adaptability of life insurance to serve 
special purposes. A merchant is indulg- 
ing a long cherished wish at the age of 
sixty-five by taking his wife for a year’s 
travel. He has insured his life for an 
amount equal to the cost of the trip, on 
the theory that he is taking this amount 
from the business which his son will in- 
herit, and that when his death occurs 
the sum so taken will be restored to his 
son. 

In the other case, a large proportion 
of the resources of the insured were in- 
vested in the stock of a business still 
undeveloped, but with potentialities of 
great value. The insurance was planned 
to support his beneficiaries during the 
development period so that they might 
be able to retain the investment in case 
of his death. 





JOHN WOODENBURY DIES 


John Woodenbury, a former tfeasurer 
_of the Brooklyn Insurance Brokers As- 
sociation and active in the association 
for many years, died recently at his 
home in Brooklyn at the age of seventy- 
two years. 








GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 


Pileenien 





17-23 John Street, New York 
CORtlandt 8300 





MANAGERS 


INSURANCE CO. 
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AMERICA 





Home Office, 50 Union Square, New York City 
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OU are ‘the youngest 
looking grandfather I ever 
saw. What's the secret?” 
‘My dear, two things. The good 
health that I have worked for 


* and won—and a keen interest in 
life. With books, music, sports, 
travel, inventions — each day 
brings something new. I want to 
see. what will follow the tele- 
phone, radio, automobile, aircraft 
—what electricity will do next.” 


No ionger do scientists accept 
the idea of a fixed “span of life.” 
They know that the average 
length of life is longer in some 
countries than in others. They 
know that babies fare more safely 
in the world—that people every- 
where face fewer dangers from 
contagious and other diseases. 


While the average length of life has increased by 10 years 
since 1901, the improvement has been achieved mainly 
among the younger ages, leaving as our most pressing prob- 
lem the protection of the lives of those who have passed 
middle age. 


One by one the perils which formerly caused untimely 
deaths are being conquered. “Witches” are not burned 
nowadays to stop plagues. On the other hand, sanitation, 


vaccination, inoculation and other scientific means are 
employed to prevent most of them. 


People are learning the effect of fresh air, sunshine, cleanli- 
ness, proper breathing and exercise, sleep and a well-balanced 
diet. An annual medical examination for the discovery and 


correction of physical impairments before they have pro- 
gressed too far to be remedied will help keep the body sound. 


METROPOLITAN LIFE 


FREDERICK H. Boxes, PRESIDENT 


In the United States and Canada there are more than 
2,500,000 people between 70 and 80 years of age; more than 
600,000 between 80 and 90; fifty-odd thousand between 0 
and 100; and about 5,000 past the century mark. 


The person who plans wisely to live to a happy and ripe old 
age never forgets that the mind is a powerful influence and 
that physical troubles are apt to follow a morbid viewpoint. 
The world is tingling today with promise of future marvels 


even more wonderful than those we now know. Live to 
enjoy them. 


You will find that the Metropolitan booklet, “Health, 
Happiness and Long Life”, will help. Ask for: Booklet 
12 EU 9. Mailed free. 


evesaaen COMPANY 
One Mapison AVE., New York, N. Y. 
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Bell System Thrift 
Plans On Huge Scale 


ee 


$90,000,000 INSURANCE COVERAGE 





Also Sick -Benefit: and Savings Plans 
Described by C. P. Cooper, Vice- 
President of A. T. & T. 





The Bell Telephone System has in 
operation three forms of employe thrift 
plans—a life insurance plan, a benefit 
plan and a savings plan. Under the in- 
surance plan the employes have approxi- 
mately $90,000,000 of individual life in- 
surance in regular legal reserve compa- 
nies. The operation of these plans was 
described before the Association of Life 
Insurance’ Presidents last week by 
Charles P. Cooper, vice-president of the 
American Telephone & Telegraph Co. 
In addition to the above mentioned thrift 
plans the company gives employes the 
right to purchase stock of the company 
on instalment payments. 

The sick benefit plan covers about 
450,000 employes and total annual dis- 
bursements under this plan exclusive of 
service pensions amount to $9,000,000 an- 
nually. The savings plan has more than 
70,000 personal savings accounts and the 
deductions from payroll in connection 
with the plan aggregate more than 
$12,000,000 annually. 

The total deductions from pay of Bell 
employes under all of these plans are 
about 9% of the payroll of the system. 
As the payroll amounts to $670,000,000 
the employes are sétting aside about 
$60,000,000 a year. 

_Mr. Cooper explained that the addi- 
tion of the life insurance plan to the 
thrift facilities available to employes is 
intended primarily to emphasize the im- 
portance of life insurance in the thrift 
programs of individuals and to encourage 
the purchase of adequate amounts of in- 
surance. 





HOW BANKS SERVE BUSINESS 





Late Chellis A. Austin Told How Bank- 
ing. System Reacted to 
Country’s. Needs 
Three facts of especial importance in 
the general development of American 
commercial. banking since the World 
W ar stand out, said the late Chellis A. 
Austin, president of the Equitable Trust 
Co. of New York City and a member of 
the board of directors of The Prudential, 
before the Association of Life Presidents. 
Mr. Austin died suddenly last week 
the morning after his appearance at the 

Astor, 

First, while preserving its own stability 
and balance Mr. Austin said that the 
banking system has. been extraordinarily 
quick in adapting itself to the changing 
economic needs of the country both at 
ome and in foreign countries. It has 
been ceaselessly experimenting in the en- 
favor to find new and ever more effi- 
cient ways of serving business. He said 
that despite the prominence which the 
public has attached to security transac- 
tions in recent years the chief business 
of the banks has been, and still is, com- 
mercial banking. Their natural func- 
tions lie along this line, and’ Mr. Austin 
is confident that it is here that their 
Principal activities will be centered in 
the future as they have. in the past. 

With the steady growth in size and 
nancial power of banks, he said, there 
las come the realization of the neces- 
Sity for providing skilled management 
and trained personnel to meet their new 
Problems and their new opportunities. 
He believes there is today a greater ne- 
cessity than ever before for a fundamen- 
tal knowledge of sound principles in eco- 
nomics and finance on the part. of those 
who hold high positions in, financial trus- 
teeship, : Se P 





. Anthony: G. Kaslow has -been appoint- 
ed city manager for the Mutual Life at 
Binghamton. 





























That you. 
Get PLENTY 
Of it 

During the 
Holidays 
And throughout 
YOUR LIFE 
Is the 

Wish of 
EVERYONE 
At this 
Agency 


GRAHAM 
AGENCY 


CORtlandt 5181 


General Agent 
FETNA LIFE INSURANCE CO. 


165 Broadway New York 
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Health Trends Shown 
In Association Study 


ADDRESS BY DR. H. W. COOK 





Heart and Degenerative Diseases Lead 
All Causes; Auto Accident Deaths 


Also Increasing 





In a scholarly paper delivered before 
the Association of Life Insurance Presi- 
dents at the meeting in New York last 
week, Dr. Henry W. Cook, vice-president 
and medical director of the Northwest- 
ern National Life, presented some mor- 
tality statistics compiled by the asso- 
ciation. His talk was interspersed with 
philosophical comment and observations 
on life. 

This survey of the health trends of the 
year covers more than 55,000,000 of the 
67,000,000. policyholders in the country. 


The actual records for ten months are 
used as the basis for estimating the year- 
ly death rates. 

From the combined experience of these 
companies it appears that the death rate 
among policyholders increased from 
822.0 per 100,000 in 1928 to 840.7 in 1929, 
said Dr. Cook. This means that there 
will be 18.7 more.deaths among 100,000 
insured persons this year than last year, 
an increase of 2.3%. The application of 
this percentage of increase to the popu- 
lation death rate for 1928 indicates that 
the total deaths in the United States 
during 1929 will approximate 1,494,000 as 
compared with 1,445,000 during 1928, an 
increase of 49,000. If last year’s death 
rate had been maintained, there would 
have been 15,000 more deaths because 
of the increase in population. The in- 
creased death rate of this year, there- 
fore, will result in the death of 34,000 
more persons during 1929 than would 
have occurred if the 1928 death rate had 
continued. 


Influenza Death Rate 


The increase in deaths from influenza 
alone more than accounts for the year’s 
increase in the general death rate. There 
was a recurrence of influenza, of  epi- 
demic proportions, during the early part 
of this year. The death rate from this 
disease rose from 17.4 per 100,000 life 
insurance policyholders to 37.0, an in- 
crease of 19.6 deaths as against the in- 
crease in the death rate from all causes 
of 18.7. In other words, if influenza had 
caused no greater loss of life in 1929 
than it did in 1928, and all other causes 
of death had remained as they are for 
1929, there would have been a slight’ re- 
duction in the general death rate for 
this year. The control of influenza and 
its most fatal complication, pneumonia, 
remains one of the most serious unsolved 
problems of modern medicine to which 
continued study and effort must be di- 
rected. 

“A glance at this year’s mortality ex- 
perience shows another adverse and se- 
rious factor which can be adequately met 
only by the awakened interest of every 
citizen,” said Dr. Cook. “The aggregate 
death toll from the automobile has been 
steadily and alarmingly increasing during 
the past decade to reach the maximum 
rate of 20.5 per 100,000 polieyholders in 
1929, an increase of 15.8% over 1928, 
when the rate was 17.7. No matter how 
efficient traffic regulation may be, the 
control of automobile accidents in the 
final analysis is dependent upon the care 
and judgment of drivers and pedes- 
trians.” 





FIDELITY UNION TRUST BOOK 

The Fidelity Union Trust of Newark, 
N. J., has brought out a new and unusu- 
ally attractive book in connection with 
its trust department of special interest 
to life insurance people. It is called 


“Building Your Estate Toward One Fi- 
nancial Goal” and contains in graphic 
form and text with illustrations a clear 
statement of the uses and purposes of 
the life insurance trust. 
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The Mark Twain 


Those who attended the sessions of the 
Association of Life Insurance Presidents’ 
meeting at the Hotel Astor last week were 
treated to the most delightful and whim- 
sical introductions of speakers that have 
been heard at an insurance gathering in a 
long time in the extemporaneous remarks 
of John R. Hardin, president of the Mu- 
tual Benefit Life, who was chairman of 
the meeting. Some of Chairman Hardin’s 
comments are given below: 

Introducing Dr. Henry Wireman Cook, 
vice-president and medical director of the 
Northwestern National Life. 

Perhaps I owe you an apology for not 
having called the meeting to order 
promptly at ten o’clock but Mr. Wight 
told me it was absolutely hopeless and 
I might as well forget it. 

One time in college I was late in re- 
turning and sent in the usual excuse of 
sickness in the family. My class officer 
sent for me and put me under cross- 
examination as to the nature of the sick- 
ness. I succeeded in answering the ques- 
tions satisfactorily and he said, “That will 
do. I just wanted to know whether the 
sickness that you sent in as an excuse 
was actual or constructive.” (Laughter) 

Constructively we have been in session 
since ten o’clock. 

Our first speaker comes to us from the 
other one of the twin cities which share 
between them the glory of the falls of 
Minnehaha. Johns Hopkins trained him 
in arts and medicine. He stands out 
among medical directors of life compa- 
nies because, in 1902, he invented an early 
form of the sphygmoma-nometer, some- 
times called for short a sphygmometer 
and otherwise known as a sphygmoscope 
or a sphygmograph, used for making 
sphygmograms and recording the emo- 
tions of the sphygmus. (Laughter) As 
you must see, he was a deep student of 
sphygmology. I am told that he con- 
templates hooking up every sphygmus 
with the Bell Telephone System by a sim- 
ple instrument known as a sphygmophone 
(laughter) so that medical examinations 
can be completed over any long-distance 
circuit. (Laughter.) 

All this is just a kindergarten method 
of telling you that Dr. Cook is an ex- 
pert on blood pressure, and one of the 
earliest advocates of its consideration in 
life insurance examinations. 

Apart from the medical directorship of 
his company he has given much atten- 
tion to management and personnel, and 
has been a leading spirit in the Life Of- 
fice Management Association, serving it 
both as vice-president and president. He 
is also the author of numerous papers on 
medical and underwriting subjects and 
widely interested in health and welfare 
organizations. 

When he is not studying pulses or 
practicing welfare, he sports on land and 
sea—or rather on land and lake. Golf 
and tennis know him as a master, and his 
boats ride triumphant on Lake Minne- 
tonka. 

He has been associated with life in- 
surance, as medical referee and medical 
director and personnel executive, for 
many years and is a lecturer on life 
insurance medicine in the University of 
Minnesota. With this broad background 
in medicine and underwriting he can 
speak authoritatively on health sub- 
jects. 

Introducing Frederick H. Ecker, presi- 
dent, Metropolitan Life. 

From mail clerk to the presidency of 
the largest life insurance company in the 
world is a fascinating journey which com- 
pels from those who hear about it im- 
mediate tribute to the patient industry, in- 
telligent loyalty and conspicuous ability of 
the man who made the journey. With 
admiration comes the thought that he 
would find himself at the end of the 
journey one of the busiest men in 
America. 

Yet I learn from “Who’s Who” that 
our friend is a director in thirteen banks 
and. railroad corporations, manager in 
fourteen charitable, educational, literary 
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and civic organizations, and a member of 
twelve clubs (six of which have golf 
links appended thereto) (laughter) with- 
out special enumeration of the claims of 
religion and politics. Nevertheless, he 
finds time to be president of the largest 
of all life insurance companies. I men- 
tion these things, not only by way of 
compliment to a big man’s unlimited ca- 
pacity to do many things, but also by 
way of encouragement to some of you to 
make better use of your time. (Laughter) 
If any of you have thought you were 
busy, enlarge your memorandum pads and 
date up your idle moments. 

Yet, again, with all these ways to oc- 
cupy himself open to him, he has been 
kind enough to accept a place on our pro- 
gram and to give us a glimpse, through 
his experienced eyes, of the salutary in- 
fluence of life insurance, and of life in- 
surance investments. 

George I. Cochran, president, Pacific Mu- 
tual Life. 

Life insurance executives enter the in- 
surance field by many different routes and 
not infrequently after successful experi- 
ences in other lines. Many of them have 
been lawyers whose professional relations 
with insurance companies have led to the 
call to executive service. So with our 
next speaker. 

Born in Canada, educated there and in 
Japan where his father was a mission- 
ary, admitted to the bar in Canada, he 
permanently settled in Los Angeles and 
for many years was in active practice. 
Becoming general counsel of an insur- 
ance company he passed from lawyer to 
insurance executive. He began climbing 
very early in life. While in Japan he 
was the first white boy to scale the sa- 
cred mountain, Fujiyama. He brought 
the habit of climbing home with him 
and by 1906 he became the head of the 
great company on the Pacific Coast. His 
business interests outside of his com- 
pany are many and varied. He is a Re- 
gent of the University of California and 
a Trustee of the University of Southern 
California. The latter institution has 
honored him with the degree of Doctor 
of Laws. 

His chosen topic is too broad to en- 
able me to even hint to you what he 
intends to discuss, but, in addition to 
the possession of many other admirable 
characteristics, he is said by those who 
know him well to be a philosopher. A 
German Romanticist has defined Phi- 
losophy to be “properly a homesickness, 
a longing to be everywhere at home.” 
Plato translated “philosophos” into 
“would be wise.” Epictetus said that the 
first business of one who studies phi- 
losophy is to part with self-conceit, on 
the obvious ground that it was impos- 
sible for anyone to begin to learn what 
he thinks he already knows. The Apos- 
tle Paul apparently looked upon philoso- 
phy as a vain deceit. As all of us are 
so intimately familiar with all the other 
learned writers, ancient and modern, 
sacred and profane, further citations are 
superfluous. It is apparent, however, 
that a philosopher has a wide choice. We 
are, therefore, justified in anticipating 
an interesting address with a_ strong 
philosophical flavor. 

Colonel Howard P. Dunham, Connecticut 
Insurance Commissioner and President of 
the National Convention of Insurance 
Commissioners. 

Quite apart from all other considera- 
tions Colonel Dunham is entitled to a 
warm welcome from insurance men. Im- 
mediately upon his graduation from 
Union College he joined the Aetna Life, 
and while connected with that company, 
in 1913 published an authoritative work 
entitled “Business of Insurance.” He is 
entitled to the right hand of fellowship 
and to have a seat with the brethren. 

Aside from insurance, he has been act- 
ive in the business, political and social 
life of the-Nutmeg State. He has been 
a member of the town committee of 
Westfield and of the state legislature. 


He has served in the National Guard, 
and was commissioned as colonel on the 
staff of Governor Templeton. He is now 
president of the Westfield Trust Co. and 
holds membership in numerous patriotic 
and civilian societies. 

Incidentally I hear that he is a golfer 
of quality and a near rival—although not 
a relative—of Colonel Bogey, Ancestor 
of Par and Lord High Protector of 
Eagles and Birds. (Laughter.) 

Acknowledging our indebtedness to of- 
ficial supervision of our business as an 
important factor in establishing and 
maintaining public confidence in life in- 
surance, we also welcome him as an ex- 
perienced insurance official, now in his 
second term of service as a commissioner 
in his home state, and since June, 1929, 
president of the National Convention of 
Insurance Commissioners. 

Edward D. Duffield, president, The Pru- 
dential. 

None of us can know what would have 
happened to us if our lives had been 
otherwise ordered, but we can safely 
hazard the guess concerning the presi- 
dent of The Prudential that, wherever 
placed, he would have been found worth- 
while. He has never yet failed to make 
good. 

As a practicing lawyer he earned re- 
spect of judges and brother lawyers. As 
a member of the legislature of his state 
he ranked at the top for ability, integ- 
rity and devotion to the public interest. 
As assistant attorney general he substi- 
tuted for his very able chief in important 
matters with credit to himself and sat- 
isfaction to the commonwealth. As a 
home town official he borrowed from a 
busy man’s leisure time to unselfishly 
serve his neighbors. As general solicitor 
in the law department of the insurance 
company his capacity was promptly rec- 
ognized and won for him repeated ad- 
vancement to higher place until, in 1922, 
a vacancy occurring in the presidency, he 
was named to that office. 

He is the son of a big-hearted father, 
a beloved professor at Princeton, who 
passed on to his son the secret of help- 
ful sympathy. He brings a cheerful at- 
mosphere with him and finds a hearty 
welcome wherever he goes. Genuine, 
sterling, able, he holds high place as 
man, citizen and insurance executive 
within and beyond New Jersey bounda- 
ries. 

He has courage to face any difficulties, 
as witness his presence on a committee 
of the general assembly of the Presby- 
terian Church to persuade modernism 
and fundamentalism into happy harmony, 
and his readiness to assist in solving 
even more delicate problems involved in 
determining whether Lily Whites or Jim 
Crows from Southern states shall be 
seated in Republican National Conven- 
tions. 

Of course he functions, with the usual 
per diems, as a multiple line director, 
and to make sure that his time will be 
fully occupied, he is a very active life 
trustee of Princeton University. 

I wish that I could say something 
commendatory of his golf (laughter) but 
apart from the miraculous application of 
a mighty niblick to unplayable lies, good 
for any distance from twenty yards: to 
two hundred, his game is beyond praise. 
(Laughter.) 

Dr. John Grier Hibben, president, Prince- 
ton University. 

My acquaintance with our next speak- 
er goes back to undergraduate days, 
when Princeton University was still the 
College of New Jersey, and President 
McCosh threatened the disturbers in the 
back seats of his classroom with the 
warning, “I know ye within wan or twa.” 

It is a fine thing, as we advance in 
life, to retain sufficient impression of 
our own younger days to really remem- 

ber that we ourselves were at one time 
boys. If more fathers and teachers kept 
this contact with their own immaturity, 
their service to this generation would be 
of better quality. President Hibben, I 
am glad to believe, has not altogether 
forgotten his own boyhood, and Prince- 
ton University is on that account a bet- 


SHOCKED BY AUSTIN’S DEATH 


President of Equitable Trust Had Ad- 
dressed Life Presidents Day Before 
His Sudden Passing 
The insurance community was greatly 
shocked at the sudden death last week 
of Chellis A. Austin, president of the 
Equitable Trust and a director of The 
Prudential and the Bankers & Shippers, 
especially the life insurance executives 
who heard him address the Association 
of Life Insurance Presidents on Thurs- 
day afternoon. Mr. Austin died at his 
home in Montclair, N. J., during the 
night following his appearance before 

the life presidents. 

The Life Presidents’ Association 
passed a resolution on Mr. Austin’s 
death at the close of its session express- 
ing the sorrow of the members and ap- 
preciation of his interest in and service 
to insurance. 

Among the honorary pallbearers at 


the funeral Saturday at Montclair were 
Edward | D. Duffield, president of The 
Prudential, and Franklin D’Olier, vice- 
president. 








ter place for young men than it other- 
wise would be. Faculty songs are part 
of the folk-lore of universities, and they 
usually ring true. The Princeton lads 
pay tribute to Dr. Hibben: 

“Here’s to Hibben, they call him 

‘Jack!’ 

The whitest man in all the Fac.” 

The president of a large university in 
these days must have a double qualifica- 
tion. On the educational side his dis- 
tinction must be great in order to have 
and deserve the respect of the faculty 
over which he presides. Dr. Hibben eas- 
ily qualifies. Learned in theology, logic, 
and philosophy, voluminous writer in 
these fields, decorated with many de- 
grees of the greatest distinction, he has 
added reputation to the faculty of in- 
struction and attracted to Princeton 
many professors of unusual attainments. 
It has been said of him that, although a 
highly cultivated man, he does not let 
that annoy him. As a leader in educa- 
tion he must needs be a man of vi- 
sion. On the other hand, as an admin- 
istrator of the temporal affairs of a great 
educational corporation, comparing fa- 
vorably in asset wealth with many in- 
surance companies, he must needs be a 
man of business. In our daily routine 
we are prone to give undue emphasis to 
the material rather than to the spiritual. 
Perhaps our thoughts should be directed 
to the maintenance of a proper balance 
between the two. 

George L. Williams, chairman and vice- 
president, Union Central Life. 

In introducing our next speaker I ask 
you to greet another insurance gradu- 
ate of the legal preparatory school. Be- 
fore he was a lawyer he was collegian 
at Ohio Wesleyan and a football player 
discharging the husky requirements of 
center and guard on a noted team. | 
am at a loss to reconcile this under- 
graduate activity with his later day rep- 
utation as fundamentally mental and deaf 
to interest in any appeal except to his 
intellect. Corroborating evidence 10 
support of his adult characteristics is of- 
fered in that he solves cross-word puz- 
zles and plays chess, with bridge and 
fishing on the side. His fish stories are 
enormous—I mean the fish in his 
stories. 

He passed from the law department of 
the Union Central to the secretaryship, 
and so on up. He has a keen human in- 
terest in the several purposes life insut- 
ance is made to’ serve. Unique, unusua 
and novel applications excite his atten 
tion. He has brought under review for 
our edification the vision of policyhoi‘lers 
-in original plan, as well as the vision ° 
agents and underwriters in perfecting the 
plan. 
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Insurance Habits Shown 
In Analysis of Cases 

E. D. DUFFIELD GIVES RESULTS 

People of Average Income Carry Bulk of 


Insurance Revealed by Presidents’ 
Association Study 








A study of the life insurance habits of 
typical policyholder groups was made 
under the supervision of the Associa- 
tion of Life Insurance Presidents and 
the results of this study were given be- 
fore the meeting of the association at 
the Hotel Astor last week, by Edward 
D. Duffield, president of The Prudential. 
Mr. Duffield showed that the great mid- 
dle group of policyholders invested ap- 
proximately 6.7% of their incomes in life 
insurance. For the purposes of the study 
the very large and the very small policy- 
holder was eliminated and a total of 
4,290 cases were considered. The calcu- 
lations were based on cases in which life 
insurance aggregated $40,000 as a max- 
imum and $5,000 as a minimum. 

The survey was aimed to answer the 
following questions: 

What group of Americans have made 
the largest contribution to life insur- 
ance? To what extent do the Ameri- 
can people rely upon life insurance in 
the creation of their estates? What re- 
lationship exists between income and life 
insurance? Is life insurance of the great- 
est service to the rich, the moderately 
well-to-do or those dependent solely 
upon earnings? What is the effect of 
Policy Loans on life insurance? Do the 
habits of married men and bachelors in 
relation to life insurance differ? How 
has life insurance aided dependents of 
deceased policyholders? 

Who Carries the Bulk of Insurance 

Grouped as to estates it was found that 
out of 1,496 cases of married men leav- 
ing an estate exclusively of life insur- 
ance of more than $1,000 and less than 
$150,000, 674 with estates of over $1,000 
to $10,000 constituted the largest class, 
both numerically and as to the total 
amount of insurance. 

The figures secured made it possible 
to classify 2,714 individuals. It was 
found that the largest class numerically 
was 581 persons with incomes ranging 
from $2,500 to $3,500 annually. Their 
average individual insurance was $8,515. 
The largest amount of insurance in the 
aggregate was taken by 444 individuals 
with incomes ranging between $5,000 and 
$7,500, their average policy being $13,286. 

Proportion of Insurance to Estate 

The following table shows the propor- 
tion of life insurance in estates of various 
size: 


Of the 2,348 married men included in 
this group, 34% depended solely upon 
life insurance for the protection of their 
families and left other estates not ex- 
ceeding $1,000; 29% left estates other 
than life insurance of over $1,000 to 
$10,000, with life insurance constituting 
66% of the total estate, while 15% left 
estates, other than life insurance, of 
$10,000 to $20,000, and life insurance con- 
stituted 47% of these estates. The three 
groups together were 78% of the entire 
group of married men and life insurance 
payments contributed 70% to the total 
of their estates. 

“In the light of these figures,” said 
Mr. Duffield, “it is safe to assert that at 
least 75% of all life insurance policyhold- 
ers depend to a greater extent upon it 
than upon all other investments for th 
creation of their estates.” 

Income and Insurance 

Discussing the relationship of life in- 
surance to income, Mr. Duffield said: 

“In examining the relationship between 
income and life insurance the outstand- 
ing and impressive fact is the amount 
of insurance which those of very modest 
incomes have been able to procure. In 
fact, of the first hundred billion of life 
insurance, more than 60% is held by per- 
sons with an annual income of less than 
$5,000. 

“In the case which we have examined 
including both married and single men 
we find 226 persons whose annual in- 
come is less than $1,500 but who, never- 
theless, were able to provide an estate 
through life insurance of an average of 
$7,455.31. 

“In comparing the average income 
prior to death with the total estate, in- 
cluding insurance, one cannot help being 
impressed by the size of the estate so 
created as compared to the income pre- 
viously enjoyed. 

“When we find, from taking into ac- 
count all the cases reviewed, that the 
average income of $2,500 created an av- 
erage estate of nearly $7,000; that the 
average income of $3,500 produced an 
average estate of nearly $14,000, we must 
view the result as an impressive tribute 
to the thrift and good management of 
those carrying life insurance. While no 
comparative figures are available, we 
think there is little doubt that those 
individuals who have demonstrated their 
ability to save and their sense of respon- 
sibility toward their dependents by pay- 
ing the premiums necessary to provide 
$5,000 of insurance out of a small income, 
have accumulated a larger estate than a 
similar group without any restrictions 
as to insurance. Similar remarks apply 
to the larger estates. It would seem 
doubtful whether the average man with 
an income of slightly over $10,000 has at 


Per Cent, 
Married Men Insured of Life - ~ 

For From $5,000 to Number Insurance 

} of Persons to Total 
Leaving other estates of | $ 1,000 or less 800 98% 
Leaving other estates of over 1,000 to $ 10,000 674 66% 
Leaving other estates of from$ 10,000 to $ 20,000 365 47% 
Leaving other estates of from$ 20,000 to $150,000 457 26% 
Leaving other estates of 000 and over 52 6% 


the time of his-death accumulated an es- 
tate of nearly $116,000. This has been 
done by these insured individuals. We 
doubt if it has been done to an equal 
extent by others.” 

Policy Loans 

Fe ase policy loans Mr. Duffield 
said: 

“Our survey covered 4,290 cases on 
which the aggregate amount of insur- 
ance equalled $46,586,921.11. Out of this 
aggregate those obtaining policy loans 
carried a face amount of insurance of 
$8,536,204.17, on which loans of $1,750,- 
201.65, or 20% of the face of the policies, 
were deducted at the time of making 
claim payments. 

“We cannot but wonder whether the 
purposes for which the policyholders 
borrowed were as important as those for 
which they originally took out the in- 
surance, and whether that sum so ob- 
tained was used as wisely and for as 
beneficial a purpose as it would have 
been used had it been left with the poli- 
cies and paid to the beneficiaries. 

“While our data does not disclose the 
number of cases in which loans have 
been obtained and then repaid, neverthe- 
less we think it safe to say that where 
a policy has been borrowed against, the 
repayment of the loan is at least doubt- 
ful and does not occur except in an ex- 
ceedingly small number of cases, prob- 
ably less than 10%. 

“We have made some examination as 
to the relationship of policy loans to es- 
tate other than life insurance. Our ex- 
amination has covered 569 cases, and in 
346 of these, or considerably more than 
half the total number, the other estate 
aside from the insurance was more than 
sufficient to have paid off the loan. In 
173 of these 346 cases, these other estates 
were upward of $10,000 so that the loans 
obtained were an inconsiderable portion 
of the estate. 

“It seems to be quite evident, there- 
fore, that except in the case of those of 
very meagre estates borrowing upon the 
policy was an unnecessary act, and that 
other funds could have been utilized for 
the purpose.” 


Designating Beneficiaries 


An interesting comparison is made in 
regard to the beneficiaries designated, on 
the one hand, by married men and, on 
the other hand, by single men. 

Of 3,984 marrid men, 76% named the 
wife as sole beneficiary, and 6% addi- 
tional named the wife as beneficiary 
jointly with other persons. 

Of 303 bachelors over 43% named the 
mother as sole beneficiary while 8% ad- 
ditional named the mother as beneficiary 
jointly with other persons. In two cases 
the fiancee was named as beneficiary. 
Whether this was due to confirmed bach- 
elorhood or ultra caution we are unable 
to determine. 

Of 4,287 persons insured in The Pru- 
dential only 379 named the estate as 
beneficiary. The remaining 3,908 named 
specific beneficiaries. The value of life 
insurance in providing means for prompt 
payment direct to the beneficiary with- 
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out expense or the delays of legal pro- 
ceedings cannot be too strongly empha- 
sized. That this feature of life insur- 
ance is valued by policyholders is demon- 
strated by the extent to which specific 
beneficiaries are named. It is important 
that the insured and the agent give 
careful thought to the naming of bene- 
ficiaries to be sure that policies carry out 
fully the desire of the insured. 

In 296 cases in which married men 
named the estate as beneficiary there 
were surviving wives and children. It 
would appear that in the majority of 
these cases it would have been better 
for the insured to have named specific 
beneficiaries. 


As Aid to Dependents 


How life insurance has aided depend- 
ents of deceased policyholders was shown 
in the study. Eight hundred cases, com- 
prising married men who had life insur- 
ance but left less than $1,000 of other 
estate, were examined in relation to the 
effect that life insurance had upon their 
dependents. 515 men left an average 
insurance of $6,500. They averaged be- 
tween two and three dependents, over 
half of them being under the age of 
eighteen, and, roughly, two females to 
one male. In 86% of these families, 
some member was forced either immedi- 
ately or ultimately to seek employment. 

The next group is that of 164 men who 
left on an average insurance of $11,000. 
About half of their dependents were un- 
der the age of eighteen and, again, the 
female dependents outnumbered the male 
dependents two to one. In 60% of these 
families, some member was forced either 
immediately or ultimately to seek em- 
ployment. 











Provident “Mutual 
Life Insurance Company of Philadelphia 
. Founded 1865 














However Hard 


a Life Insurance Agent may work to produce business, 
his chances of success are better when he represents 
a fine old institution such as the 


Massachusetts Mutual 
Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 
More Than a Billion and Three-Quarters of Insurance in Force 
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NO RECOVERY 

The Supreme Court of Nebraska has 
ruled that where a fire insurance policy’ 
on an automobile contains a provision 
that. the insurer shall not be liable for 
loss while the insured automobile is be- 
ing rented under contract or leased, and 
during the life of the policy the car is 
destroyed by fire while it is being oper- 
ated by a lessee who has leased the car 
under contract, there can be no recov- 
ery. The case is that of Borsky vs. Na- 
tional Fire of Hartford. 





AN EDITION ON GERMANY 

One of the most interesting special 
editions which has been gotten out in 
some time by a newspaper is the special 
German Industrial Review printed by the 
“Journal of Commerce” on Tuesday of 
this week. It is a complete survey of 
the German economic conditions. 


Railroads, banking, manufacturing, 
utilities, importing and exporting, tour- 
ist trade and shipping are some of the 
subjects covered. 


One of the things shown is that Ger- 
many has 575,000 automotive vehicles as 
compared with America’s 25,000,000. Rail- 
roads of Germany, which suffered so 
heavily during the war, are back on their 
feet with new types of locomotives and 
larger freight cars. The growth of the 
air transportation business has been 
enormous. A statement is made that 
United States, Great Britain and Ger- 
many today control 40% of all foreign 
trade. Greater Berlin has 4,300,000 
population. In world’s production of elec- 
tricity Germany now ranks second. 

Robert Crozier Long, Berlin corre- 
spondent of the “Journal of Commerce,” 
talking of reparations, declares that the 
Young plan is in general well conceived; 
and it marks a considerable advance 
upon the Dawes plan, which was pre- 
pared in more difficult and more uncer- 
tain conditions. The Young plan’s advan- 
tages are these: 1. It provides a ter- 
minable schedule’ of annuities, which ‘has 
the same effect as fixing the capital debt: 
2. It grants Germany a considerable fi- 
nancial alleviation by reducing the aver- 
age annuity, and by largely reducing the 
annuities of the first years. 3.. By fix- 
ing a minimum transferable sum it re- 
moves some of the supposed uncertainty 
as to transfers. 4. It provides for the 
first time, for mobilization of part of 
the debt whanever the international cap- 
ital market is propitious. 5. It frees 
Germany from international economic 
control of a kind humiliating to national 


pride. 6. It abolishes the unfair, elas- 
tic, and, as drafted by the Dawes com- 
mittee, unscientific prosperity tax. 7. It 
paves the way for the removal from Ger- 
man territory of the last Allied troops, 
and it will probably make possible the 
speedy restitution of the Saar district. 
Finally, it provides for a gradual aboli- 
tion of deliveries in kind. This system has 
been a cause of considerable internation- 
al irritation. 


Dr. H. Schacht of the Reischbank, says 


that the Reichsbank has always shown 
keen interest in the co-operation among 
the central banks concerning the funda- 
mental principles of gold and currency 
policy. “Personal contacts unite me with 
the leaders of the most important. cen- 
tral banks, those in New York and 
Washington being particularly friendly.” 
He continued: “I believe that the new 
Bank for International Settlements will 
give a new and strong impetus to the 
co-operation among the central banks of 
the various countries.” 


Practically every form of Government 
and private enterprise has encountered 
unsurmountable difficulties in securing 
capital from the internal German market 
and has accordingly sought funds abroad. 
Germany contracted the first post-war 
foreign loan in 1924, when the so-called 
Dawes loan was issued. Borrowing at 
long terms in foreign markets has since 
totalled seven billions of reichsmarks. 
Of the total amount private enterprises 
contracted loans having a nominal value 
of two and a half million reichsmarks. 
Among the most important examples of 
American stock participation in German 
companies is the acquisition by the Gen- 
eral Electric of a large block of stock 
in the German electrical industry. The 
Ford Motor Co., American Radiator Co. 


and National Cash Register Co. have de- 


veloped German plants. 

Insurance companies or groups or 
brokers advertising in the edition are 
National Surety, Corroon' & Reynolds, 
Johnson & Higgins, Atlantic Mutual, 
Marsh & McLennan, Rossia, Jauch & 
Huebener, Inc. 





F. R. CAMPER MADE MANAGER 


F. Rawlins Camper has been appoint- 
ed manager for the Continental Ameri- 
can Life in central Pennsylvania, with 
headquarters. at Harrisburg. He has 
served the company for many years in 
various capacities, starting as a part- 
time salesman in Maryland, and later 
becoming one of the Continental’s lead- 
ing producers on the. Eastern Shore. He 
has been lately associated with the Phila- 
delphia branch as assistant manager. 
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CLARENCE T. HUBBARD 


The Human Side of Insurance | 








WILLIAM PENMAN 








Clarence T. Hubbard of the Automo- 
bile Insurance Co. has written a book, 
bearing the title “You'll Be Surprised,” 
which is published by Finlay Brothers of 
Hartford. Here is what the publishers 
say of it: “Against the protests of Re- 
publicans and Democrats—in defiance to 
dire threats of his best friends—even in 
challenge of the planets themselves— 
Clarence T. Hubbard (toastmaster, hu- 
morist, writer) has burst forth with a 
new book. It was written during his 
optimistic moments. Filled with laughs, 
smiles, snickers and grins. Original satire. 
Musings: of the moment. Jokes. Wise- 
cracks. And short stories! Real stories. 
Plots, suspense, mystery! Love ’n every- 
thing. Positively nothing about bridge, 
golf, magic or insurance.” 

ee ee 


Frank H. Cauty, United States man- 
ager of the Thames & Mersey, who is 
retiring from office at the close of the 
year, was given a dinner by over thirty 
of his close friends in the marine insur- 
ance field at the University Club in New 
York last week. William R. Hedge, 
president of the Boston, was toastmas- 
ter. Those who spoke in appreciation 
of Mr. Cauty’s services to marine insur- 
ance here were Hendon Chubb, Benja- 
min Rush, D. Roger Engler, Archibald 
G. Thacher, Albert C. Wall and Daniel 
Snakelberg. Mr. Cauty was presented 
with a handsome set of pearl dress ‘studs 
and links. 

ee. Se 


Philip St. George Cooke, secretary of 
the Life Insurance Co. of Virginia,, was 
elected prestdent of the Richmond-chap- 
ter, Virginia Society, Sons of the Amer- 
ican Revolution, at its annual meeting 
held last week. 


William Penman, world famous actu- 
ary (his company is the Atias Assur- 
ance), is finally to have a connection on 
this side of the Atlantic as he has been 
elected a member of the board of direc- 
tors of the Montreal Life, control of 
which has recently been acquired by the 
Atlas. d 

3 ee 

Sir Joseph Burn, general manager of 
the Prudential Assurance of Great Brit- 
ain, has sent £1,050 to Lady Bertha 
Dawkins for the purpose of naming a 
Prudential: ward at the Brompton Hos- 
pital for Consumption. 

a ee 


Alfred C. Smith, lawyer of Norfolk, 
Va., and former state senator, decided 
to become a life insurance agent less 
than a year ago and his success has 
been such that he expects to be among 
the million dollar producers soon. He 
is connected with the Mutual Benefit 
general agency of Milton B. Ames of 
Norfolk. 

ee ee 

Edmund H. ‘Walker, representing the 
New England Mutual Life at Bingham- 
ton, N. Y., has been nominated for pres- 
ident of the Exchange Club of Bingham- 
ton. Mr. Walker has been vice-presi- 
dent of the club for three years. 

ey ae 

George Henderson, veteran insurance 
agent of New.Bern, N. C., who has rep- 
resented the Home of New York for 
fifty years, last week received a hand- 
some gold medal as a token of appre- 
ciation of his fine services for the com- 
pany. He is the only North Carolinian 
thus honored according to Ben J. Smith, 
state manager for the Home, who pre- 
sented the medal. 








‘Brooklyn Eagle”’ 


The “Brooklyn Eagle” is compiling 
material for a series of articles on life 
insurance and it is probable that consid- 
erable attention will be given to net 
cost of insurance. The survey, as the 
paper calls it, is in charge of Eugene . 
J. O’Neill, science editor of the paper, 
who has talked with many people in- 
side and outside of the insurance busi- 
ness during recent months. 

This activity of the “Brooklyn Eagle” 
is being conducted directly under the su- 
pervision of the managing editor, H. M. 
Crist. Mr, Crist said to The Eastern 


Insurance Survey 


Underwriter that the survey is being 
carefully done, its purpose is to bring 
out ithe facts and it will not be handled 
in a sensational manner. Nothing will 
be printed for some time as the survey 
has not been completed. 

Mr. Crist takes the attitude that he 
does not know. what the nature of the 
facts will be or how they will shape uP, 
but whatever is gathered and authenti- 
cated when the work is completed will 
be published in the “Brooklyn Eagle. 

The “Brooklyn Eagle” is one of the 
oldest and most important daily news 
papers in the metropolitan district. 
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Three Statements Which Will Be 
Good Ones 


Unless there are conflagrations in half 
adozen cities, many of the most trusted 
people in America become defaulters, or 
the Dominion of Canada and the public 
atilities of, America go, smash, three - of 
the insurance outfits which are going to 
show very good statements at the end 
of the year are the America Fore, the 
National Surety and the Sun Life. 

At the Association of Life Insurance 
Presidents last week I..was interested in 
watching President-Macaulay of the Sun 


Life of Canada. WouldsHe be depressed:’ 


asa result of recent Wall Street somer- 
saults? He did not come in on a*crutch 
nor did he look weary and* unhappy. 
When I asked him how his company had 
fared in the tobagganing of the stocks’ 
he said, with a touch of sarcasm but not 
of asperity: 

“You don’t suppose that we bought all 
of our holdings at the peaks, do you?” 

a ee 


E.R. Hardy, Jr., Preaches His 
- First: Sermon 

The New York papers were full of 
human interest stories this week about 
Edward Roche Hardy, Jr., son of the as- 
sistant manager of the New York Fire 
Insurance Exchange. This time he ap- 
peared iri a pulpit at Mariner’s Harbor, 
Staten Island, and preached his first 
sermon. Tomorrow he is to be ordained 
a deacon in the Protestant Episcopal 
Church by Bishop William T. Manning. 

Young Hardy has been in the papers 
for years. He was New York City’s 
Principal boy: prodigy. When five years 
dd he matriculated at New York Uni- 
versity; when ten he passed Harvard 
‘xaminations;' when twelve he entered 
Columbia; when fourteen he won a Phi 
Beta Kappa key; when fifteen he got 

8 A.B. degree; when sixteen his M.A. 
egree. 

Last summer he took a trip to Finland 
and Norway with his father and mother, 
and instead of sightseeing he spent his 
spare time calling upon bishops and uni- 
Xetsity chiefs: He went to Newcastle-on- 
‘yne where his father attended the con- 
Yention of the Chartered Insurance Insti- 
lute. He is tall, broad shouldered and 
wormal in his tastes and recreations. 

* * & 
Questionnaires 

Every morning a new questionnaire 
ps a come in the mail bit every day 
5 80 I hear of one. They fall into va- 
Ous classifications : the ingenious; the 
°0 ingenious; the ingenuous; the dumb. 
7 Professor of psychology wants to know 

actions to this, that, them and those. 
we Battle Creek doctor-.is curious as 
afte” YOu feel at 3 o'clock in the 
faa if you eat, for lunch: (a) 
@) . Meat, (b) boiled meat, (c) fish, 

Just plain succotash. 
sit now I am reading “Twelve 
























Against the Gods” by William Bolitho. 
The leaves of the book are pretty well 
stuffed with extraneous matter, including 
a card from the publishers which I have 
been using for a book mark, but which 


turns out to be a questionnaire. The 
publishers want to know how the read- 
er’s. attention was called to the book? 


‘From ;(a) a review? (b) an ad? (c) 


where was ad printed? (d) from direct 
mail? .(e):through radio broadcast? (f) 
a gift? (g) reputation of the author? 
(h) physical appearance of the book? (i) 
recommended by a friend? (j) book store 
display? (k) lecture or sermon? 

Pretty .complete? But not complete 
enotigh in.my case. I borrowed it from 


' aAriend. 


Getting closer to the insurance busi- 


‘ness I.saw a questionnaire which an ad- 


vertising concern has sent to presidents 
Of insurance companies. Apparently, a 


nationally known journal has suddenly 


decided to learn what insurance presi- 
dents think as to-a lot of things about 
insurance journals. A belated thought 
of a not thin-skinned publisher, and pie 
for the person to whom the president 
turns over the questionnaire for answer. 
It is a fine opportunity for someone to 
tell a newspaper what one thinks of it. 
Not. an opportunity that comes every 
day.. Among the questions asked the 
presidents is what they like to read in 
an insurance newspaper. 

While in their offices, if they have 
time, most presidents of large insurance 
companies read what is marked in an in- 
surance or other business paper by some- 
One in their establishment just as most 
people read the “Saturday Evening 
Post,” by not reading it but by looking 
at an article to which someone directs 
their attention. Quite a few presidents 
of insurance companies subscribe for 
The Eastern Underwriter to be sent to 
their homes. If they did not find the 
paper readable they would cancel their 
subscriptions. Maybe the paper which 
sent out that questionnaire about what 
presidents like to read may pick up a 


tip from this. 
+ «eee 


Grundy in the Senate 


Joseph R. Grundy, the new Senator 
from Pennsylvania, appointed by the 
Governor after the Senate had refused 
to seat William S. Vare of Philadelphia, 
has resigned.as president of the Penn- 
sylvania Manufacturers’ Association, but 
I have not heard yet whether he has 
resigned as chairman of the two insur- 
ance companies: which he organized—the 
Pennsylvania Manufacturers Fire Insur- 
ance Co., and its running mate, the cas- 
ualty company. Dividends on the stock 
of both those companies are restricted 
to 6%. Grundy lives in Bristol, Pa., and 
is head: of the William H. Grundy Co., 
Inc. Both insurance companies have 
been successful. ; 

The action of some senators in oppos- 
ing the entrance of Grundy into the 
Senate, despite the fact that he was ap- 
pointed by the Governor, has caused re- 
sentment throughout the state. Pennsyl- 


vanians cannot comprehend why a manu- 
facturer should be barred from the high- 
er chamber. Lawyers and editors seem 
to have no trouble in getting their seats. 
It is true that Grundy made a stout de- 
fense of his high tariff advocacy activi- 
ties and he also called some peonle and 
communities names, but some of those 
who have been promoted to the Senate 
from the West and South certainly have 
been anything but soft spoken. To call 
some states “backward” isn’t any more 
heinous crime than to call’ some states 
“Wall Street dominated.” 


ee ee 


Morrow Vs. Frelinghuysen 


And talking about battles for. the 
Senatorial toga the one in New Jersey 
between Dwight Morrow, Ambassador to 
Mexico, and Joseph S. Frelinghuysen, 
the fire insurance president who former- 
ly was United States Senator and War- 
ren Harding’s best friend, is no teapot 
in a tempest affair. Morrow has the 
backing of J. P. Morgan & Co. and all 
of that great banking house’s publicity 
influence, the chief of its publicity divi- 
sion being Martin Egan, formerly a most 
distinguished newspaper man who repre- 
sented the Associated Press in the Far 
East. Furthermore, there is the glamor 
of his being the father-in-law of Lind- 
bergh. But Frelinghuysen is girding up 
his loins, is out to win the common peo- 
ple, and he thinks he has a good chance 
again to wear the toga. 


eet ee 


Brookhart’s Adventures Abroad 

The best article I have read in the 
“Saturday Evening Post” in many a day 
came out last week and has to do with 
Senator Brookhart’s trip abroad during 
which he spent eight weeks interviewing 
peasant organizations, public men, diplo- 
mats and labor organizations; sent back 
eight sacks of printed matter; and didn’t 
visit a cafe, cathedral, music hall or ca- 
sino. He arrived with the suit of clothes 
he had on his back, which he didn’t 
take time to have pressed in eight weeks, 
and told the British foreign office, the 
American Ambassador to’ Roumania and 
the then president of the Baldwin, Loco- 
motive Works of Philadelphia where 
they got off. I didn’t know the S. E. P. 
ever printed such a frank article. I un- 
derstand that George Horace Lorimer is 
now in complete charge of all divisions 
of the magazine and is shaking up the 
dry leaves of that publication. 


* * * 


A Literal Reporter 


Charles W. Gold, president of the Am- 
erican Life Convention, returning to 
to North Carolina from the President 
Hoover conference of business leaders in 
Washington, was interviewed by a local 
reporter. During the interview Mr. Gold 
was confidential and occasionally collo- 
quial. 

While enthusing about the President 
he said carelessly, “That fellow Hoover 
is a fine public servant.” The reporter, 
impressed by his city editor to be es- 
pecially careful in quoting people ac- 
curately, put it in the paper literally. He 
didn’t take a chance on writing it, “Presi- 
dent Hoover,” or “Mr. Hoover.” Instead 
he wrote it, “That fellow Hoover.” Thus 
he made sure that his readers got the 
unadulterated identity. 


* * * 

Col. Harvey Once Ran Insurance 

Department 

In reading the new biography of the 
late Col. George Harvey, former ambas- 
sador to the Court of St. James and 
Woodrow Wilson’s political mentor, I 
was surprised to learn that Harvey was 
the first commissioner of insurance and 
banking in New Jersey. It was the only 
political office he ever held outside of the 
ambassadorship, a period of thirty years 
intervening between the two posts. As 
head of the department of banking and 
insurance Colonel Harvey. was a most 


capable official, but what he did of an. 


outstanding nature was to draft a statute 
to govern organization and operations of 


building and loan associations, a statute 
so good it was widely.copied by other 
states. New Jersey was a pioneer in 


‘the building and loati asso¢iation move+ 


ment. Many of them grew and prospered 
and got along solendidly until they start- 
ed branching out into banking and other 
fields in which some of them have ‘re- 
cently had rough sledding: . 

The George Harvey biography was 
written by Willis Fletcher Johnson. 
When Harvey was managing editor of 
the New York “World” his secretary 
was Chauncey S. S. Miller, now advertis- 
ing manager of the North British & 
Mercantile: 


* * * 


German Manuscripts 


Did you ever try to have translated 
from German into English an article on 
a technical subject, such as dyes or fi- 
nance or methods of making steel? - If 
so, you have an idea of the nervous ex- 
citement there has been in the office of 
the New York “Journal of Commerce,” 
which, about to get out a special edition 
on 1929 Germany and its resources.'and 
its comebacks, received a number- of 
manuscripts from Germany on industrial 
and financial subjects. The manuscripts 
came in a short time before the edition 
went to press and many in the German 
language. The Ridder brothers, who own 
the paper, are good German students and 
H. Parker Willis, editor, can read Ger- 
man. So can several others on the staff, 
but a great sigh of relief was breathed 
when the last of the manuscripts. was 
translated: The editors managed to get 
under the linguistic wire just-in time to 
make the edition. 


* * * 


A Sidelight on W. A. Alexander 
& Co. 


“What are you doing here?” I asked 
Wade Fetzer of W. A. Alexander & Co., 
Chicago, one of the leading casualty in- 
surance producers in the United States, 
when I saw him in New York last week 
at the convention of the Association of 
Life Insurance Presidents. 

Fetzer answered: “W..A. Alexander 
& Co. stand fifth among the general 
agencies of the Penn Mutual Life in 
production.” 

xk * 


Attend C. A. Austin Funeral 


Chellis A. Austin, president of the 
Equitable Trust, New York, who died in 
bed after delivering an address before 
the Life Presidents’ convention, was a 
director in both The Prudential and 
Bankers & Shippers. Among those who 
attended his funeral were E. D. Duffield 
and Franklin D’Olier of The Prudential 
and C. V. Meserole of the Bankers & 


Shippers. 
* * *€ 


Gustav Cruciger’s 60th Birthday 

Gustav Cruciger, director of the South 
German Reinsurance Co., Munich, cele- 
brated his: sixtieth birthday on L*ovem- 
ber 3. Cruciger’s friends have marveled 
these many years at the prodigious 
amount of administrative and academic 
work which he has been able to carry 
on. He not only manages his company 
but finds time to contribute substantially 
to the whole range of the insurance 
sciences. “Praxis der Ruckverischérung” 
is perhaps. his best known work. It is 
surprising how ‘many. insurance adminis- 
trators there are on the other side who 
work long hours at the insurance busi- 
ness, conduct two or three university 
courses in insurance and who at the 
same time reach the threshold ‘of. old 
age in prime physical condition. 

e °s 


* 
Al. B. Careful Calendar 


Charles L. Bussing,- New York liabil- 
ity broker and known all over the coun- 
try for his accident prevention work 
under the namie of Al. B. Careful, has 
sent out to his many friends in the busi- 
ness the National Safety. Council cal- 
endar for 1930 which gives all kinds of 
constructive advice on the reduction of 
accidents and fatalities. 
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Bassett Denies Loss 
On 1928 Investments 


COMPANY SHOWED LARGE GAIN 


Firemen’s President Corrects Statement 
Contained in Circular Issued 
by Brokerage House 


President Neal Bassett of the Fire- 
men’s of Newark has issued a statement 
to correct some misleading impressions 
regarding the financial operations of the 
company last year as contained in an 
analysis of the Firemen’s stock issued 
late last. month by one of the stock brok- 
erage houses in New York specializing 
in insurance securities. This circular 
said that the Firemen’s lost $4,688,500 on 
investments. President Bassett refutes 
this and states that actually there was a 
gain last year of $3,628,123 from invest- 
ments. 

Giving his statement of the facts Mr. 
Bassett says: - 

“In January, 1916, the Firemen’s com- 
menced the practice of affiliating other 
companies with it through stock control. 
Commencing then, and ever since, it has 
been the practice of the company imme- 
diately upon acquiring the stock of any 
other insurance company (and including 
itself there are eleven companies in its 
group) to always mark off on its books 
the difference between market value (ac- 
quirement cost) and book value (capital 
and surplus) of the company acquired. 
That is to say, the Firemen’s, instead of 
carrying the stocks of its affiliated com- 
panies at their market value, has always 
carried them at their capital and surplus 
value only. 

“When we commenced this method no 
law required it and other companies did 
not follow it. Now the State of New 
York at least does require it. We adopt- 
ed the practice not because the stocks 
we acquired were not worth the acquire- 
ment price, because they were, but 
among other valid reasons, if a security 
is carried at cash (book) value the owner 
always has an undisclosed asset to the 
amount of the difference between book 
value (cash capital and surplus) and 
market value. As our companies have 
all grown and prospered, you can readily 
appreciate that this undisclosed value of 
our insurance stock holdings has also 
greatly increased. 

“Because of this method the Firemen’s 
marked off prior to January 1, 1929, sums 
aggregating $9,786,944. Included in this 
sum is a mark-off in 1928 of $5,511,567, 
occasioned through the acquirement of 
the stock of the Metropolitan Casualty. 
This very large sum is the difference 
between the acquirement price (market 
value) of the Metropolitan stock and its 
book value, i. e., capital and surplus. 
Any Loss Would Have Been Technical 

“It is manifest that if the Firemen’s 
had otherwise only broken even on its 
investments results for the year 1928 it 
would have shown a technical, but not 
actual, loss of $5,511,567, which is the 
difference between the acquirement price 
of the Metropolitan stock and the capi- 
tal and surplus value, at which latter 
valuation it is carried upon the Firemen’s 
books. 

“You of course understand that the 
mark-off of $5,511,567 incident to the 
acquirement of the stock of the Metro- 
politan Casualty was not an actual loss 
at all, but an entry necessary to make 
on our books, first because of our long 
established practice, and next because 
of the present New York law. 

“It is of course a source of regret to 
us that any circular issued by anyone in 
relation to our company should be in 
any sense misleading, or incorrect in any 
particular, but we cannot assume re- 
sponsibility therefor when the circulars 


HOLD AUTOMOBILE MEETING 


Second General Gathering of Fire Com- 
pany Men Held Yesterday at the 
Hotel Pennsylvania 

Representatives of nearly all the auto- 
mobile writing fire companies met again 
yesterday at the Hotel Pennsylvania in 
New York city to consider the revised 
recommendations of the committee on 
rorganization of the National Automo- 
bile Underwriters’ Conference. The ori- 
ginal proposals were submitted at a gen- 
eral meeting of company representatives 
held earlier this month at the Hotel 
Pennsylvania. While the recommenda- 
tions were then approved in principle, 
the endorsements of several companies 
were qualified with the provisio that ex- 
tensive alterations be made in the plans 
for handling finance business. There 
were also a number of other suggestions 
made. 

The committee on reorganization, com- 
posed of executive officers from fifteen 
companies reflecting a wide range of 
automobile underwriting opinion, has met 
several times since this general meeting 
striving to whip the proposals and sug- 
gestions in shape for resubmission to the 
companies as a whole. For three days 
last week the committee was in continu- 
ous session at the Hotel Pennsylvania. A 
full report on yesterday’s general gath- 
ering will appear in the December 27 
issue of The Eastern Underwriter. 





ADJUSTERS’ ASS’N OFFICERS 

The Public Adjusters’ Association has 
elected William D. Weinberger presi 
dent. He has been secretary since the 
formation of the association and as 
president succeeds William H. Miller. 
Other officers are Charles Schumacher, 
vice-president; L. D. Seddon, treasurer, 
and A. A. Flann, secretary. 








are not submitted to us for analysis and 
correction in advance of publication. No 
one in our company had seen the circu- 
lar to which you referred until it was 
called to our attention after publica- 
tion. 

“Furthermore, it would really seem to 
be unnecessary to call to the attention 
of anyone competent to issue a reliable 
analysis of an insurance corporation, the 
laws governing the state of the analyst’s 
domicile and also affecting the subject of 
the analysis. In addition, our all-time 
practice in this matter, of which we are 
quite proud, was so clearly set forth in 
my report to our board of directors dated 
July 8, 1929, under the caption of “mark- 


. Off of excess of market value from book 


value,” that we cannot understand how 
anyone making an analysis could have 
had any doubt as to the facts or the 
proper way in which to express them. 
My report was sent to all stockholders 
and to a large number of banking and 
brokerage houses.” 











“Now Christmas is Come—” 


Now Christmas is come, 
Let us beat up the drum, 
And call all our neighbors together, 
And when they appear, 
Let us make them such cheer, 
As will keep out the wind and the weather. 
—Old Song. 


THE HALIFAX FIRE INSURANCE CO 


59 Maiden Lane, New York, N. Y. 











ALLIN NOW COMMISSIONER 


Bush W. Allin Sworn in As Head 
Kentucky Insurance Department, 
Succeeding Saufley 


Bush W. Allin of Harrodsburgh, Ky., 
was Sworn in as insurance commissioner 
of Kentucky on Monday. Mr. Allin, 
who was appointed several months ago 
following the resignation of Shelton M. 
Saufley, has been unable to qualify until 
he disposed of his insurance business. 

Mr. Allin owns one of the largest and 
most influential daily papers in that part 
of the state and is a man of considerable 
prominence. After his appointment he 
was elected president of the Burley To- 
bacco Growers’ Co-operative Association. 





TO OPEN GENERAL AGENCY 

Sam. H. Stewart of Tulsa, Okla., who 
is a well-known agent in that state and 
also secretary-treasurer of the Oklahoma 
Association of Insurors is 6n January 
1 opening a general agency in Tulsa for 
the Southern Fire of New York and 
the Georgia Home of New York. 








J. A. KELSEY, General Agent 








Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 80 John Street, New York 
GEORGE Z. DAY, Ass’t General Agent 


U. S.—Statement December 31, 1928 


NEW AGENTS’ COMMITTEE 


Severa] Leading Agents Named to Serve 
in Solidarity Movement of the Na- 
tional Association 

Fred B. Ayer, chairman of the com: 
mittee on solidarity of the National As 
sociation of Insurance Agents, has nam 
the following to serve with him on the 
committee: Eugene Battles of Rowan & 
Co., Los Angeles; H. E. McKelvey of 
Edwards, George & Co., Pittsburgh, and 
A. I. Wolff of Rogers, Loeb & Wolf 
Chicago. 

The purpose of this committee is to 
ordinate the interests of the large prt 
mium producers among the membership 
of the state and National Association 
This committee is the outgrowth of Mr. 
Ayer’s original committee on conventiot 
attendance, appointed at the 1929 mi¢- 
year gathering at Birmingham, Ala. | 

Following his appointment at that time 
Mr. Ayer visited many of the congeste 
producing centers and due largely to 
efforts the cities he visited sent repre 
sentatives to the annual convention # 
Detroit this fall. At a pre-conventidl 
session called by Mr. Ayer there wet 
men from fifty agencies present rept 
seting a total premium income of ab ¥ 
$45,000,000. At that time it was decid 
to continue the committee as 4 perm 
nent unit and to appoint several ad 
tional members. It is expected that *% 
Ayer will have the first meeting 0 Th 
committee within a short time. ihe 
new committee represents some 0 7 
strongest agencies in the country, 4 
Battles is president of the California ® 
sociation and Mr. McKelvey is 4 P® 
president of the Pennsylvania Assoc 
tion. Mr. Wolff is connected WI 
leading Chicago office. 





SUSSEX WOULD JOIN UNION 

The Sussex Fire of New jerst 
applied for membership in the Wes i 
Union. This company is now oper@ 
in nine states in Union territory. 





| 2 
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Explosion Conference 
Extends Its Field 

TO CONTROL AIR P. D. RISKS 

Uniform Policy Will Be Issued Soon; 


Rates Given; All Oflcers 
Are Re-Elected 








The Explosion Conference held its an- 
nual meeting on Tuesday of this week at 
the Down Town Association at which 
time officers were elected and a resolu- 
tion was passed to adopt the executive 
committee’s recommendation that the 
Conference extend its jurisdiction to su- 
pervision over aircraft and motor vehicle 
property damage insurance. A uniform 
policy for the company members of the 
Conference was adopted in principle. 
There were a few amendments proposed 
which were referred to the executive 
committee with the power to act without 
resubmitting the policy to another vote 
of the whole organization. No definite 
date has been set as yet for putting this 
uniform policy in effect. 

All the Conférence officers were re- 
elected. They are F. M. Blake, Phoenix 
of Hartford, chairman; P. M. Brink, 
Southern Fire of New York, vice-chair- 
man; Wallace Reid, treasurer, and W. 
F. Roembke, secretary and manager. 
The following were elected members of 
the executive committee: L. J. Borland, 
Great American; J. C. Waller, Aetna 
Fire; George Von de Leith, Phoenix As- 
surance of London, and W. C. Brown, 
National Fire of Hartford. 

Rates under the new aircraft and mo- 
tor vehicle property damage cover for 
all classes of property excluding that lo- 
cated on flying fields and golf and coun- 
try clubs and courses are eight cents a 
year for each $100 of indemnity: This 
is without coinsurance but with a pro 
rata distribution clause. The same rate 
applies to the policy with a 10% coin- 
surance clause but without the pro rata 
distribution clause. 


The rates on policies with other per- 
centages of coinsurance follow: 25%— 
6 cents; 50%—5 cents; 80%—4 cents. 
Every policy has a maximum limit of 
three years and the minimum premium 
is $5. Rates for three years are two an 
one-half the annual premium. . 

For property located on flying fields 
the rate per $100 of coverage will be 
40 cents without coinsurance and with 
the pro rata distribution clause. It will 
also be 40 cerits for 10% coinsurance 
and without the pro rata clause. Other 
tates follow: 30 cents for 25% coinsur- 
ance; 25 cents for 50%, and 20 cents for 
80% coinsurance. 

Coverage for golf courses ranging from 
tine to thirty-six holes will cost from 
$24 to $40 a year on a policy with $25,000 
limits. Additional protection will be 
Procurable with a pro rata increase in 
the premium, 

his new policy bridges the gap 
caused by a fire loss, assuming that risk 
to the extent of the liability expressed 
in the policy in the event an assured’s 
re policy is voided after a collision by 
virtue of the operation of the fallen 
uilding clause. The policy, however, 
excludes damage done by motor vehicles 
to lawns and shrubs and also all damage 

Which may be done by aircraft or motor 
Vehicle driven by the assured or his ser- 
vants or employes. 

ther recommendations are that brok- 
ase be limited to 15% and commissions 

© agents and sub-agents 20%. 

ontents estimates are the same as for 
uildings. Demolition and increased cost 
of construction is covered at an addi- 
onal percentage of final premium of 
1 /3% on all classes of property. 
ene hold inteerst, profits and commis- 
— rents and rental value and use and 
Pon aaae Shall be subject to the same 
Pe and rules as explosion and riot pol- 
Pos with a minimum rate of three cents 
iennum per $100. When insurance is 
ing “ig on mortgage interest of a build- 
Pd nd loan association, bank, trust com- 
d td Or mortgage loan corporation the 
ps Se is three cents for first mortgage 
ve cents for second. 


MORE WAREHOUSE INDICTMENTS 


Latest Defendants Charged by Federal 
Grand Jury With Attempts to De- 
fraud Insurance Companies 

The Federal Grand Jury for the South- 
ern District of New York this week re- 
turned indictments in the Wilson Ware- 
house case against several, additional de- 
fendants who were arrested a few weeks 
ago. These indictments charge attempt- 
ed insurance frauds through misuse of 
the mails and name Louis Liebowitz, 
Harry Dresbold .and Sol H. Bernstein. 
Other defendants in this same case are 
Louis and Alex Auerbach, Kalman Ten- 
ner and Max Liebowitz. 

The indictments allege that the Wilson 
Warehouse was hired by the defendants 
and stocked with worthless rags and 
waste, that a large amount of fire in- 
surance was procured and that on De- 
cember 5, 1928, the warehouse was set 
on fire. The Auerbachs, who were ar- 
rested early this year, have since con- 
fessed their part in the general scheme 
and outlined the whole arrangement 
which provided for false books and for 
the preparation and presentation of 
fraudulent invoices to the insurance com- 
panies. 

Tenner is an ex-convict who is charged 
with being the firebug in this case. It 
is alleged that he took to the warehouse 
a fifty-gallon drum of inflammable liquid 
and then started the fire which resulted 
in the presentation of the insurance 
claims. 

Thomas J. Curran, assistant Federal 
attorney under Charles H. Tuttle, is han- 
dling this case in the United States 
courts. He is being ably assisted by T. 
F. Brophy, chief: fire marshal of New 
York city, and Abraham Kaplan and 
Samuel A. Berger, counsel for the New 
York Board of Fire Underwriters. Fur- 
ther arrests are expected as the compli- 
cated evidence is sifted and definite leads 
established. 





CITIZENS TO BE N. J. CO. 


In a letter to agents of the Citizens 
Insurance Co. of Missouri sent out from 
Hartford Wednesday, President R. M. 
Bissell announces that the Citizens In- 
surance Co. of New Jersey has been or- 
ganized with $1,000,000 capital and $1,- 
000,000 surplus to supersede the old St. 
Louis company. Agents will begin writ- 
ing in the new company as soon as it is 
admitted to their respective States and 
supplies are furnished to them. In a 
letter to agents Mr. Bissell said: “This 
change is advisable in order that the 
corporate affairs of the Citizens’ may be 
more readily and conveniently handled 
in connection with the affairs of the 
Hartford Fire Insurance Co. and to do 
away with the necessity of holding di- 
rectors’ meetings and keeping the assets 
of the company at such a comparatively 
remote location from the headquarters 
of the Hartford Fire Insurance Co.” 


END BRONX FIRES PROBE 


Grand Jury Expected to Hand Down In- 
dictments Soon Charging Arson 
in Building Fires 

Investigations by the Bronx Grand 
Jury into the extortion racket in the 
Bronx building trades, which is held to 
be behind fires of suspicious origin that 
have caused nearly $3,000,000 of damage 
to buildings under construction and the 
death of one man since June of this 
year, were completed early this week. 
As soon as the minutes have been tran- 
scribed the grand jury is expected to vote 
at least ten indictments. 

Fire Marshall Thomas P. Brophy tes- 
tified this week and although neither he 
nor Assistant District Attorney Foley, 
conducting the inquiry, would comment, 
it is understood that Brophy strongly be- 
lieves that arson was responsible. Ex- 
amination of the books of certain firms 
suspected of sharp practices has been 
completed by a firm of accountants. The 
examination was ordered by District At- 
torney McGeehan of the Bronx who 
charged that certain organizations ex- 
acted tributes of 1 and 2% of the cost 
on every job accepted by contractors. 
In cases where contractors refused to 
pay it is alleged that they were not only 
threatened with bodily harm but their 
buildings burned. All the fires under 
investigation were in buildings still un- 
der construction. 





H. H. GLIDDEN DIES 





Former Manager of Chicago Board 
Passes Away at 85; One of Leading 
Insurance Men in the West 


H. H. Glidden, eighty-five years of 
age, former manager of the Chicago 
Board of Fire Underwriters, died at the 
home of his daughter, Miss Grace Glid- 
den, in Highland Park on Tuesday. He 
had been in failing health for many 


months. Funeral services were held 
Wednesday at Springfield, Ill, his old 
home and were attended by many of his 
friends and associates, and also a delega- 
tion from the Chicago Board. 

Mr. Glidden was manager of the Board 
for twenty-nine years, having retired six 
years ago when he was elected manager 
emeritus. He was a native of Ohio and 
a Civil War veteran. He went into the 
insurance business in Springfield, Ill., in 
1875 and after five years as a local agent 
became a field man for the North British 
& Mercantile in its Ohio and Michigan 
territory. When the Chicago office was 
established he was made resident secre- 
tary, holding this: position until his ap- 
pointment as manager of the Board in 
1894. His son, Jay S. Glidden, is associ- 
ate manager of the Chicago Board and 
another son, Henry, is a member of the 
firm of Wagner & Glidden, adjusters. A 
memorial service will be held next Mon- 
day in the rooms of the Chicago Board. 











THE YORKSHIRE GROUP 





LONDON & PROVINCIAL 





The YORKSHIRE Insurance Co., Ltd. 


‘‘m—I recently hcard the parting words of a send-off 
to a new Field Man of the Yorkshire Group—‘We 
build our business with our Agents—if you would 
serve our Companies—serve our Agents’—Yorkshire 
Field Men are workers. You should know the man 


WN Unie 


Field Correspondent 


HOME OFFICE 
12 GOLD STREET 
NEW YORK, N. Y. 


Marine & General Insurance Co., Ltd. 
SEABOARD Fire & Marine Insurance Co. 


and we. Pa 
The YORKSHIRE INDEMNITY Co,.of N. Y. 


HOW TO WRITE RIGHT? WRITE TO WRIGHTEM! 








=p 


Home Raises All Of 
$21,000,000 New Funds 

$6,000,000 IS ADDED TO CAPITAL 

Market Crash Fails to Shake Confidence 


of-Home Stockholders; 2,400,000 
Shares Outstanding 





Wilfred Kurth, president of the Home, 
announced Tuesday that the $21,000,000 
worth of new stock had been fully sub- 
scribed. This new stock of $10 par value 
was offered to stockholders of record 
October 28, in the proportion of one new 
share at $35 for each three shares of 
stock of $10 par value then held. The 
rights expired on Saturday, December 
14. Six million dollars of the new money 
has been supplied to capital account, and 
the remaining $15,000,000 to surplus. The 
capitalization of the Home now consists 
of 2,400,000 shares of $10 par value, as 
against the former capitalization of 180,- 
000 shares of $100 par value. Assets of 
the company are over $125,000,000. 

Mr. Kurth expressed his gratification 
at the response of the shareholders in 
subscribing for the new stock at three 
and one-half times its par value in the 
face of adverse market conditions. The 
original announcement of the new stock 
issue was made before the market 
crashed late in October, and many cor- 
porations which had taken similar steps 
were compelled to either withdraw their 
offers entirely or to indefinitely postpone 
them. Other companies made additional 
concessions to insure their new issues 
being sold. 

In a recent statement to stockholders, 
President Kurth announced that the 
Home’s investments depreciated only 
$1,050,191 during the year to December 
1, as a result of the market crash, and 
that the company took advantage of the 
low prices prevailing after the break to 
make substantial investments which have 
naturally appreciated since. 


N. E. EXCHANGE NOMINEES 


Members of the New England Insur- 
ance Exchange have nominated the fol- 
lowing as officers to be voted upon at 
the annual meeting in Boston on Janu- 
ary 11: president, Joseph F. Gough, In- 
surance Co. of North America; second 
vice-president, P. S. Keeler, Crum & 
Forster companies; members of the ex- 
ecutive committee—W. P. Molloy, Fi- 
delity-Phenix; Tohn B. Knox, Liverpool 
& London & Globe; R. T. Cairns, Provi- 
dence Washington. The first vice-presi- 
dent and some of the executive commit- 
tee members are holdovers. The term 
of each officer is for two years. 


BALTIMORE RATES CUT 


Fire insurance rates on dwellings, pri- 
vate garages and contents in Baltimore 
located within 500 feet of an approved 
fire plug have been reduced effective 
January 1. This rate reduction effects 
practically all dwellings within the cor- 
porate limits of the city. The cut was 
announced this week by the Association 
of Fire Underwriters of Baltimore after 
negotiations with company representa- 
tives. On brick dwellings and contents 
the present rate of 30 cents will be re- 
duced to. 22 cents and on frame dweil- 
ings and contents the rate is to be low-. 
ered from 30 cents to.25 cents.’ 


PIERS COMMITTEE MEETING 

The committee on piers and wharves 
of the National Fire Protection Asso- 
ciation will hold a meeting on the morn- 
ing of January 22 at the Eastern Under- 
writers Association headquarters, 135 
William street, New York. Charles H. 
Fischer, chairman of the committee, 
says that this meeting will consider 
criticisms of the regulations adopted in 
1924. In addition the fire prevention 
committee of the American Association 
of Port Authorities has been soliciting 
criticism from its membership and in 
this connection will have a representa- 
tive at the N. F. P. A. committee meet- 
ing. 
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Seek Minor Changes 
In Virginia Ruling 


COMPANIES FILE AN APPEAL 


Claim That Through Errors Reduction 
Ordered Is Too Large; Also See 


Several Inconsistencies 


The companies will make a limited ap- 
peal from the recent ruling of the Vir- 
ginia State Corporation Commission or- 
dering a reduction in fire rates in that 
state of approximately 9%. Announce- 
ment to this effect was made following 
a meeting in Richmond last week of a 
special committee of the governing com- 
mittee of the Virginia Insurance Rating 
Bureau. It had been planned to work 
out a tentative schedule of reduced rates 
and to file them by December 20 in com- 
pliance with the order of the commis- 
sion, but in undertaking to analyze the 
findings of that body the special com- 
mittee discovered certain errors and pos- 
sible inconsistencies that made it im- 
practical to complete their work without 
having them clarified and corrected. 

It was accordingly necessary to peti- 
tion the commission to clear up the sit- 
uation before proceeding any further in 
the matter. A petition with that end 
in view was filed with the commission: 
last Saturday by counsel for the compa- 
nies and it. was hoped that the matter 
could be straightened out some time this 
week. 

In the order of the commission it 
was directed that rates should. be lowered 
so as to produce a reduction in premi- 
um income of as near as may be $834,- 
310 per annum. In their petition the 
companies contended that the amount of 
reduction should be $795,928 instead of 
$834,310. In support of this statement 
they recited among other things that the 
item representing Virginia earned pre- 
miums for the five-year test period 
should be $48,866,381 instead of $48,892,- 
503, a mistake either in addition of sub- 
scription being apparent. This statement 
resulted in an overstatement of earned 
premiums by $26,122, it was contended. 
Further, it was claimed that the com- 
panies had been charged with $30,088 
as profit actually received in excess of 
the correct amount. 

Relative to paragraph 2 of the order, 
reading “rates now applicable to what 
is known as the Valley Zone shall be 
maintained as minima except where de- 
parture from this rule is specifically jus- 
tified by the companies,” the petition 
asked: “Does the commission intend by 
this paragraph to prevent a reduction in 
the Valley Zone of rates on certain 
classes of property upon which the rates 
are now uniform over the entire state?” 


DR. ESCHER OF ZURICH DEAD 


Dr. Wilhelm Caspar Echer, who died 
recently at his home in Zurich, was a 
member of the board of the Swiss Rein- 
surance Co., the largest reinsurance com- 
pany in the world, since 1905. He was 
also on the board of the Prudential Re. 
and the European General Re. of Zu- 
rich. the Anchor of Vienna, the Slovaki- 
an Ins. Co. of Bratislava, Czechoslovakia, 
and other insurance companies. At the 
time of his death Dr. Escher was sev- 
enty-one vears old. He was a banker 
and president of the large and interna- 
tionally known Schweizerische Kreditan- 
stalt of Zurich, being also on the board 
of the well known Nestle Chocolate Co. 
and many other important industrial con- 
cerns. 








HANOVER INCREASES DIVIDEND 


The directors of the Hanover Fire last 
week increased the quarterlv dividend 
from 2% to 4% and declared a special 
dividend of 2%, both payable January 
2 to stockholders of record December 
20. This makes the. total distribution 
for this year 13%4%. or $1.35 a share, 
with a promise of $1.60 a share in regu- 
lar dividends next year. The fine finan- 
cial condition of the Hanover led to ex- 
pectations that something extra would 
be given to the stockholders at this 
meeting of the directors. 


GENERAL BROKERS OFFICERS 


Arthur Arnow, Well-Known Brooklyn 
Insurance Man, Reelected President; 
Committee Members Named 
The General Brokers Association of 
the Metropolitan District, Inc., last week 
elected the following officers for 1930: 
President, Arthur Arnow, re-elected; 
vice-president, Harry Broadman, Julius 
Margolias, S: Nicoll Schwartz, William 
J. McLaren and George F. Sullivan; 
secretary, George M. Allen; assistant 
secretary, Leonard Jacobs, and treasurer, 

Paul Simon. 

The new executive committee consists 
of the following: Phoebe R. Marks, 
Abraham Prusoff, Bernard E. Frank, 
David M. Herstein, Joseoh Wank and 
Louis Keepnews. The following, by. vir- 
ture of having been presidents of the 
association, constitute the advisory 
board: Herman K. Bayern, Robert M. 
Keleher, B. M. Edgerton and Arthur 
Arnow. 


TWO PROMINENT AGENTS DIE 





Charles W. Head, President of Fort 
Worth Insurance Exchange; F. A. 
Williams a Veteran in Insurance 
Two prominent insurance agents whose 

deaths were recently recorded in daily 

newspapers were Charles W. Head of 

Fort Worth, Tex., and Fred A. Williams 

of Ashtabula, O. Mr. Head was presi- 

dent of the Forth Worth Insurance Ex- 
change and had been in the business 
since 1908. Mr. Williams recently was 
awarded the Hartford Fire’s gold medal 
for fifty years’ service as agent. His 
death followed his being injured by an 
automobile truck. The firm of Fred A. 
Williams & Son was organized in 1879. 


W. B. ROBERTS DINNER 
Senator Warren B. Roberts, senior 
member of one of the largest agencies 
of Bethlehem, Pa., was given a “sur- 
prise dinner” on his birthday recently 
by members of his family and friends 
at the Hotel Bethlehem. 





SEEKS INVESTMENT DATA 


Sup’t Conway Requests Fire and Cas- 
ualty Companies to Furnish Minutes 
on Investment Meetings 


The New York State Insurance De- 
partment has requested the fire and cas- 
ualty companies writing in this state for 
detailed records of their boards of direc- 
tors or committees having supervision of 
investments. This is taken to mean that 
Superintendent Conway intends to main- 
tain a closer watch upon the nature of 
investments purchased by companies and 
upon the ratio of assets placed in any 
single type of security. In his request 
for this information Superintendent Con- 
way Says: 

“You are requested to submit to this 
department a copy of the minutes of all 
future meetings of your board of direc- 
tors and committee which has supervi- 
sion of investments. Please mail same 
to the New York office of this depart- 
ment, 111 John street, New York City, 
on the second day following such meet- 
ings. Kindly acknowledge receipt of this 
letter.” 





CANADIAN FIRE ASS’N 


The recently organized Dominion 
Board of Fire Underwriters held its first 
general meeting recently at the Royal 
York Hotel in Toronto. Nearly 140 com- 
pany managers are members, the pur- 
pose of the board being to --omote uni- 
formity of practice and the adoption of 
sound fire underwriting principles 
throughout Canada. Officers elected at 
this meeting follow: president, John C. 
Borthwick, Caledonian; first vice-presi- 
dent, J. H. Labelle, Royal; second vice- 
president, John B. Laidlaw, Norwich 
Union. 


FISCHER AGENCY MOVES 
The Fischer agency of Hanover, Pa., 
has moved to new and larger quarters. 
The agency, which was founded forty 
years ago, is operated by Paul M. and 
Clinton D. Garrett. 
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Agenda For Agents’ 
Committee Meeting 


MANY SUBJECTS ARE LISTED 


Consideration to Be Given to 1930 Con- 
vention Places and Revision of 
Constitution 


When the executive committee of the 
National Association of Insurance Agents 
meets in New York at the Hotel Astor 
9 January 10 and 11 Chairman Percy 

H. Goodwin of San Diego, Cal., will have 
a ‘large and varied number of subjects 
to present. Consideration will be given 
to the meeting places for the mid-win- 
ter and the 1930 annual conventions. The 
proposed revision and_ simplification 
through a new questionnaire of the anal- 
ysis of agency expenses by the better 
business methods committee will come 
up as will also the computation of mem- 
bership on an individual basis. 

Inauguration of a council of past pres- 
idents and compilation of a history of 
the National Association will be consid- 
ered as a result of the movement started 
at the past presidents’ dinner at the De- 
troit convention last fall. 

In naming the convention cities, due 
cognizance will be taken of the several 
invitations already presented, as well as 
geographical location. Charlotte, Biloxi 
and Huntington have invited the mid- 
winter conference, while cordial invita- 
tions for the annual convention have 
been extended by Los Angeles, Rich- 
mond, Dallas, Tulsa, Minneapolis and 
New Orleans. 

Work on the revision of the consti- 
tution and by-laws, undertaken in ac- 
cordance with the resolution adopted at 
the Detroit convention, is proceeding and 
it is expected that the committee will 
receive a preliminary report from the 
advsory committee on. constitutional 
amendment, of which George J. Lieber, 
Detroit, is chairman. A preliminary re- 
port is also expected from Chairman 
Fred B. Aver, Cleveland, of! the commit- 
tee on solidarity, althotigh his commit- 
tee will have had little ‘time to begin 
its work. 

Agency Expense Analysis 

Proposal that a simplified analysis of 
agency expense, following the lines of 
the table published in 1927, brought up 
to date in the light of experience since 
that time, has been made by Chairman 
J. Stewart Pearce of the better business 
methods committee and endorsed by W. 
Eugene Harrington, originator of the 
committee, its first chairman, and now 
a member. Messrs. Pearce and Harring- 
ton are now at work on the new ques- 
tionnaire on which the revised chart will 
be based, and are planning to send it 
out early in the year. Their plans will 
appear on the agenda of the exec utive 
committee. 

The committee has before. it the ques- 
tion of adopting some methods of in- 
dividual membership. additional to the 
present agency membership basis. pro- 
nosed at Detroit by Charles L. Gandy, 
Birmingham. member of the executive 
committee. Based on the idea that mem- 
bership by agencies does not indicate 
true numerical streneth of; the associa- 
tion and that the individual members © 
the firms would be benefited by having 
individual membershin cards, the pro 
posal was received with interest. After 
much discussion, it was left in the hands 
of the executive committee, to report at 
the next mid-year conference. 





DECLARES EXTRA DIVDEND 


The Virginia Fire & Marine last week 
declared its regular semi-annual dividen 
of 6% and an extra dividend of 4%. mak- 
ing a total of $50.000 on the $500.000 cap- 
ital. This company in July paid the res- 
ular 6% semi-annual dividend and an eX 
tra dividend of 2%, which puts it on a” 
18% dividend, basis for the year. 





COMPANY TO LIQUIDAT= 
The Esfera Reinsurance Co. of Bat 
celona, Spain, has declared that it is 
going into voluntary liquidation. 
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ol. Burpee Addresses 
The Albany Field Club 


J. W. SUMMERS NEW PRESIDENT 


Annual Meeting Held at DeWitt Clinton 
Hotel; Other Officers and 
Committee Members 


Colonel William B. Burpee, vice-presi- 
dent of the New Hampshire Fire, was 
the principal speaker at the annual meet- 
ing last Friday evening at the DeWitt 
Clinton Hotel in Albany, N. Y., of the 
Albany Field Club. He gave an inter- 
esting talk review of his recent trip 
through the British Isles and Continen- 
tal Europe. He gave a detailed descrip- 
tion of the London offices of Lloyd’s 
and something about the insurance ac- 
tivities of that world-wide organization. 

The followimg were elected officers of 
the club to serve during 1930: 

President, J. W. Summers, Home; vice- 
president, J. L. Mosher, Commercial 
Union; treasurer, J. A. Wallberg, Ni- 
agara Fire; secretary, E. R. Pond, Na- 
tional Union Fire. 

The following committees were also 
elected: executive committee: J. R. Ryan, 
chairman, New Hampshire Fire; J. E. 
Kelly, Jr., National Fire; David David- 
son, Fidelity Phenix. 

Entertainment committee: E. A. Merkl, 
chairman, Pennsylvania Fire; H.R. Ross, 
Atlas; W. P. Lyon, Fireman’s Fund; J. 
B. Dacy, Boston. 

An address was made by retiring Pres- 
ident J. R. Ryan and appreciation was 
expressed for the excellent achievements 
during his administration. 


ADOPTS NEW U. & O. FORMS 


New York Fire Exchange Endorses 
Coinsurance Forms; Proposal for 
New Committee is Defeated 


The New York Fire Insurance Ex- 
change last Thursday adopted the new 
use and occupancy coinsurance forms 
known as No. 7 and No. 8. It was also 
voted to abrogate the second 60-day im- 
provement period so that applications re- 
ceived after the first 60 davs will be 
acted upon immediately. Another step 
taken at the meeting was the adoption 
of a method of procedure whereby spe- 
cial forms may be used on risks which 
are eligible for rates under blanket forms 
as to building and contents of a rate of 
2 cents or less for three years. This 
will permit the forms to be drawn more 
nearly to meet the demands of the as- 
sured. 

A move to create a so-called super- 
vising committee to co-operate with the 
governing committee in the formulation 
of rules and regulations for the estab- 
lishment of better practices as to com- 
Missions and other matters in the New 
York metropolitan area was voted down. 


MASS. APPROVES NEW CLAUSE 


Harold J. Taylor, counsel for the Mas- 
Sachusctts Insurance Department, has in- 
ormec one of the fire companies admit- 
ted to do business in that state that 

is nothing in the state’s laws pro- 

the issue of a policy containing 

the following provision: “It is under- 
stood and agreed by the insured, that if 
the premium on this policy is paid by 
the agent to the company, such payment 
shall not be considered as a payment to 
the company by the insured unless the 
Msured has paid the premium to the 
agent.” Such a provision must be in- 
tlided by means of a rider or endorse- 
Ment, Mr. Taylor informs the company. 


STANDARD FIRE DIVIDEND 


Directors of the Standard Fire, prac- 
cally all the stock of which is owned 
y the Aetna Life, last week declared 
a dividend of $4 and a dividend of $1, 
ese being the first payments since 1923. 
€ stock has a par value of $50. Pay- 
Nts are to be made December 23 to 
Stock of record December 13. 
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Sup’t Conway Report On 
Assessment Companies 


HIS FOURTH AND LAST VOLUME 


Total of 901 Companies of All Kinds 
Shown to Be Operating in This State; 
Net Increase of 60 Over 1928 


State Superintendent of Insurance 
Albert Conway is preparing to issue the 
fourth and last volume of his 1929 re- 
port to the New York legislature. This 
volume deals with all assessments or 
co-operative insurance organizations au- 
thorized in New York and includes life 
and casualty associations, fraternal or- 
ders or societies, and co-operative fire 
companies. 

On January 1, 1929, there were four- 
teen assessment life and casualty asso- 
ciations reporting total assets of $10,- 
794,832, which was a gain of $1,029,069; 
and liabilities of $8,236,062, an increase 
of $869,043 over the year previous. The 
income of these associations for the year 
1928 was $6,969,583, and the disburse- 
ments $5,842,036. Of the last amount #,- 
117,165 was for claims or other payments 
to members. 

The business of this class of organi- 
zations, at the beginning of 1929, cov- 
ered policies or certificates to the num- 
ber of 467,677 for $184,983,426 insurance 
in force. Nearly one-half of these 
amounts was held in New York state. 

84 Fraternals in N. Y. on Jan. 1 

On January 1, 1929, there were 8 fra- 
ternal orders operating in New York 
with combined assets of $625,388,460, 
which was a gain of $46,703,611; and lia- 
bilities of $193,094,737, an increase of 
$16,854,219, over the previous year. 

The total income of fraternal orders 
authorized in New York during 1928 was 
$166,475,805; claims and other payments 
to members $93,886,524, other disburse- 
ments $27,210,427. 

On January 1, 1929, these orders were 
carrying 5,702,879 membership certifi- 
cates with insurance to the amount of 
$6,285,515,591, and 512,432 of such cer- 
tificates to the amount of $400,197,933 
was New York business. New York 
state receipts were $10,770,159 and claims 
paid $7,882,691. 

Co-operative fire companies to the 
number of 165, on January 1, 1929, 
showed assets of $4,763,422, liabilities of 
$2,333,197, income for year 1928, $5,744,- 
304, losses paid $3,002,672, total disburse- 
ments $5,233,961 and risks in force $1,- 
006,952,169. The business of this group 
of fire insurance is confined almost en- 
tirely to New York state outside of New 
York city. 

General Summary 

A survey of all lines of insurance cov- 
ered in the four volumes of the New 
York report will show the following gen- 
eral summary: 

The active companies of every kind 
reporting to New York January 1, 1929, 
numbered 901; a net increase of 60 as 
compared with the year previous and em- 
bracing 559. fire and marine, 49 life and 
annuity, 137 casualty, 46 title guaranty, 
98 assessment and fraternal organiza- 
tions, and 12 pension funds and retire- 
ment systems. 

The aggregate of admitted assets of 
these companies was $18,819,951,905. 

The liabilities of all companies, erclud- 
ing capital, were $15,426,281,799; capital, 
$640,764,914; surplus, $2,752,905,192. 

Insurance in force on persons and 
property, outside of casualty lines— 
(where the amounts are largely contin- 
gent): life, $84,990,385,567; fire, marine, 
inland, motor vehicle and other lines car- 
ried by fire and marine companies, 


$230,918,157,889. 


ELECTRICAL CODE READY 

The 1930 edition of the national élec- 
trical code of the National Fire Protec- 
tion Association is now available and 
copies are being mailed to those inter- 
ested. Additional copies may be obtained 
from the National Board of Fire Under- 
eee at 85 John street, New York 

ity. 





FIRE HAZARD CLEAN-UP 


Firms Held to Be Violating Fire Laws 
Will Be Punished Severely in 
Future N. Y. Court States 
Business houses in all parts of New 
York city were..this week hurriedly 
cleaning up dangerous fire hazards as a 
result of the sudden burst of activity on 
the part of the Fire Prevention Bureau 
which followed the disastrous fire last 
week in the Pathe film studio. One hun- 
dred firms under arraignment for viola- 
tion of fire regulations must-correct these 
irregularities before next Monday, De- 
cember 23, or stand the chances of Jarge 
fines or jail sentences from Magistrate 
Simpson in the Municipal Term Court. 
Fifty firms brought before Magistrate 
Simpson on Monday for violating fire 


‘laws were fined sums totalling $1,070. 


The magistrate agreed with the senti- 
ment of Assistant.Corporation Counsel 
Rose Schneph that “now is the time to 
put the lid down tight” and said that in 
the future he would impose the maxi- 
mum fine of $500 and give jail sentences 
as well in cases of gross negligence. 


PARKER AGENCY EXPANDS 

The Neilson T. Parker Co. of New 
Brunswick, N. J., has purchased the in- 
surance business of the J. Bayard Kirk- 
patrick Co. of that city. The latter com- 
pany was established in 1871 and now 
represents fire, casualty and surety com- 
panies which will be transferred to the 
Parker agency. Through this combina- 
tion the Parker office, which started 
business in 1884, will become one of the 
largest insurance agencies in that sec- 
tion of New Jersey. The owners of the 
agency are President William Van Nuis, 
Jr., and Secretary-Treasurer A. F. Mott. 








WESTERN FIRE WITH WICKHAM 

Charles E. Wickham, well-known fire 
insurance agent of New York city, has 
been appointed metropolitan and subur- 
ban general agent for the Western Fire 
of Fort Scott, Kan. This company has 
a capital of $500,000, a like surplus and 
a reserve contingency fund. It plans 
shortly to enter New Jersey, Massachu- 
setts and Connecticut in addition to New 
York state and to become a member of 
the Eastern Underwriters’ Association. 
Mr. Wickham represents seven compa- 
nies in his office. 


Compiaint Against 
Adjusters Dismissed 


— 


WARNING IS GIVEN, HOWEVER 


Superintendent Conway Acts on Charges 
Brought by Assured Against 
Kelly, McQuade & Co. 


Insurance Superintendent Albert Con- 
way has dismissed a complaint brought 
against one of the leading Brooklyn 
firms of public fire insurance adjusters, 
Kelly, McQuade & Co., but at the same 
time has warned the firm against any 
repetition of alleged unethical business 
practices. 

This complaint was brought by one 
Nathan Badiner, who ran a radio and 
automobile accessory store in Queens 
County. He stated that following a fire 
in his place last May he was visited by 
Frank McQuade of the adjusting firm 
who arranged to effect a settlement of 
the claim for a fee of 10%. This fact 
was not contradicted. However, Badiner 
alleged that McQuade told him that he 
would have to pay an additional $200 to 
him for the company adjuster if he 
wished to obtain a favorable and speedy 
settlement of the loss. Otherwise the 
claim would be held up for sixty days. 

Nothing was done at the time and 
three or four weeks later Badiner said 
he again called on the public adjusters 
and talked with a Mr. Hart, who like- 
wise mentioned that $200 would be 
necessary for a quick adjustment. Being 
without funds Badiner alleged that he 
suggested giving a note, to be endorsed 
by his wife. He said he gave such a 
note to one Shields of the firm of Kelly, 
McQuade & Co. The firm did not deny 
receipt of the note for $200 but claimed 
Badiner had asked for a loan for that 
amount and the note was to be evidence 
of payment. The adjusters also contend- 
ed that Badiner had agreed to supply 
a third mortgage on his property as se- 
curity and when this was not forthcom- 
ing the note had been destroyed. 

The material allegations of Badiner 
were denied by Shields, McQuade, Kelly, 
Hart and others mentioned in the case. 
Deputy Insurance Superintendent Sam- 
uel D. Macpeak, who recommended dis- 
missal of the case with a warning, said 


CAROL SINGERS’ CONCERT 


Annual Program of Christmas Carols 
Will Be Given Monday Noon Near 
Great American Building 

The Carol Singers of 100 William 
Street will hold their annual outdoor 
concert with a program of typical Christ- 
mas carols next Monday, December 23, 
at half past twelve o’clock in front of 
the Great American Building at the junc- 
tion of Liberty street and Maiden Lane, 
This will be the fifth concert of this or- 
ganization. Those in previous years have 
drawn large gatherings of persons wish- 
ing to join in the choral singing of 
Christmas songs. There are about 10 
young men and women in the club, all 
of them being employes of various insur- 
ance offices. Arthur N. Darby, of Cam- 
mann, Walter & Darby, Inc., insurance 
brokers, will conduct the chorus. Alex- 
ander Moore’s Sons have. supplied the 
platform to be used and the Great Am- 
erican has given the club permission to 
use its sidewalk during the concert. 

Following the rendition of the carols 
the singers will go to the library of the 
Insurance Society of New York for cof- 
fee and sandwiches and a _ twenty-five 
pound Christmas cake, presenetd by 
Clinton T. Meserole, president of the 
Pacific Fire. Vice-President Lyman 
Candee of the Globe & Rutgers will pre- 
side at this holiday function. 


FIGHT NON-POLICY WRITERS 

Members of the Michigan Association 
of Insurance Agents are viewing with 
considerable unrest the efforts of one of 
the large companies, through its state 
agent, to build up an organization of 
non-policy-writing agents. In view of 
the long combat by the organized agency 
forces against this evil, it is with some 
dismay that the agents of Michigan look 
upon such a threatened encroachment, 
coming as it does from such an unex- 
pected source. Leaders in association 
circles are alert to the situation and 
they will do everything in their power: 
to nip the company’s efforts. 











that no weight could be given to the 
testimony of the two of the respondents 
nor to some of the statements of Badiner 
as he had admitted that some of his re- 
marks made under oath were false. 








175 West Jackson Blvd. 
Chicago 





149 William Street 


Underwriting Service Throughout The United States 


WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


Star 


British Dominions 
Insurance Company Limited 


of Ponder, England 


It believes in maintaining the splendid traditions of the old English fire insurance 
companies in this country for the prompt payment of losses, be they small or large. 


It believes in modern present day underwriting methods and ideas. 
It believes in the local agent and considers him the bulwark of the business. 
And it practices what it believes in. 


FRED S. JAMES & CO. 


United States Managers 


New York, N. Y. 


108 Sansome Street 
San Francisco 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 


NEAL BASSETT, President OHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 








SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33  $19,562,549.89 $13,500,000.00 $23,003,126.44 $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, sr "t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, ——— poe 8 BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pree 


THE GIRARD F. & M. INSURAN CE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06  $ 2,834,467.72  $ 1,000,000.00 $ 2,202,138.34  $ 3,202,138.34 





NEAL BASSETT, Presid JOHN “ae 2 hr od t and Treasurer 
A. H. HASSINGER, * Vice-Pres’ t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
ORGANIZED 1854 
MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40  $ 2,770,413.44  $ 600,000.00  $ 1,510,943.96  $ 2,110,943.96 





NEAL BASSETT, President JOHN 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, i pages ARCHIBALD KEMP, 2d Vice-President 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA. 


$ 5,021,040.53 $ 2,502,743.59  $ 1,000,000.00  $ 1,518,296.84  $ 2,518,296.84 





se "ioHN KAY. V-Preet A. H. HASSINGER, V-Prem WELLS T . BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d VoPres't oa 
: SUPERIOR FIRE INSURAN CE CO. 
F PITTSBURGH, 


$ 4,837,239.59  $ 2,492,228.84 § 1,000,000. 00° $ 1,345,010.75 $ 2,345,010.75 





W. E. WOLLAEGER, President L. BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, —~ t ees eaenet s V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA FIRE INSURAN CE CO. 


MILWAUKEE, 


$ 5,359,804.52  $ 2,486,092.08 $ 1 000, 000. 00° $ 1,873,712.44  $ 2,873,712.44 





ee JACKMAN, Pr esident BASSETT, a t 
UHN KAY, V.-Pres’t A. H. HASSINGER, V.: ier ee tes BASSETT, V.-Pres’t ARCHIBALD KEMP, 2a V.-P: 


CAPITAL FIRE INSURAN CE CO. 


OF CONCORD, 


$ 666,598.88  $ 196.08 $ “300, 000. 00" $ 366,402.80 $ 666,402.80 





cui Hees NEAL BASSETT, Chairman of Board “ 
J. SCOFIELD Ri resident WM. BURTON, Vice-Pres’ 
£. J. ONEGAN, ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice-rres ~s ; 


ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 
NEW N. . 
$15,452,308.70 $10,173,698.43  $ 1,500,000.00  $ 3,778,610.27  $ 5,278,610.27 


EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
461-467 Bay Street, 60 Sansome Street 
Toronto, Canada San Francisco, California 
MASSIE & RENWICK, Limited, W. W. 
Hoy & E. 7S a , Managers 

JOHN R. COONEY 


KAY, Vice-President and [freasurer 
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A New Foreign Fire Manager 





Harry Godfrey Shaw of Northern Assurance Was Assistant 
To J. H. Dixon Who Recently Retired; Spent Five 
Years Of His Life in Far East; Well- 


Known In This Country 
By A. C. BLACKALL 


On January 1, 1930, Harry Godfrey 
Shaw is to assume the position of for- 
eign manager of the fire department of 
the Northern Assurance Co., Ltd. He 
replaces J. H. Dixon, who, after half a 
century’s yeoman service with the 
Northern, is retiring from ‘active busi- 
ness. 

Fifty years is a long slice out of any 
man’s life to serve one master, but, judg- 
ing from Mr. Shaw’s comparatively 
youthful appearance, he might well sur- 
pass his predecessor’s record, for he has 
already spent thirty years under the 
Northern banner. 

For some time past Mr. Shaw has-oc- 
cupied the post of assistant foreign fire 
manager of the company, and for the 
greater part of his career he has been 
a growing tower of strength in the 
Northern organization. 

Born in Liverpool 

A Liverpudlian by birth, he is naturally 
proud of his native city where so many 
great and distinguished insurance com- 
panies and men have started, and his 
association with Liverpool as an official 
of the Northern remains one of his fond 
memories. 

Leaving school at the age of 16 he se- 
cured a junior position in the service of 
the Scottish Union & National at the 
munificent salary of £10 a year. This 
position he retained for four years, learn- 
ing the groundwork of insurance, his 
salary rising by £10 a year until, when 
he resigned, he was receiving the prince- 
ly remuneration of £40 per annum. 

After gaining his spurs with the Scot- 
tish Union he secured the appointment 
of inspector for the Northern (for the 
Liverpool and North Wales District) in 
1899, when the company was commenc- 
ing to expand its wings more rapidly. 
This position he retained until 1902, 
when he was promoted to the Birming- 
ham branch as inspector for the pottery 
district, but after serving there for three 
years his native city of Liverpool again 
claimed him for a period of several years. 

Goes to China 

In 1912 he was appointed inspector for 
the Far East, and spent five years in 
China and Japan, a position he occupied 


with great success until he resigned in 
1916, when he was accepted as a volun- 
teer for war services. 

After demobilization, in 1919, he re- 
joined the Northern in London as chief 
clerk of the foreign fire department, and 
was promoted to the position of assist- 
ant foreign manager in December, 1923. 
His new role as manager of this depart- 


H. G. SHAW 


ment has been gained by sheer merit 
and pertinacity. 

Well known in the United States and 
Canada’ Mr. Shaw has made many trips 
there and spent the best part of 1923 
and 1924 in those countries where he 
made many lasting friendships. C. E. 
Vaughan, at present foreign inspector, 
will step into Mr. Shaw’s shoes as as- 
sistant foreign manager. 

Tall and of military bearing Shaw is 
a bachelor; resides in a cosy flat at 
Maida Vale; and is an ardent golfer, be- 
ing a member of the famous Coombe 
Hill Golf Club. 








N. Y. NATIONAL DIVIDEND 


Marine Trust Co. of Buffalo Gets Entire 
Surplus Assets of Defunct New 
York National Ins. Co. 

Albert Conway, state superintendent of 
insurance, has declared in favor of the 


sole stockholder of the New York Na- 
tional Insurance Co., formerly with home 
offices at Buffalo, N. Y., a second divi- 
dend, consisting of the entire surplus as- 
sets remaining after all policyholders 
and creditors are allowed 100% with in- 
terest. 

The Marine Trust Co. of Buffalo, 
N. Y., was the sole stockholder which 
owned all the capital stock of the New 
York National, which amounted to $200,- 
000 when the affairs of the company 
were placed in possession of the super- 
intendent of insurance for liquidation by 
an order of the Supreme Court. of Erie 
county on August 5, 1919. The second 
dividend- will yield to the sole stock- 
holder $47,700 in cash and all the uncol- 
lected assets of the New York National 
amounting to $248,302. The uncollected 
assets consist of a claim for $174,790 
against the receiver of the North Penn 
Bank of Philadelphia, and agents bal- 
ances amounting to $72,512. 


‘ NEW HARTFORD FIRE ADS 

“Bigger and better. than ever” will be 
the Hartford Fire Hellion cartoon strips 
for 1930. The new series of newspaper 
cartoon strips which will start in Janu- 
ary is slightly different from the 1929 
series. In the first place, it has been 
drawn by an experienced cartoonist 
whose technique is especially well suited 
to portrayal of the sardonic Hartford 
Hellion. Instead of four small scenes 
in each cartoon as there were, the new 
ones have only three, making the strips 
more readable and the lesson of fire 
prevention more quickly grasped. The 
agent’s signature this year is to be placed 
below the cartoon. 





FRANKFORT LOSSES 

According to late press reports the 
loss in the collapse of the Frankfort 
General amounts to about Mk. 50,000,000 
or $12,000,000. This loss will be distrib- 
uted about as follows: stock capital, re- 
serves and employes’ pension funds: 
—y 30,000,000, and creditors Mk. 20,000,- 





DEATH OF J. L. WATKINS 
James L. Watkins, sixty-seven years 
of age, president of the Henry Clay 
Fire, died recently at his home. 


Holiday Season Greetings 
and a Happy and 
Prosperous 1930 


NORTHERNASSURANCE 


COMPANY LTD. of LONDON 
80 JOHN ST. NEW YORK 


Pacific Coast Dept. 
114 Sansome St., 
San Francisco 


Marine Dept., ¥ 
Wm.H.McGee & Co., | 


11 S. William St.NY. § 
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HOLIDAY 
GREETINGS. 


ad 











The entire organization of the America Fore 
Group joins me in sending greetings to 
our Agents throughout the Country. 


We recognize the fact that our prosperity 
is linked with yours, and that our success 
has been due to your effort and loyalty. 


May the coming year be a most prosper- 
ous one for you and | want to assure 
you that the America Fore Group stands 
ready and anxious to help make it so. 


Ga 








THE CONTINENTAL INSURANCE COMPANY OF NEW YORK 
FIDELITY-PHENIX FIRE INSURANCE COMPANY OF NEW YORK 
NIAGARA FIRE INSURANCE COMPANY OF NEW YORK 
AMERICAN EAGLE FIRE INSURANCE COMPANY OF NEW YORK 
FIRST AMERICAN FIRE INSURANCE COMPANY OF NEW YORK 
MARYLAND INSURANCE COMPANY OF DELAWARE 


ERNEST STURM, Chairman of tke Board 
PAUL L. HAID, President 


THE FIDELITY AND CASUALTY COMPANY OF NEW YORK 
ROBERT J. HILLAS, President 
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Seek to Facilitate 
Stolen Car Recoveries 


FINANCE COMPANY PROPOSALS 


Would Have Greater Cooperation of 
all Interests in Coordinating 
Identification Marks 








The National Association of Finance 
Companies at its recent annual conven- 
tion at Chicago passed resolutions seek- 
ing to facilitate the tracing of stolen cars 
by securing cooperation between organi- 
zations of manufacturers, dealers, fi- 
nance companies, and insurance com- 


panies and also police departments with 
a view of coordinating the use of identi- 
fication marks, and likewise to have car 
manufacturers agree upon some one 
easily accessible location where they will 
place serial numbers of all cars hereafter 
manufactured. 
These resolutions follow: 

Identification Marks Indexed By States 


“WHEREAS, most motor vehicle 
manufacturers have two identification 
marks, namely, motor numbers and serial 
numbers; and 

“WHEREAS, serial ntimbers are gen- 
erally used by manufacturers, dealers, 
and finance companies for identification 
purposes; and 

“WHEREAS, substantially all of the 
state motor vehicle registration depart- 
ments, municipal police departments, and 
federal prohibition departments use 
motor numbers almost exclusively for 
identification purposes; and 

“WHEREAS, this lack of coordination 
of identification marks makes it “very 
difficult to trace stolen cars, skips, and 
cars seized in violation of prohibition 
laws, 

“THEREFORE BE IT RESOLVED, 
that the management of the National 
Association of Finance Companies be 
authorized and empowered to negotiate 
with organizations of manufacturers, 
dealers, finance companies, state regi- 
stration, municipal police and federal de- 
partments with a view of coordinating 
the use of identification marks and in- 
dexing thereof; and 

“BE IT FURTHER RESOLVED, that 
all finance companies, automobile manu- 
facturers and dealers are hereby urged 
to index all cars by motor numbers, 
cross indexed with any other records 
which they keep, to the end that they 
may be in a position to readily identify 
any cars reported by other agencies by 
motor numbers.” . 
Location of Serial Numbers On Motor 
Vehicles 

automobile 


“WHEREAS manufac- 


turers regard the serial number as the 


distinctive identification mark for cars 
and trucks, but all governmental agen- 
cies, without exception, including state 
registration departments, police, sheriffs 
and both state and national prchibition 
enforcement authorities, use the motor 
number only for identification; and 

“WHEREAS this practice is un- 
doubtedly due to the fact that the serial 
numbers of motor vehicles now in use, 
and being currently manufactured, are 
located in a great variety of places on 
the chassis or bodies so that very often 
they cannot be readily found by a per- 
son not familiar with their locations; 
now. 

“Therefore, Be it Resolved that all 
manufacturers are hereby urged to 
agree upon some ofie easily accessible 
location where they will place serial 
numbers of all cars hereafter manufac- 
tured.” 





REBINDING OLD VOLUMES 


Miss Swerig, librarian of the New 
York Insurance Society, is again comb- 
ing the files of the bound volumes of 
insurance publications for volumes which 
appear sadly in need of rebinding. 
good start upon this work of preserva- 
tion was made several months ago, but 
much remains to be done. 


> 


NEW YORK LOSSES DOWN 





November Figures Less Than Half Those 
of Same Month in 1928; Year’s Re- 
sults Appear Favorable 
A decided improvement in the fire 
loss situation in New York City was 
noted in November, the figures of the 
loss committee of the New York Board 
of Fire Underwriters showing that the 
November incurred losses were $483,103 
compared with $992,965 in the same 
month of 1928. For the first eleven 
months of this year the losses handled 
by the committee: show an increase of 

only 350% over last year. 
These losses were $10,046,861 last year 


and $10,295,013 up to the first of De- 
cember this year. The committee esti- 
mates that it handles about 55% of the 
entire fire losses of New York City. One 
gratifying feature of November’s com- 
paratively low loss ratio is that there 
was no immediate gain in losses follow- 
ing the break in the stock market which 
was looked upon as a- probable cause 
for an increase in the moral hazard. 


CONWAY MEETS ADJUSTERS 

Public fire loss adjusters were called 
into conference at the offices of the 
New York Board of Fire Underwriters 
on Monday by Insurance Superinten- 
dent Conway to consider ways of 








eliminating some troubles which have 
cropped up again in this business. Mr, 
Conway urged upon the adjusters that 
their organization work to remove from 
the business those individuals who are 
the cause of numerous complaints. He 
said it would be better for the adjusters 
to work out their own problems than 
to have the state insurance department 
take action by revoking licenses. Some 
of the adjusters stated that they would 
be more willing to report irregularities 
on the part of competitors if Superinten- 
dent Conway would suspend rather than 
revoke licenses, the adjusters contending 
that they did not wish to force anyone 
out of business entirely. 






























































































































































































































































Every time three mil- 


lion readers see the Hartford’s Color Page in the Saturday 


Evening Post* Hartford Agents strengthen their grip on their 


clients : : : 


HARTFORD FIRE INSURANCE CO. 


HARTFORD, 





CONNECTICUT 





Are you a Hartford Agent? 


*Every four weeks 
year after year. 
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Wrecks like this prove the public’s need for more collision insurance; 


more property damage insurance; and higher public liability limits. 
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y, 


ut & eo sO COMPANY CASUALTY COMPANY | ne = 


Glens Falls, New York Glens Falls, New York Glens Falls, New York Glens Falls, New York 











CHICAGO BRANCH OFFICE NEW YORK BRANCH OFFICE SAN FRANCISCO BRANCH OFFICE 
175 West Jackson Boulevard 84 William Street 354 Pine Street 


cr SS 














Page 28 








December 20, 1929 











Finish Survey of 
State-Owned Bldgs. 


COMPANIES’ PUBLIC SERVICE 





Stock Insurance in Missouri Reports on 
Hazards of Institutions Upon Which 
It Carries no Coverage 





Comprising twenty-seven volumes with 
a total of about 450 pages, the joint re- 
port on the fire hazard and safety to 
life survey of all state-owned institutions, 
made by the Missouri Inspection Bureau 
and the Missouri State Fire Prevention 
Association, has been presented to the 
Missouri State Survey Commission, 
which requested the survey. 

Sixty days was required for the ac- 
tual inspection work of the twenty-six 
institutions and six weeks were neces- 
sary to compile and edit the report, 
which is an outstanding example of pub- 
lic service on the part of stock fire in- 
surance, aS no insurance whatever is 
carried on any of the risks inspected. 

The latest session of the Missouri leg- 
islature created a state survey commis- 
sion of seven members, two of them be- 
ing state senators, two members of the 
House of Representatives and three 
prominent citizens, one of the latter be- 
ing Theodore Gary, who was named as 
chairman. This survey commission was 
instructed by a legislative act to survey 
completely all state institutions as to 
financial and other needs. This resulted 
in the request for the fire inspection, 
which was made without cost to the com- 
mission. 

In presenting a complete set of the 
reports to each member of the commis- 
sion, C. H. Mahn, president of the Mis- 
souri State Fire Prevention Association, 
emphasized the fact that this work was 
the contribution of stock fire insurance 
companies to the welfare of the Giti- 
zens of Missouri and that the members 
of his association and the inspection 
bureau are citizens of the state. 

Paul W. Terry, manager of the Mis- 
souri Inspection: Bureau; M. I. Parker, 
chief engineer, arid George C. Monroe, 
inspector, were responsible for most of 
the bureau’s results, while C. H. Mahn, 
president, and J. Burr Taylor, secretary, 
and several well known other members 
of the Fire Prevention Association con- 
tributed freely of their efforts for that 
organization. 

The reaction of the survey commis- 
sion is well expressed in the latest 
weekly bulletin published by the commis- 
sion as follows: 

“These reports cover twenty-six insti- 
tutions and provide the commission with 
most valuable information as nertains to 
the state’s buildings. They will serve 
as guides to the commission in determin- 
ing what must be done to properly re- 
condition present buildings and will make 
most valuable permanent records for the 
state. These reports have been made 
at a great cost to the association but 
without cost to or obligation on the part 
of either the commission or the state. 
By unanimous consent the commission 
accepted the reports as the stock fire 
insurance companies’ contribution to the 
State Survey Commission as assistance 
in making a better final report and or- 
dered that the commission’s appreciation 
of this most unselfish service be made 
a matter of record.” 

The report itself is concise and uni- 
form. In covering each building the 
same procedure is followed and is in 
the order of construction, occupancy, 
first aid equipment, prominent undesir- 
able features, recommendations and ex- 
terior protection. Emphasis is laid upon 
safety-to-life features. Colored diagrams 
of all buildings are included and recom- 
mended exterior protection is indicated 
on them. 


PROMOTION FOR A. E. BARRETT 

Albert E. Barrett, who has been man- 
ager of the claim department of the 
United States F. & G. in Rochester ter- 
ritory for several years, has been ap- 
pointed counsel for its compensation 
claim department in New York state out- 
side of the metropolitan area. 
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Baltica Insurance Co., Ltd. 
Eagle Fire Insurance Company (New Jersey) 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson | 














DETROIT F. & M. OFFICERS 





‘Election of Koop as President and 


Phillips as Vice-Pres. Completes 
Great American Affiliation 


The Detroit Fire & Marine late ‘last 
week completed its program of affiliation 
with the Great American group. The 
directors elected William H. Koop presi- 
dent and Alexander R. Phillips as a 
vice-president and also elected the fol- 
lowing directors of the Great American 


INSURANCE 





WILMINGTON 
NORTH CAROLINA 





Blow, Bugles— 


Blow, bugles of battle, 
the marches of peace; 


East, west, north and south 
let the long quarrel cease; 


Sing the song of great joy 
that the angels began, 
Song of glory to God 
and of good-will to man! 
—John Greenleaf Whittier. 


The CAROLINA 


Wilfred Kurth, Pres. 





to the board of the Detroit F. & M.: 
Samuel McRoberts, Otto L. Dommerich, 
Arthur O.’Choate, Earl D. Babst, John 
A. Garver, William H. Koop and Alex- 
ander R. Phillips, all of New York. 

On January 1, the Detroit F. & M. 
will open a New York department at 1 
Liberty street which will handle all the 
eastern and southern business. All the 
business in the Western Union terri- 
tory will continue to be handled at the 
home office in Detroit. 


COMPANY 





NEW YORK OFFICE 
59 MAIDEN LANE: 








“BEFORE SENATE COMMITEE 


Fight On Vor Agents’ 
Rights in Model Code 











Leading National Ass’n Members to 
Seek Assistance From Their Sena- 
tors and Representatives 








The National Association of Insurance 
Agents is working hard to have agency 
licensing, qualification and resident agen- 
cy laws included in the proposed code 
of insurance for the District of Colum- 
bia which is now before the Senate Dis- 
trict Committee of the United States 
Senate. The bill as offered to the com- 
mittee is patterned after the modcl code 
of the American Bar Association and 
omits those features which the agents’ 
association considered most desirable. It 
is not likely that the bill will come up 
for a vote in the Senate soon as many 
issues of national importance are ahead 
of it on the calendar. 

Senator John J. Blaine of Wisconsin is 
chairman of the sub-committee of the 
Senate District Committee before which 
the proposed code is pending. Through 
Frank T. Priest, and Charles K. Foote, 
the agency amendment has been brought 
before their senator, Arthur Capper, 
chairman of the District Senate Commi'> 
tee, who has handed it to Senator Blaine 
and assured Messrs. Priest and Foote 
that it will have careful consideration. 

Members of the Senate Sub-Commit- 
tee include Senators Vandenberg, Michi- 
gan; Sackett, Kentucky; Glass, Virginia; 
oon New. Jersey, and Tydings, Mary- 
land. 

The sub-committee will report its find- 
ings to the full committee, which in- 
cludes, in addition to the members of 
the sub-committee, Senators Jones, 
Washington; Gould, Maine; Hastings, 
Delaware; King, Utah; Copeland, New 
York, and Blease, South Carolina. 

Brought Before Representatives 

Russell J. Rice, New Haven, has taken 
the matter up with Congressman Tilson; 
Charles S. Gurr, Vienna, with Senator 
George of Georgia; Ferd V. Becker, 
Brookhaven, with Senator Pat Harrison 
of Mississippi; Harry J. Leach, Mortis, 
with Senator Deneen of Illinois, who 
agreed to give it consideration, and then 
pass it on to his colleague, Senator 
@lenn. 

President Clyde B. Smith has request 
ed a group of Grand Rapids agents to 
confer with Senator Vandenberg. Chait- 
man Percy H. Goodwin of the executive 
committee is preparing to bring the mat- 
ter before Senators Johnson and Short 
ridge and Congressman Swing of Cal 
fornia. 


BRIDGE-THE-GAP CLAUSE 


Hartford Fire Explains Why This Add- 
tional Protection Was Put in Aircraft 
Property Damage Policy 

The necessity for the “bridging-the 
gap” clause in an aircraft damage policy 
is the subject of an interesting artict 
in the latest issue of the “Hartfo 
Agent.” In Berkeley, Cal., recently # 
airplane struck the roof of a home, sli 
off and plunged through the side of the 
wall of the residence next door. Tht 
force of the impact took the plane cleat 
through the ground floor of the hous 
and into the basement. The gasolist 
tank of the plane exploded and set ft 
to both houses. The aggregate 
from the falling machine and the fit 
that followed was estimated at $10! 7 

As the “Hartford Agent” points 
it is entirely possible for two disastet 
to happen to one property owner wit 
the space of twenty-four hours. 

The Hartford Fire underwriters fort: 
saw the necessity for bridging the 8? 
between an aircraft damage loss and st 
sequent fire when the aircraft | 
policy was first introduced, for in i 
tion to the protection an aircraft Po 
offers a property owner against loss 
damage by the plane, loss or damage, 
fire or tornado following damage by 
craft is included also. 
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Norske Lloyd to Get 
$700,000 More Surplus 


U. S. CLAIMS ARE ALL SETTLED 





Total Amount Sent Back to Norway for 
Creditors There Exceeds $1,531,267 
Superintendent Conway Says 





Insurance Superintendent Albert Con- 
way of New York this week reported 
that there was an additional surplus of 
$700,000 resulting from the liquidation of 
the United States branch of the Norske 
Lloyd of Oslo, Norway, after the pay- 
ment to all United States creditors and 
policyholders of 100% of their claims. 
This additional surplus will be remitted 
to Thor Haavind, Norwegian crown re- 
ceiver of the Norske Lloyd, as soon as 
the Supreme Court of New York ap- 
proves the report just finished by Su- 
perintendent Conway. 

In February of this year Superintend- 
ent Conway remitted a surplus of $831,- 
267 to the Norwegian crown receiver, 
which with the additional surplus just 
declared will yield to the parent corpora- 
tion in Norway, after paying all United 
States policyholders and creditors 100%, 
with interest, a surplus of $1,531,267. 

The report signed by Superintendent 
Conway shows that the Liquidation Bu- 
reau, of which Clarence C. Fowler is 
manager, in addition to increasing the 
assets by the excess of income over_ the 
expenses of liquidation in the sum of 
$399,674, has developed and collected 
$377,502 more salvage than appeared on 
the books of the United States. branch 
when the department took possession on 
May 3, 1922. The total amount of salv- 
age and additional assets collected by 
the department up to November 30, 1929, 
amounts to $455,882. The total expenses 
of liquidation amount to only 7.31% of 
the assets received by the New York 
liquidator. 

Citizens of many foreign countries in 
which the Norske Lloyd did business be- 
fore it became insolvent in 1922 will 
share in the large surplus produced by 
the liquidation of the United Sta‘es 
branch according to a decision of the 
New York Court of Appeals which for 
the first time in a reported decisio. held 
that the American rule that equality is 
equity has become a part oi the laws of 
nations and applies internationally as 
well as nationally in liquidating the af- 
fairs of insurance companies doing an 
international business, and for that rea- 
son the court said the surplus should be 
remitted by Mr. Conway to the domicile 
for distribution pro rata to the credit- 
ors and policyholders of all nations. 





LOUISVILLE COURSE PROGRESS 


Members and officials of the Louisville 
Board of Fire Underwriters are much 
pleased and optimistic regarding the 
possibilities involved in the recent school 
established by the board to undertake a 
course of instruction involving rates, 
rules, insurance contract, what the con- 
tract means, binders, forms, and what 
not. Frank H. Brown, president of the 
Louisville Board, in discussing the mat- 
ter remarked that it might lead into the 
formation of an Insurance Institute 
branch with a complete library covering 
fire, casualty, windstorm and the vari- 
ous special lines, such as plate glass, U. 
& O., burglary, steam boiler, truck, auto, 
liability, workmens’ compensation, and 
in fact all lines other than life. 




































































































































































The Glad 








Christmastide 


The earth has grown old 
with its burden of care, 


But at Christmas 
it always is young. 

The heart of the jewel burns 
lustrous and fair, 


And its soul full of music 
bursts forth in the air, 


When the song of the 
angels is sung. 


—Phillips Brooks. 


HARMONIA 


Fire Insurance Company 


Wilfred Kurth, Pres. 


NEW YORK OFFICE 
59 MAIDEN LANE 
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BROOKLYN BROKERS MEET 





Deputy Superintendent Samuel Macpeak 
Installs New Officers of Association 
At Tuesday Luncheon 

The new officers of the Brooklyn In- 
surance Brokers Association were eiect- 
ed and installed at the luncheon meet- 
ing held Tuesday at the Elks Club in 
Brooklyn. Samuel Macpeak, de-uty su- 
perintendent of insurance of New York, 
officiated in the installation of the fol- 
lowing: president, Mortimer L. Nathan- 
son; vice-president, Charles Reppa; 
treasurer, Harry G. Ellis, Jr.; secretary, 
Jacob L. Schneider, and as members of 
the executive committee, John J. Can- 
ning, chairman; Victor Gauthier, john 
Egan, George Rilling and I. A. Kass, 
_In a few remarks before the installa- 
tion, Mr. Macpeak urged the brokers to 
support the association and make the 
organization one to be respected in the 
community. He told the brokers not to 
hesitate bringing up their problems be- 
fore the insurance commissioner, as that 
is the best way the commissioner can 
keep informed with what is going on in 
the field, and accordingly will be better 
able to work for their interests. 

Arthur Arnow, president of the Gen- 
eral Brokers Association of the Metro- 
politan District, Inc., said that the in- 
surance business in general has been so 
elevated that a reasonable examination 
should be required for entrance into the 
business. He said that the examinations 
as now given were not unjust, and were 
putting into the business men well quali- 
fied to represent the various companies. 
President Nathanson seconded his re- 
marks and also said that the support of 
the association by all is necessary if the 
brokers expect to protect their just 
rights in these strenuous days of com- 
petition. 





SEE EXPANSION ABROAD 





British Believe U. S. Companies Will 
Soon Be Operating Freely on 
European Continent 
London, December 13—A number of 
important American insurance offices 
are now planning to open branches in 
Europe shortly, it is understood. 
America is now the most highly insured 
country in the world and, although there 
is still room for domestic expansion, this 
expansion must necessarily be slower in 
the future. Hence these offices are 
planning to turn their attention to other 
countries where the insurance ratios pet 

capita are considerably lower. 

It is the belief here that methods of 
concentrated salesmanship and _ publicity 
which have proved so successful in the 
United States will sell insurance in 
Europe and elsewhere abroad. While it 
is probable that some more _ leading 
American offices will come to the United 
Kingdom, the main expansion is likely 
to be on the Continent—particularly in 
Germany. Already plans for opening 
Continental branches have, it is stated, 
been drawn up by several offices. 





ELECTRICAL COMMITTEE 

The regular annual meeting of the 
electrical committee of the National Fire 
Protection Association will be held on 
February 18-19 at the Grand Central 
Palace in New York. A. R. Small of the 
Underwriters’ Laboratories is chairman 
of this committee. 
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Why U. S. Gov’t Wishes 
To Extend Insurance 
On Registered Mail 


PROTECTION EXPENSES HEAVY 





Full Text of Postmaster Brown’s Rec- 
ommendations for Co-operation 
With Private Companies 





Fire insurance companies writing reg- 
istered mail insurance are not ready yet 
to express any definite opinions with 
respect to the recent proposal of Post- 
master General Walter F. Brown to 
Congress that the United States Gov- 
ernment be permitted to write full in- 
surance on registered mail with the lia- 
bility shared or placed entirely with pri- 
vate stock companies. Fundamentally, 
the insurance companies are opposed to 
having the Government in _ business 
either as a competitor or as a producer 


of business for itself or for them on 
tisks which can be assumed by private 
interests. 

Whether some joint arrangement may 
be worked out between the stock insur- 
ers and the Postoffice Department of the 
United States remains to be seen. The 
chancs are that nothing will develop out 
of this proposal of Postmaster Brown 
to change the status quo so long as 
Congressional action is necessary to au- 


’ thorize amendments. 


In his annual report to Congress Post- 
master Brown explained that his aims 
may be accomplished without serious in- 
vasion of private enterprise if provisions 
ate made for reinsurance with private 
companies. The Postal Service, he says, 
is not receiving sufficient revenue to 
cover expenses in handling registered 
mail and protecting it and he suggests 
that there be a fair division of the fees 
between the Government and commer- 
tial companies in sharing both revenue 
and risk. 

In this connection it is a certainty that 
the stock companies will not subscribe 
to any arrangement whereby rates for 
tegistered mail coverage are fixed at a 
point where they will not only pay all 
losses and expenses but also provide 
funds to meet deficiencies in other di- 
fections. If the registered mail division 
of the postoffice is unable to meet the 
expenses of that business then the fees 
for registry should be increased rather 
than having the insurance division bear 
the extra burden, representatives of 
stock companies say. 


What Postmaster Proposes 


Following are extracts from Postmas- 
ter Brown’s statement to Congress on 
this subject: 

“In connection with the reported defi- 
cit in the registry service as shown by 
the cost ascertainment, it is apparent that 
the Department is not receiving suffi- 
Cient revenues to cover the expenses. 

€ present fees are sufficient to more 
than cover the indemnity paid on ac- 
Count of the loss, rifling, or damage in- 
Volved but are insufficient to also cover 
the expense for the special protection 
given to registered mail. 

It is therefore evident that the De- 
Partment is not receiving sufficient com- 
Pensation for the special protection giv- 
én valuable mail shipments, especially 
when such mail represents values beyond 
the Present limit of indemnity. To meet 
this situation, in part at least, it is be- 
lieved that the existing maximum indem- 
nity should be increased without limit 
and special registry fees arranged to 
Cover the risks assumed. It is believed 
that this may be accomplished without 
Serious invasion of private enterprise by 
the Government if provision is made for 


reinsurance of the risk assumed with ac- 
credited commercial insurance compa- 
ia, Such unlimited indemnification of 
; 8istered mail would therefore not rep- 
€sent a monopoly by the Government, 


bor would insure both the Government 


the insurance companies an ade- 








quate return for the expense and risk 
involved. 


“The aforementioned extension of the 
Government activity would not represent 
an innovation in the field of private busi- 
ness, but merely an extension of an al- 
ready existing governmental function. 
The failure of past efforts to increase 
the limit of indemnity assumed by the 
Postal Service on registered mail may 
have been due in part at least to the 
objection offered by commervial insur- 
ance companies; but, however this may 
be, no solution has been given to the 
problem of securing to the Government 
adequate revenues in keeping with the 
protection provided by the Government. 

“The present proposal contemplates a 
fair division of the fees, insuring to both 
the Government and the commercial in- 
surance companies an equitable division 
of both revenue and risk. In the belief 
that this proposal would be advantageous 
to the Department and the patrons of 
the Postal Service, as well as to the 
commercial insurance companies, legis- 
lation to this effect is recommended else- 
where in this report. 

“The new law proposed follows in full 
text: 

“To authorize the Postmaster General 
to pay indemnity for the actual value 
of registered mail and to fix the fees for 
the risks assumed: 

‘The act of Congress approved May 1, 
1928 (39 U. S. C. 38l-a, 384), authorizing 
the Postmaster General to establish a 
uniform system of registration of mail 
matter, and for other purposes, is hereby 
amended to authorize the Postmaster 
General to pay indemnity for the actual 
value of registered mail in excess of 
$1,000 in value and to fix the registry 
fees chargeable for the risks assumed: 
Provided, that the Postmaster General 
may underwrite or reinsure in whole or 
in part with commercial insurance com- 
panies the liability or risk assumed by 
the Postoffice Department in connection 
with the mailing of any particular regis- 
tered article or articles at a fee less than 
is charged by the Postoffice Depart- 
ment.” 
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Courrage 


Insurance should be written to 
cover property adequately ... « 
neither too much nor too little. 
Final inventory period is here 
again. Suggestion: As a mat- 
ter of real service . .. show 
your clients why their insurance 
should conform, in proportion, 
to the value that inventory sets 














INSURANCE MEN AT LUNCHEON 


At a luncheon held recently by the 
Broad Street Association in the Hotel 
Robert Treat, Newark, a number of 
prominent insurance men were in at- 
tendance. Among them were William 
Bittles, director, Jefferson Fire; Louis 
V. Aronson, treasurer, Eagle Fire; Chris- 
tian W. Feigenspan, president, Commer- 
cial Casualty; John K. Gore, vice-presi- 
dent and actuary, The Prudential; Fred- 
erick Hoadley, secretary, American of 
Newark; Samuel A. Mehorter, New Jer- 
sey state agent, Home Insurance Co.; 
W. S. Naulty, vice-president and secre- 
tary, Merchants & Manufacturers’ Fire; 
Arthur T. Vanderbilt, chairman of the 
board of directors, Public Fire; Alfred 
Hurrell and Willard I. Hamilton, vice- 
presidents, The Prudential. 





INSURANCE EXAMINER PRAISED 


At a dinner given recently at the 
Elks’ Club house, Newark, by the New 
Jersey Society of Certified Public Ac- 
countants, Commissioner of Banking and 
Insurance Frank H. Smith in an address 
stated that all of the institutions under 
the supervision of the New Jersey bank- 
ing and insurance department were in 
a sound condition and he complimented 
his chief insurance examiner, William B. 
Wiegand, as being a most efficient chief 
examiner. 
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FRANK L. BROKAW & CO. 
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Frank L. Brokaw Walter J. Nichols 
Howard C. Hill Stockton Cranmer 


149 BROADWAY, NEW YORK 
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Chanin Building 


Germanic Fire 


Insurance Company 
of New York 


New York City 





Capital... $1,000,000.00 


Statement as of June 30, 1929 


Surplus. . . $1,506,406.86 


Surplus to Policyholders. . . $2,506,406.86 
Gain in Assets—First Six Months Operation 
$218,000.00 








Opportunities for Progressive Agents in Profitable Cities and Towns 
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Department powers. The simplest means 
of earning their “fees” is to instruot 
their clients how to “beat the law.” 
Knowing the fire prevention code back- 
ward and forward, it is easy for these 
advisory firms to give valuable informa- 
tion to any property owners interested 
in not abiding by the orders of the Bu- 
reau of Fire Prevention Bureau. 
Police Commissioner Grover Whalen 
and Mayor James Walker of New York 
are taking an active part in the investi- 
gation of these reports and are seeking 
means to prevent the fire hazard chasers 
from obtaining access to the public rec- 
ords. The Fire Department is also on 
the job. To solve this problem will be a 
difficult task. But it is announced that 
if any one is found conniving to get 
around the law prosecution will follow. 


“World” Conducting Probe 


For several days the New York 
“World” has been conducting its own 
investigation into the existence of these 
alleged petty grafters and racketeers 
known as “fire hazard experts.” That 
newspaper states that the answer of city 
officials is that under the present cir- 
cumstances and the publicity given to 
violations of fire prevention regulations 
there is no way to curtail operations of 
these grafters, explaining that absolute 
proof is lacking. 

Another charge made is that if a prop- 
erty owner engages the service of one of 
these experts he is often tipped off when 
inspections by the Fire Departmnt are to 
be made so that he may arrange tem- 
porarily to hide the conditions which 
may get him into trouble with the city 
authorities. Fire Commissioner Dorman, 
according to the “World,” has acknowl- 
edged the existence of the fire hazard 
chaser. He says that he has had knowl- 
edge of their existence for some time and 


Probe Fire Hazard Experts 


(Continued from Page 1) 


now proposes to make a complete inves- 
tigation himself, at the completion of 
which a report will be submitted to 
Mayor Walker. 


Some of the representatives of the 


chasers are alleged to be former mem-. 


bers of the Fire Department. In the 
pursuit of their calling it is stated that 
they wear uniforms and badges resem- 
bling the official department accoutre- 
ments. This procedure is said to be 
“within the law.” 

Commissioner Dorman cited to the 
“World” a typical case and said that in 
this instance the “expert’s” runner ob- 
tains information of a fire violation on 
a certain building from the official rec- 
ords of the Bureau of Fire Investigation. 
With that information another represen- 
tative of the “chaser” visits the building 
in his uniform and, often being taken for 
a fireman, is permitted to make an in- 
spection. 

Continuing the “World” says: 

“T see you have a violation here,” says 
the caller. 

The owner or official in charge of the 
building is surprised. 

“T didn’t know that,” he replies. 

“Well, you will know it in a day or so,” 
replies the “chaser’s” agent. knowing that 
the official notice has probably already 
been mailed. He then reveals his actual 
identity, leaves his card, and adds that 
“we can fix this thing up for you.” In a 
majority of cases, according to Commis- 
sioner Dorman, the firm is retained. 

One such firm had fourteen cases of 
protesting Bureau of Fire Prevention or- 
ders last month. 

The Commissioner said that he is pow- 
erless to prevent the official. records from 
being copied under the present laws, and 
knows no way that this practice can be 
halted, unless witnesses come forward to 
“tell what they know.” 








MADE KENTUCKY COLONELS 


H. W. Larue and I. W. Goss of America 
Fore Group Made Officers of 
Privateless Army 
H. W. Larue and I. W. Goss, of the 
America Fore group, are now full 
fledged Kentucky colonels, having been 
commissioned colonels on the staff of 
Gov. Flem D. Sampson of Kentucky in 
a surprise program featured by members 
of the Kentucky field force at a luncheon 
arranged at the Seelbach Hotel, Louis- 
ville, recently. Messrs. Larue and Goss 
had been on an inspection visit to 
the Tennessee field forces, and stopped 
off in Louisville to visit with the field 
force, which was in for a meeting of 
the Blue Goose, and Kentucky Fire Un- 
derwriters Association. George E. Long 
of Benton, Ky., had secured the commis- 
sions from the Governor. They were 
presented following a speech made by 
Julius V. Bowman, ex-president of the 
Kentucky Fire Underwriters Associa- 
tion, and field representative for the Fire 

Association. 

Mr. Larue is secretary of the America 
Fore group and a member of the West- 
ern Union. Mr. Goss is manager of the 
farm department of the America Fore 
group; president of the Farm Fire In- 
surance Association of Chicago and 
member of two national committees on 
fire prevention. 


LA SALLE FIRE CHANGES 

The La Salle Fire has appointed as 
agents J. Arthur Johnson of Oaklyn, N. 
J.; George A. Doerzbach of Sandusky, 
Ohio; C. M. Booth, Inc., of Youngs- 
town, Ohio; Vera I. Fortune of Tupper 
Lake, N. Y., and Bender Realty Co. of 
Paterson, N. J. Recent additions to the 
production personnel of the companies 
are Herbert Myers, in charge of devel- 
opment throughout Connecticut; Lavaille 
Edgar for western Pennsylvania; F. E. 
Peine for northern and western New 
York; Carl Savage for New Hampshire, 
and Walter Winters. who is a plate glass 
and burglary specialist. 





GERMAN INSURANCE CONTROL —- 





New Bill Provides Definitely For Audits; 
Premium Reserve Funds Must 
Be Earmarked 

The text of the coming German bill 
on insurance control has not yet been 
published. The London “Review,” how- 
ever, says that it will require that all 
companies except mutuals shall have 
their accounts audited by chartered ac- 
countants, the audit report to be sub- 
mitted both to the insurance inspector 
and to the board of directors. The audit 
is extended also to companies affiliated 
to insurance companies, even though 
they do not transact insurance business. 
The companies will in future be required 
to inform the insurance inspector to 
what extent they are interested in oth- 
er insurance companies, banks or other 
companies, and any important changes 
must immediately be notified to the in- 
surance inspector. The same provisions 
apply to the board of management re- 
specting their private participation in 
businesses of the above nature and the 
insurance inspector can decide whether 
these relations shall be liquidated. 

A further important point is that the 
funds. covering the premium reserves in 
future will be controlled as such. These 
investments are to be controlled by a 
specially appointed trustee proposed by 
the company and approved by the in- 
surance inspector. Once an investment 
has been entered in the premium re- 
serve register it can be released only 
with the consent of the trustee. 

By this measure a long step will have 
been taken. towards protecting the in- 
terest of policyholders as the existence 
of the premium reserves, in case of a 
collapse, will materially assist the en- 
deavors to sell the direct portfolio to 
other companies. 





SECURITIES CO. DIVIDEND 


The Insurance Securities Co., Inc., has 
declared its regular quarterly dividend of 
6%4%, payable January 2 to shareholders 
of record December 16. 











Christmas Cheer! 


HUNDRED years ago, good, old- 
fashioned Christmas cheer was 
dispensed at Rubicam’s Tavern in - 

Philadelphia where the books of the 
Franklin were opened for stock subscrip- 
tions in the spring of 1829. 


Ever since its opening the Franklin 
has dispensed the kind of good cheer 
which is found in sound fire insurance 
protection. 


THE FRANKLIN FIRE INSURANCE C0. 
of Philadelphia 


WILFRED KURTH, Pres. 
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THE CENTURY INDEMNITY COMPANY 


— HARTFORD -CONNECTICUT 


tna Fire Group agents know that these three companies will guide 
them through any and all of their ever-arising insurance problems. 
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Mortgagee’s Protection 
Under Fire Contracts 


HIS POSITION IS iINVIOLATE 





Real Estate Lawyer Discusses Relations 
Between Owner and Mortgagee As 
Concerns Fire Insurance 





The question of a mortgagee’s right to 
collect under a fire policy protecting his 
interests when an owner of property 
takes out other policies without inform- 
ing the mortgagee or without mention- 
ing him in the insurance contracts was 
the subject of an article by C. Clinton 
James, chairman of the federal legisla- 
tive committee of the United States 
Building and Loan League in the De- 
cember issue of the “American Building 
Association News.” Mr. James shows 
that the mortgagee has prior rights and 
can claim the full amount of loss, as 
long as he does not act in concert with 
the assured in any action that may void 
the insurance. 

Following is a typical case which 
brought up the question in point to- 
gether with the legal citations offered in 
defense of the conclusions reached by 
Mr. James: 

The executive manager of the Savings 
Banks’ Association of Massachusetts 
cites an experience in one of the banks 
in his organization in reference to a fire 
loss they had on a piece of property on 
which they held the mortgage. The bank 
held a mortgage of $5,000 on property 
which had a value of approximately $12,- 
000.. They had fire insurance in the 
amount of $5,000 properly made out to 
the bank. The owner, however, had se- 
cured two other $5,000 fire insurance 
policies in which he had not mentioned 
the bank as mortgagee. There was a 
fire loss, and the insurance companies 
settled in the amount of approximately 
$7,500, $2,500 on each policy. The bank 
was not aware of the fire until it re- 
ceived a check for $2,500 with the re- 
quest that it endorse it so that the own- 
er might continue with his repairs. Upon 
investigation the bank found that the 
owner had not started to make repairs, 
and the bank also, at this time, discov- 
ered the other insurance of which it had 
no previous knowledge. Furthermore, 
the bank found that these other two 
companies had settled their portion of 
the loss directly to the owner. By ap- 
plying the check received to its loan, the 
amount was reduced to $2,500 and the 
value of the property as it stood was 
somewhat more than this amount. 

Theoretical Question of Bank 

The bank asked this question: “Now 
let us suppose that this owner had ob- 
tained four other insurance policies in 
the amount of $5,000 each instead of 
two. In this case, we would have re- 
ceived only $1,500 toward our loan, and 
the balance of the loan would have been 
more than the property remaining was 
worth. We wonder what could be done 
to prevent such a situation. Then upon 
inquiring, one of the insurance compa- 
nies furnished us with a copy of a de- 
cision. The gist of the decision is that 
when the insurance company agrees to 
pay “the loss, if any, to the mortgagee 
as its interest may appear,” the com- 
pany has made a contract with the mort- 
gagee and the mortgagee upon filing a 
proof of loss with the company whose 
policy he holds, can claim the full amount 
of loss. Any proof of loss which the 
owner of the property may have filed 
may be entirely disregarded. 

The case referred to is Hardy vs. Lan- 
cashire Insurance Company, 166 Mass. 
page 210, decided May 23, 1896, and held 
as follows: 

“A policy of fire insurance on property 
subject to a mortgage was issued to the 
mortgagor, and by a rider attached to it 
the policy was made payable to the mort- 
gagee ‘as his interest may appear.’ The 
rider also provided ‘that, if there shall 
be any. other insurance on said property, 
this company shall be liable only for such 
proportion of the loss sustained at the 
amount insured hereby shall bear to the 





whole insurance on the property hereby 
insured, whether such other insurance 
applies in the same manner or not. Other 
insurance permitted.’ The policy also 
contained a provision that the mortgagee 
was not to be affected by any act of the 
mortgagor to which he did not consent. 
The amount of the insurance and the 
mortgage debt was $3,000. After the 
policy was issued, the mortgagor, with- 
out the knowledge of the mortgagee, 
procured additional insurance on the 
property in another company to the 
amount of $1,500, payable to himself. A 
loss occurred which was found by refer- 
ees to amount to $2,775. Held, in an ac- 
tion by the mortgagee against the in- 
surance company, that the plaintiff was 
entitled to recover the full amount of 
the loss.” ° 


Second Decision Quoted 


In Jones on Mortgages, Vol. I, Eighth 
Edition, page 63, Section 508, the follow- 
ing is the statement of the law: 

“Where the policy is in the name. of 
the mortgagor, and is made payable ‘to 
the mortgagee as his interest may ap- 
pear, a subsequent policy obtained by the 
mortgagor is in violation of the condition 
against procuring other insurance. So, 
a stipulation against procuring other in- 
surance is violated if the mortgagor 
knowingly permits the mortgagee to con- 
tinue an existing policy and also takes 
out another policy, when both policies 
are payable to the mortgagor and mort- 
gagee as their interests may appear. 

“A mortgagee to whom loss in a policy 
is made payable, and who accepts and 
retains a policy which shows on its face 
that the mortgagor is insured, cannot say 
that he is not affected by the imputed 
knowledge of the mortgagor as to the 
issuance of a policy, for the purpose of 
avoiding the effect of other insurance 
procured by the latter. But invalid in- 
surance taken by the owner of the prop- 
erty in violation of this provision cannot 
be considered in determining the right 
of the mortgagee when the policy pro- 
vides that his interest shall not be invali- 
dated by any act of the owner.” 





SOME NEW ENGLISH BOOKS 





Royal Issues “Precautions Against Freez- 
ing Petrol Motor Vehicles”; New 
Motor Rate Book 


A number of insurance books and 
pamphlets have made their appearance 
recently in England. The Institute of 
Actuaries has published a year book, the 
second edition; it was published for the 
first time last year. It includes the 
formal records of the proceedings of the 
institute and the annual general meet- 
ing. : 

“Woodies’ Motor Insurance Rate 
Book” has been published by the Pol- 
icyholder Journal Co., giving the rates 
on all classes of cars for most types of 
insurance charged by the various com- 
panies. 

The Royal has issued a booklet en- 
titled “Precautions Against Freezing 
Petrol Motor Vehicles,” which tells how 
to protect the car in cold weather. “Pre- 
historic Man Ran Risks—But—” is the 
title of a new leaflet put out by the 
Liverpool & London & Globe. It speaks 
of the dangers modern man runs even 
in civilization, and points out that there 
are eight street accidents to every fire 
and three sickness claims to every ac- 
cidént claim. 





WALTERS REJOINS CORSA 


George H. Walters has rejoined the 
Andrew J. Corsa & Son insurance agency 
of Brooklyn as manager of the brokers’ 
service department. He started his in- 
surance career with this office and ten 
years ago went with the J. W. DeMott- 
Munkenbeck Agencv. He has now re- 
signed that connection. 





MAKES DIVIDEND INCREASE 

The Fidelity & Deposit has declared a 
quarterly dividend of $2.25 a share, an 
increase of twenty-five cents a share, 
payable December 31 to stockholders of 
record December 17. 
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LL. these days of stress 


Life Insurance is the Safest Investment 


S- 


Ideal Savings and Investment Plan for Average Person 








If you are unable to complete payments, you receive a fair 
settlement of your equities. 


Should you be permanently disabled, you receive a definite 
income regularly, and your insurance is continued without 
further payment. 


If financial accommodation is needed, your policy can be 
used to tide you over. 


Your beneficiary will receive in full the amount you have 
decided upon, no matter how few payments you have made. 


If you live, you will receive the amount yourself. 


To thousands life insurance, used as a savings and invest- 
ment plan, is giving financial independence. From the view- 
point of availability for every individual, safety and perma- 
nent value, certainty of return, easily carried cost, and control 
by the investor,—it is a solid rock on which to build personal 
and family security. 


A mutual com- 

y returning 
annual dividends, 
and offering a 
policy for every 
need. 





LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 


























The Joyful Feast 


So now is come our joyful feast; 
Let every man be jolly; 

Each room with ivy leaves is drest, 
And every post with holly. 


—George Wither. 
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Explosion Insurance In Demand 





During Last Decade This Valuable and Essential Form of Pro- 
tection Has Developed Into a Profitable Source of 
Premium Income for Local Agents 


Explosion insurance is a side-line of the 
fire underwriting field which is always in 
season for the local agent. He doesn’t 
have to wait for certain particular months 
of the year to conduct a drive for it. 
Nevertheless during the winter the explo- 
sion hazard is somewhat greater than at 
other times because of the increased num- 
ber of heating plants in use and the fact 
that industry is generally at its height now. 
The Home of New. York through its 
monthly publication, “News From Home,” 
gives the agency forces some good explo- 
sion sales pointers and also something on 
the history and development of explosion 
coverage from the time of the World 
War until the present day. 


Explosion insurance and riot and civil 
commotion insurance exist largely be- 
cause the following hazards are not cov- 
ered under the standard fire policy, lines 
12-16 of which read as follows: 

“This company shall not be liable for 
loss or damage caused directly by inva- 
sion, insurrection, riot, civil war or com- 
motion, or military or usurped power, or 
by order of any civil authority; or by 
theft.” 

Exemption in Fire Policy 

Also there is a provision that unless 
otherwise provided by agreement in writ- 
ing added to the standard policy, the 
company shall not be liable for loss or 
damage occurring by explosion unless 
fire ensues. In that event, for loss or 
damage by fire only. Also under the 
fallen building clause, if a building or 
any material part thereof falls except 
as the result of fire, all insurance by this 
policy, on such buildings, or its contents 
shall immediately cease. 

The first demand for explosion insur- 
ance occurred about the time we entered 
the war, when protection was sought 
against the possibility of the property 
being blown up by German sympathizers. 
These policies covered all direct loss or 
damage by explosion. The principal in- 
tention of the contract was to cover the 
possible damage caused by the bomb 
throwing of a pro-German. The rate was 
about 35% with a 50% coinsurance clause 
for property damage. 

Much insurance was written for mu- 
nition factories, textile mills, shoe fac- 
tories and other plants supplying war 
material. While it was the original in- 
tention to cover explosion originating 
outside the plant, demand soon sprung 
up in industries having an inherent ex- 
Plosion hazard. A clause was adopted 
excluding loss or damage from explosion 
Originating from hazards inherent to the 
business. A schedule of rates was ar- 
tanged for the elimination of this class 
for munition factories, cereal mills and 
such plants that contain dust vapor or 
a chemical explosion hazard. The Black 
Tom and Halifax explosions in 1916 and 
1917 further caused a modification of the 
rates under three headings, base or ma- 

cious explosion rate; the inherent haz- 
ard charge and the charge for outside 
or off premises explosion. 

Modification of Policy 

Ne entry into the war further modi- 
ed the contract and there was a demand 

or full war risk. A standard policy was 

oy up and adopted in New York 
jee This policy was designed to cover 
vm is a under the standard fire 
ad y. ‘I war, invasion, insurrection, riot 
= civi' commotion. In all the policies 
At anlonion coverage was contained. 
ey “ on of the war, of course, the 
ee n — full war cover ceased. This 
gs aced by a demand for cover 
iirect: ‘lot, riots attending a strike, in- 
explosi On, civil commotion and complete 
sion caused by any of the forego- 


ing. Also explosion whether originating 
on the premises of the assured or else- 
where. 

This brings us to our present policy. 
The explosion policy covers against all 
direct loss or damage by explosion, ex- 
cluding explosion originating within 
steam boilers, pipes, fly wheels, machines 
and machinery, connected therewith and 
operated thereby. This exclusion is made 
because the law provides that fire com- 
panies may not write insurance against 
damage from these causes. 

What Policy Does Not Cover 


The policy does not cover loss or dam- 
age by fire whether resulting from ex- 
plosion or not. Neither does the policy 
cover loss caused by military or naval 
forces of foreign enemies. It does not 
cover against loss to accounts, bills, cur- 
rency, deeds, evidence of debt, money, 
notes or securities, nor by theft, nor for 
breakage of glass, unless liability be spe- 
fically assumed. However, standard 
forms assume liability for loss or dam- 
age to glass, which may be part of the 
building and assured, the amount being 
limited, however, to 10% of the value 
of such buildings. 

The simple explosion policy is not com- 
plicated. All property damage rates are 
based on 50% coinsurance and contem- 
plate inclusion of the coverage of all 
buildings and their contents at any given 
location. For higher coinsurance, credits 
are given in the rate. 

The policies may be written with the 
25% coinsurance clause, provided the pro 
rate distribution clause is used and the 
rate increased 50%. Office buildings and 
mercantile buildings, excluding conteuts, 
of fire proof construction, may be writ- 
ten with a 10% coinsurance clause at 
double the published class rate. The 
assured, however, may exclude from 
cover any building or part of building, 
machinery or stock -for which a charge 
of 2%c is made for each such exclu- 
sion. 

A minimum premium is charged of $3 
for an explosion policy. The rates for 
simple explosion insurance are deter- 
mined by the nature of the occupancy 
only. The table of rates covering simple 
explosion insurance has been promul- 
gated for grain elevators, tanks, flour 
mills, cereal mills and their contents, but 
where the inherent explosion hazard is 
assumed under fire policies a lower table 
of rates for this class obtains, when the 
inherent hazard explosion clause is used. 





HEAR TALK ON LEGISLATORS 





Assemblyman T. M. Muir Tells N. J. 
Special Agents How Governing 
Body Works At Trenton 
The work of the New Jersey legisla- 
ture was explained to the members of 
the New Jersey Special Agents’ Associa- 
tion by Assemblyman Thomas M. Muir, 
dean of the assembly, at the last monthly 
dinner-meeting of the association held 
in Newark. Mr. Muir urged the mem- 
bers to take a more active interest 
in the work of the legislators and not 
to hesitate to give them their viewpoint 
on subjects that related to any new 
bill that had come up before the gov- 

erning body at Trenton. 

Previous to the meeting the executive 
committee met and announced that three 
new members had been admitted to the 
association. They are Fred J. Pye, spe- 
cial agent, Providence-Washington; Wil- 
liam Y. Young, Peoples’ Fire, and J. 
Sorg, Firemen’s of Newark. The next 
meeting of the association will be held 
on Monday, January 13. 
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LLIES—Both striving to speed the holiday mails. Both 
winning the good will and esteem of the public. The wise 

agent does not compete with the government when he sells 
Parcel Post Insurance. He presents it as an aid to the Post 
Office Department in accelerating the dispatch of mail, as well 


as a time and money saver for the client. > > > 


This type of insurance is one of the Jittle things that Count. 
Every certificate used is a direct reminder of the agent’s service 
—in addition to being a profit maker for him. Every coupon 
book is a possible wedge for new business and bigger cover- 
ages. Every merchant and manufacturer, large or small, is an 


immediate prospect. > > > > > > 


By concentrating on Parcel Post Insurance now, our agents are 
insuring increased earnings for a good close to this year and 


paving the way toward a flying start for 1930. > »> > 
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AND GLoBE 


Insurance Co en» 


Executive Offices: 1 Pershing Square, Park Ave. at 42nd St.,New York, N. Y. 
Pacific Coast Dept., San Francisco, Calif. 





THE NATIONALINSTITUTION WITH A WORLD WIDE BACKGROUND 
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National Ass’n Making 
. Survey On Membership 
LOCAL BOARD QUESTIONNAIRES 
G. J. Lieber of Detroit Seeking to Learn 
How Many Board Members Belong 
to State and Nat’! Bedies 


* A survey to determine how - nearly 


identical is the personnel of the larger® 


local boards with that of state associa- 
tions is being: made by George J. Lieber, 
Detroit, chairman’ of* the advisory *com- 
mittee on ‘revision “of: the _¢onstitution 
of the National: AsSeciatioh of Insurance 
Agents, appointed to work with the ex- 
ecutive committee in carrying out the 
resolution adopted by the National As- 
sociation at the Detroit convertion, that 
the executive committee should give con- 
sideration fo such.révision. 2 

As this resolution @féw out of discus- 
sion of the “Kansas City Plan,”. embod- 
ied in a proposed améndment which 
would create. a new-voting unit, the lo- 
cal board, in additionto the.state asso- 
ciation as provided*undet.-the present 
constitution, Mr..Ligber was impressed 
that the first stép“showld be along this 
line. : 

“What I want toidetermine,” says Mr. 
Lieber, “is this. - In the large cities of 
the United States; are all or substan- 
tially all of the members of local boards 
also members of their state associations? 
If they are members of their state as- 
sociations they are automatically mem- 
bers of the National Association, and 
the question of a separate direct mem- 
bership in the National Association by 
members of a local association becomes 
unnecessary. 

“If they are not substantially all mem- 
bers of the State. Association, and there- 
fore, not members of the National As- 
sociation, the question of a change of 
membership basis becomes important.” 
‘The questionnaires have been sent by 
the National Association to fifty-nine 
boards in cities of more than 100,000 
population, with request that they be 
filled’ in and set to Mr. Lieber, with 
duplicates to the New York office. 

To date, thirty-five have been filled in 
and returned and eighteen have a 100% 
membership in state and national asso- 
ciations. 





SEES NO SATURATION POINT 


E. S. Inglis Says There Will Always 
Be New Premium Producing Fields 
for Local Agents to Develop 


‘E. S. Inglis, vice-president of the In- 
dependence Fire of the Corroon & Reyn- 
olds group, doubts that the saturation 
point will ever be reached in the fire 
and casualty business. He thinks that 
there will always be something new in 
the general scheme of things which will 
call for certain kinds of protection. 
riting in “Human Relations” on the 
subject of keeping pace with business 
Mr. Inglis says: 
-“The agent with the eye to see and 
the mind to grasp these opportunities 
and with the ambition to vigorously fol- 
low them up, supported bya thorough 


Knowledge of what he wants to sell; ‘as. 


well as a thorough knowledge” of “the 
needs of his prospects, will continue to 
create new business for himself and for 
his companies irrespective: of competi- 
tion from any source. 

“Competition will always exist and it 
should act as a-tonic or spur to -the 
agent rather than as an intimidation.” 





LEVISON’S XMAS REMARKS 


‘President J. B. Levison of the Fire- 
man’s Fund in extending Christmas 
greetings to the agents of the company 
says among other things that “in our 
business there was never a time when 
a submergence.of business jealousies and 
personal ambition was so necessary and 
a’ better-understanding and: good. will of 
greater importance.” 











agents. 








A Company with a continuous 
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a Century in protecting the 
interests of policyholders and 
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MANY FAIL IN BROKERS’ EXAMS. 

Only thirty-three out of a total of 
eighty-seven applicants for brokers’ li- 
cenSes in the Statecof New York quali- 
fied’ by passing the necessary examina- 
tions held by the-New York State In- 
surance Department on December 5. In 
other words, 62% of the applicants failed. 
Once again this fact demonstrates the 
value of the broker’s qualification law 
which was passed last year by the state 
legislature to keep out of insurance those 


“who did ‘not possess at least a funda- 


mental knowledge of the business which 
they expected to supply them with a 
livelihood. For those who passed these 


most recent examinations certificates of 
authority will be issued shortly after 
January 1, and none of the successful 
applicants will be permitted to act as 
insurance brokers until they receive their 
certificate cards. 





HERBERT M. SHOVE DIES 

Herbert M. Shove, an honorary mem- 
ber of. the New England Insurance Ex- 
change and formerly special agent for 
the City of New York Insurance Co., 
died last week in Providence, R. I. The 
funeral was held at the Elks’ Home in 
Providence on Monday. 











GOD REST YOU, 
MERRY GENTLEMEN °* 


God rest you merry gentlemen, 
Let nothing you dismay, 
For Jesus Christ our Savior 
Was born on Christmas day— 
—Old Christmas Carol. 
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Commissioner Calls |. 


Agents Vital Factor 
THEY ARE VALUABLE ASSETS 
Commr. Lee of Oregon Says Qualifica- 
tion Problems Rest With:Compa 
nies in Selection of Agents 
Recognition of the local agent as a 
fundamental assets will be a prerequisite 
to the success of insurance companies 
in the future, according: to Clare A, Lee, 
insurance commissioner of Oregon. In 
a recent statement he strongly upheld 
the position of local agent in fire and 
casualty insurance and said that the com- 
panies must come to the point of exercis- 
ing “careful and discriminating judgment 
in the selection of local agents on a basis 
of personality, prestige and sound, cumu- 
lative business productivity.” 
“The agent sells his services to both 
the company and the assured,” says 
Commissioner Lee, “and is under moral 
and financial obligation to both. He 
must be possessed of rare business quali- 
ties; highly respected and implicitly 
trusted in his community; recognized 
as an authority upon the subject of in- 
surance; have a personal knowledge of 
the habits and conditions of the people 
and a keen judgment of human nature, 
that he may select the wheat from the 
chaff; be of clean and respectable ap- 
pearance and, most important of all, must 
be endowed with an outstanding per- 
sonality that commands the attention and 
confidence of his clientele. 
_ “An insurance company is no stronger 
in any community than the reputation 
and measure of respect in which its 
agent representative is held, no matter 
how much that company may advertise 
itself in printers’ ink and billboard dis- 
play. Without doubt the local agent 
and the American agency system has 
been and is worth thousands of dollars 
a year to the employer company from 
the advertising so obtained, for it is 
the personal advertising—thousands of 
mouths to as. many. public ears—that 
is-more valuable by far than all news- 
paper, blotter, billboard or any other 
medium of getting before the public. 


Value of Personality 

“Fire and casualty companies, in my 
opinion, could profit by. the example 
of certain life organizations by inject- 
ing the personality equation into their 
business, thus cementing the’ interest 
of the local agent with that of the em- 
ployer company by intimate contact with 
home office officials and their immedi- 
ate supervising officials through the me- 
dium of annual conferences, held in each 
state or insurance district, where the 
meriting agent may meet his superiors 
on common ground to discuss problems, 
receive instructions, settle differences 
and submit to a general © educationa 
course in insurance. 

“Laws may be passed and rules and 
regulations adopted, but’ the real solu- 
tion of the agency qualifications and re- 
muneration problem is, in my estima- 
tion, a responsibility that-rests squarely 
upon the shoulders of the company. NO 
law can make a good agent out of @ 
constitutionally bad one, though in many 
cases it may serve as a check upon the 
criminally .inclined, and..it. is only Dy 
wise and discriminating selection, train- 
ing and encouragement of its sales force 
that an insurance company, or any other 
kind of business, can hope to grow an 
prosper.” 





'G. C. CUNDIFF PROMOTED 

George C. Cundiff, for sixteen years 4 
special agent for the farm department 
of the Home of New York and for the 
last ten years ‘in charge of the farm 
department of the Louisville office, has 
been slated by the Home to become aS 
sistant manager of its farm department, 
with headquarters at Chicago, on Janu 
ary 1, 
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ritish Failures 

In the Last Decade 
RINE LOSSES BIG CAUSE 
ttockholders Have Sacrificed About $41,- 


000,000 in Liquidations; No Big 
Failures For Three Years 








A compilation of the British. insurance 
ompanies that have failed during the 
pst decade. has been made in-Liverpool. 
There is given’ below the particulars 
{insurance companies which have gone 
into liquidation in the years 1921-28 in- 
jisive, Showing only those which have 
ost the shareholders £100,000 more. 


Year of : Loss to 

iquidation Company © Shareholders 
M1 General’ Marine ........ £ 100,000 
“ “Greater Britain ........ 1,500,000 


022 British Isles Marine & 


GenGhgt coi iecssp emcees 110,000 
“ “Capital and Counties ... 100,000 
Pe AXtOR ee cera ce cu atate a ,000 
“" City Equitable Associated’. .779,000 
“ -City Equitable’ Fire..... 465,000 
“ City of London Ins: €o. 500,000 
“General. Maritime Trust. 100,000 
K eanternavonak-vise. st ssc 500,000 
“" National Benefit ..-.... 317,000: 
“ Traders..and General.... 145,000 
“United General Commer- 
cial cae rer alee » 482,000 
“United Kingdom Colonial 
and Fare" sii: gene eas 235,000 
1923 Bankers and General.... 154,000 
Pacny Litersg. Si, aang 292,000 
“First National Reinsur- 
ANCE, ck Wee clement 250,000 
1924 United Motor and Gen- 
eral eee bas 100,000 
1925 Lancashire and Cheshire 189,000 
“* Profits and Income ..... 120,000 
1926, Consolidated: ........... 1,120,000 
“General Reinsurance 
Conipany sis sis teed: 250,000 
£8,208,000 















The: majority: of. the failures occurred 
in 1921 and’ 1922; these were. largely due 
fo the trade conditions caused by the 
Wat and the peace; that is to say the 
inflation caused by the war and the high 
Prices. of commodities brought into. the 
= a large number of new companies 
ich had insufficient experience, knowl- 
‘ge and judgment to avoid heavy loss- 
¢s when the years of deflation and dim- 
ishing business followed. Some of the 
alures were not due to economical con- 


ig but to incompetence or dishon- 


Ys greatest failure of all was that 
Fj t City Equitable and allied compa- 
*, which includes the City Equitable 


os the concern with which Gerald Lee 
n an was connected. The loss to the 
areholders by the failure of this group 
he amounted to nearly £3,000;000. 









folidated in 1926, Its allied company 


was: the P 
wrath rofits & Income. 


of £12 
Fenitude come the City of London, the 
srnational and the United General 
oa each of which cost the 
areholders half a million pounds. 













® Policyholders.. It is not possible to 
— the latter loss with con degree 
ey but itis not likely to have 
have Ss than £5,000,000, and it may well 
: sen considerably more. 
Se: picresting feature to note is that 
ma Ph been no serious failures dur- 
ion Ase three years. Only one se- 
bout = which ‘cost the shareholders 
iod 000 has occurred in this pe- 


Mt pee of a great many of the fail- 
. ‘ita above was losses in the ma- 
lied. rwriting departments. This ap- 

y to the Caxton, Inter- 



















. Darticu 
ational larl 











insurance, Bankers and Gen- 


‘sociated and the Greater Britain. This 


€ next heaviest loss was the Con-. 


These two’ 
rT caused a loss to shareholders: 
30,000. After these in order of 


: Heatition to the loss to the share-: 
TS there will have been ‘a. loss to. 


» traders and General, First Na-. 


FLOOR SPACE COVERAGE 


‘ 
“Hartford Agent? Urges Agents to Sell 
Business Interruption Covers to 

. Host of Garage Owners ; 

The live insurance agent might well 
ask the garage owner, “Mr. Jones, are 
you insuring your floor space?” and then 
point out that the: ordinary fire insur- 
ance on the building does not insure the 
floor space in the sense in which the 
garage owner is interested in that space. 
It does not insure the earning power of 
the floor space, the thing which the 
garage owner or manager depends upon 
for paying his rent and his expenses, 
for his profit, his income, his livelihood 
—in short, his job. 

So.writes B. L. Whorf, special agent 
of the Hartford Fire, in the latest issue 
of the “Hartford Agent.” The practical 
value of a garage’s floor space is some- 
thing which can be measured in actual 
dollars and cents, says. Mr. Whorf, and 
cites an instance of one city’ garage 
which changed its heating apparatus 
from side radiators and steam pipes to 
overhead radiators, because by so doing 
it increased the floor space enough to 
make room for one more car which 
meant an increase in income of $85 a 
year, 

Mr. Whorf points out that any sizable 
garage fire destroys productive floor 
space for a: greater or less period.. In 
cases where a roof of long span struc- 
tural steel beams or trusses collapses 
under the terrific heat of a garage fire 
it is usually a tremendous and expensive 
job to clear away the wreckage and re- 
store the floor space for available use. 

How business interruption insurance 
fits into the picture by making it pos- 
sible for the garage owner to insure his 
income from rented floor space is then 
shown by the “Hartford Agent” article. 
What the loss of floor area actually costs 
the automobile man is net profit plus the 
expenses that must necessarily continue. 
And these, says Mr. Whorf, are usually 
a long and expensive list and include net 
profits, salaries and executives, sales- 
men, mechanics, and service men, inter- 
est, taxes and rent. 


VIRGINIA MUTUAL UPHELD ~ 

Settling: &-qtiestion “which ~arose * fol= 
lowing passage of the Virginia insur- 
ance code of 1928 providing for the New 
York standard for Virginia fire policies, 
the Corporation Commission of that 
state entered an order this week legal- 
izing policies of the old Mutual Assur- 
ance Society of Virginia. This company 
was established in Richmond in Decem- 
ber, 1794, and it was contended by its 
officials that its “perpetual policy” was 
so different from the ordinary fire poli- 
cies of today that it could not be made 
to conform to the New York standard. 
This contention was upheld by the-com- 
mission. Among the first policyholders 
of the company were Thomas Jefferson 
and John Marshall. Marshall . applied 
for insurance upon his Richmond home, 








giving a valuation of $5,000 in 1796. Jef-~ 


ferson valued Monticello and its out- 
buildings at $6,300 in an application 
dated August 16, 1800. 


BALTIMORE AGENCIES MERGE 

The Baltimore agencies of Joseph W. 
Brooks & Co. and T. T. Tongue & Co. 
have merged and will be known hence- 
forth as Tongue, Brooks & Zimmerman, 
Inc., with offices at-213: St. Paul- Place. 
The premium income of the combined 





agencies is expected to exceed. $1,400,000 


a year. The new officers are: Rodney J. 
Brooks, president and general manager; 
Benjamin S. Tongue, vice-president; W. 
L. Geddes, vice-president; John §, 
Franz, treasurer; R. O. Brodks, secre- 
tary; George W. Jenkins, assistant treas- 
urer, and Norman T. Nelson, assistant 
secretary. 








eral, Consolidated, National Benefit and 
several others. = = : 
The compilation of losses was _pre- 


pared by the Liverpool “Journal of Com- ; 


merce.” 


Florida Loss Figures 
Over a 50 Year Period 


LOSS RATIO GENERALLY HIGH 





During Last Three Years Many New 
Companies Have Entered Field and 
Facilities Are Ample 





In the last three years’ forty-five fire 
insurance companies have been admitted 
to do business in Florida and fifteen 
have retired, leaving the net gain for 
“admitted” of thirty. In that time the 
firé insurance history of the state has 
been notable for the loss of $16,000,000 
on windstorm coverage, with ratios of 
losses to premiums for all companies of 
118.6% in 1926, 46.9% in 1927 and 88.0% 
in 1928. 

Few things could be so illustrative of 
the courage of the organizations carry- 
ing this class of risk as the fact that no 
matter what the punishment they keep 
right on the job. In the fifty years end- 
ing with 1928 companies paid out in loss- 
es the big sum of $99,659,848, with pre- 
miums of $168,456,155 or a ratio of loss- 
es to premiums of 55.5%. For the. ten 
years from 1919 to 1928 the premiums 
were $114,877,842 and losses $68,205,879, 
a ratio of 59.4%, 

The first ten years of this half cen- 
tury which began in 1879, the ratio of 
losses ran to 98.1%, brought up by the 
fact that in three of the years the fig- 
ures ran over 100% and one year over 
200%. In only one year of the second 
decade did it get over 99%, that being 
133% in 1891. In 1901 the losses got out 
of hand with 427.2%, and ‘the ten year 
ratio was 75.0%. With no 100% totals 
from 1909 to 1918, the average ratio fell 
to 50.3%, and but except for. the. bad 
storm years things would have looked 
well in the ten years from 1919 to 1928, 
when the losses were, as noted, 59.4%. 


Taxes Show Slight Drop 


The tax collections from insurance 
companies of all kinds keeps up, the to- 
tals being by years as follows: 1926, $1,- 
075,335; 1927, $1,277,718; 1928, $1,198,013; 
1929, $1,049,469. The expenses of admin- 
istering the Florida State Insurance: De- 
partment will hardly run “over~$25,000 a 
year. Be, 

Heretofore the amount that could be 
carried in the state fire insurance fund 
was limited to $50,000 on any one risk. 
This has been changed to leave the mat- 
ter to the board of the state institutions. 
Since the state fund was organized on 
May 22, 1917, it has accumulated a sur- 
plus of $291,000, which the commissioner 
thinks justifies the carrying of larger 
lines in this organization. At his re- 
quest the Iast session of the legislature 
gave this authority. As of 1928, the cov- 
erage on the state property was $8,612,- 
813,. with the companies having $3,414,- 
125 and the balance in the state fund. 

Deposits on hand as required by the 
state laws aggregate $6,448,400, plus vol- 
‘untary’ deposits of $513,019. Of this 
amount, other than the voluntary, fire 
companies have $4,360,000 and surety 


ADVANCED 
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5 G 2 < ig ee ; 
companies $1,942,000, the rest.being;fra- 
terrials and sick benefit organizations. 

Net..premitms for companies,’ of “all 
classes in Florida in 1928 were $48,37,- 
803 and losses $26,327,589. Miscellaneous 
company losses ran high, with’-a’ total 
of $4,408,370 and premiums of .$6,365.- 
976. Heavy losses to companies, of; this 
class in bank deposit coverage and ‘other 
surety risks helped to run the total up, 
and. to this was also added a ‘compara- 
tively new ‘source of. loss in’ Florida, 
namely mortgage guaranteés.», With a 
premium income -of $24,359,303,: the “life 
companies had.losses of $7,258,918.2° 

The surety figures are shown to “have 
been-in. 1928: as follows: premiums on 
surety, $680,617; losses, $1,616,525; \on 
fidelity, $388,723; losses $341,368. -On:ac- 
cident policies the premiums were $465,- 
194 and losses $221,690. Bi, ste 

The United States ‘branches~ of - for- 
eign fire companies ‘camé hear.’bréaking 
even with premium ‘income of. $2,672,136 
and: losses. of “$2,020,092. Companies of 
the United States did a little better, with 
premiums of $12,595,518 and losses of 
$11,414,249. 


ATTRACTIVE XMAS COVER 

The monthly business building -publi- 
cation of the Boston and Old Colony 
companies of Boston, “The Accelerator,” 
has an attractive and colorful Christmas 
cover for the December issue. Raymond 
C:. Dreher, edifor of the “Accelerator” 
and advertising manager.of the compa- 
nies, designed the cover and also pre- 
pared several other illustrations in keep- 
ing with the spirit of the holiday sea- 
son. Mr. Dreher has written for this 
issue an article on the story ‘of the 
Christmas tree. While Martin Luther is 
credited with cutting and lighting in the 
sixteenth century the first. Christmas 
tree as we know it today; the lighted 
tree was used in religious festivals as 
far back as. three thousand years. be- 
fore Christ. 
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Bennett’s Attitude On 
Commission Probe 


PLEDGES AGENTS’ ASSISTANCE 


National Association Official Hopes Com- 
missioners Will Make Survey Into 
True Agency Conditions 


Reference was made briefly last week 
in The Eastern Underwriter to the re- 
marks made by Secretary-Counsel Wal- 
ter H. Bennett of the National Associa- 
tion of Insurance Agents in pledging as- 
sistance to the work of the special com- 
mittee of insurance commissioners ap- 
pointed to investigate commissions and 
other acquisition costs. Mr. Bennett 
spoke before the first public meeting of 
this committee held at the Hotel Astor 
during the sessions of the Nationai Con- 


WALTER H. BENNETT 


ness, which, if corrected, would add 
measurably to a stabilized practice sadly 
needed. Citing one as an illustration of 
many, I should like to refer, Mr. Chair- 
man, to a sizable body of producers in 
this country which are denominated non- 
policy-writing agents. There are thou- 
sands of these men appointed by the 
companies without binding power, with- 
out offices, without a major interest in 
the insurance business, unqualified, ir- 
responsible and wholly without justifica- 
tion and yet receiving the same compen- 
sation as a full-time, competent, service- 
giving agent maintaining a fully equipped 
office force, surveying and applying ade- 
guate protection to the insuring public. 
This manifest inequality and obvious in- 
consistency might well be eliminated in 
the interest of true economy and genu- 
ine efficiency. 

“This committee has before it an he- 
roic task. To make a superficial investi- 
gation would be alike unfair to all par- 
ties in interest and could but result in 
an abortive attempt to get at the bottom 
of the trouble. A survey that will dis- 
close the true agency conditions through- 
out the country is a large undertaking 
requiring patience, sympathy and perse- 
verance. Competitive conditions brought 
about by company ambition have created 
situations now challenged from an eco- 
nomic viewpoint. 
sion without a fair and complete sur- 
vey of production costs would be both 
illogical and absurd. I am confident that 
this committee is seeking only to be 
helpful to the business of insurance, and 
in that undertaking you will find the 
National Association willing to co-cper- 
ate fully. More than this cannot be ex- 
pected; less than this would be unthink- 
able on our part.” 





OHIO FARMERS MEETING 

The Ohio Farmers Agents’ Association 
will hold its annual meeting at the home 
office in LeRoy, Ohio, on January 14-15. 
The officers of this association are: Carl 
Duerr, Canton, president; T. E. Wood, 
Cincinnati, vice-president, and F. E. 
Kirkpatrick, Columbus, secretary-treas- 
urer. 


To reach anv conclu-’ 


Contests Reformation 
Of Fire Policy Terms 


AMERICAN, NEWARK, APPEALS 
Carries Fight to N. Y. Court of Appeals 
After Losing Twice in 
Appellate Division 


An appeal has been taken to the New 
York State Court of Appeals in the case 
of L. J. Castellano, trustee in bankruptcy 
of Hoffer & Rosenstein, plaintiff, against 
the American of Newark on a question 
involving the reformation of the stand- 
ard fire policy. This case has been tried 
twice and has twice reached the Appel- 
late Division. At both trials judgment 
was for the American, which was re- 
versed in each instance by the Appel- 
late Division. 

The insurers had conducted a delica- 
tessen store in Brooklyn. They testified 
they had no interest in the building in 
which they conducted their business. 
They had specific insurance on stock and 
fixtures for $6,000 which had been can- 
celled by the insurance companv be- 
cause there had been too many trans- 
fers of the delicatessen. 

A Mr. Kriegel, their broker, testified 
at the trial that thereafter he telephoned 
to Mr. Burns, an agent of the insurance 
company, requesting a renewal, and Mr. 
Burns had advised him that the policy 
had been canceled, but that the com- 
pany would renew it from the original 
expiration date, covering on stock and 
fixtures in blanket form. 

About six or seven months aiter the 
issuance of the policy a loss occurred. 
Mr. Kriegel testified that he had not 
examined the policy until after the loss, 
finding then that it was written to cover 
on the building and not on the stock 
and fixtures. 

The first trial was had before Mr. 
Justice Gavegan in the Supreme Court 
of the state of New York at special 
term, resulting in a judgment for the in- 
surance company. On appeal, the Ap- 


Commissioner C. D. Livingston of Michi- 
gan, chairman of the committee, presid- 
ed and invited Mr. Bennett to speak. 
His statements follow: 

“One of the finest traits of character, 
according to my way of thinking, is the 
desire on the part of men to want to 
make a substantial contribution to the 
common welfare. I believe that to be 
the true and genuine objective of many 
men in public life. I have no doubt that 
it is the belief of this committee that it 
can undertake a survey of the insurance 
business—life, fire, casualty and surety— 


and from such a study secure a knowl- - 


edge that will determine the cause and 
possibly bring forth the remedy for cer- 
tain alleged ills in the insurance busi- 
ness. 

“Some six years ago, led by the then 
superintendent of insurance of New 
York, the casualty business attempted 
to free itself from admitted cross cur- 
rents and at the conclusion of an ex- 
haustive study brought forth a detailed 
set of acquisition cost rules which were 
supposed to solve the casualty troubles 
and restore peace and quiet to the turbu- 
lent waters. Today we are told that 
because so many new companies have 
come in in the last five years, not par- 
ties to the original survey and not par- 
ticularly bound thereby, that chaos is 
again returning to trouble and discour- 
age the faithful and conscientious. So 
it will ever be shifting and changing 
scenes new conditions make, and that 
which we think is settled today becomes 
unsettled and disturbed tomorrow. 


Cites Non-Policy Writers 


_ “There are admittedly inequalities and 
irregularities in the fire insurance busi- 


Christmas Bells 


3 heard the bells on Christmas Bay 
Cheir old, familiar rarols play, 
And wild and smert 
Che words repeat 
Of peace on earth, good-will to men. 
—Henry W. Longfellow. 


THE GEORGIA HOME INS. CO. 


WILFRED KURTH, Pres. 


pellate Division of the Supreme Coy 
first department, reversed the judgme 
on the ground that Mr. Burns, ¢ 
agent of the company, had not taken { 
stand to contradict the testimony of } 
Kriegel, the broker. 

A second trial was had before Mr, Jy 
tice Churchill at special term of the g 
preme court, who rendered judgment { 
the insurance company and a second q 
peal was then taken by the trustee re 
resenting the insured. 

Upon the second appeal to the Aj 


‘pellate Division, it was contended } 
David Goldstein and Alex Davis of th 


firm of Goldstein & Goldstein, attorney 
for the trustee, that the evidence of 
second trial was identical with that , 
the first trial and that the policy shoy 
be reformed to cover the stock and f 
tures rather than the building and fy 
affirmative judgment against the insy 
ance company. The insurance compan 
is represented by Frederick T. Case, it 
attorney. 

The appellate division on the secon 
appeal reversed the trial court, grante 
a reformation of the policy to cover 
the contents instead of the building an 
directed judgment for the plaintiff, 





TWO MORE N. J. COMPANIES 


Citizens’ and Pilgrim Fire Formed; T 
tal of Capital of Both Companies 
$1,100,000 
Two more fire insurance companie 
have been added to the list of new in 
surance corporations in New Jersey 
through the filing of papers last week 
in Trenton, one of the companies to bt 
known as the Citizens’ Insurance ( 
and the other as the Pilgrim Fire | 
surance Co., both of New Jersey. 
The Citizens’ has been capitalized a 
$1,000,000 to be divided among 100M 
shares at a par of $10. The compasy 
will write general fire and will be a cor 
ference company. It has been reported 
that Hartford interests are backing th 
new organization. The incorporators if 
clude Raymond A. Coleman, Fred 
Rugge, Daniel C. Knoeppel, H. T. Letts 
George H. Hubbard, Joseph F. Mahe 
Herman Kunkel, Jr., Lawrence J. Ez 
Herbert A. Hampton and Louis A. Scott 
The Pilgrim Fire of New Jersey @ 
been capitalized at $100,000 to be divide 
into 20,000 shares at $5 per share. Ths 
company is an outgrowth of the New 
Haven Fire and the Bridgeport Fit 
which were organized last year but 
their charters through being unable @ 
comply with the rules and regulations 
the New Jersey Insurance Departm 
The incorporators include Hammond 
Talbot, James M. Barrett, F. Liboh 
Marshall L. Talmadge, Henderson 7 
bot, Erwin Ennis, R. Pollack, Edwatt 
M. Tessier and Robert Northcutt. 





NEW SALVAGE CO. OFFICE 


The Underwriters Salvage Co. of Ne 
York has opened a branch in its Paci 
Coast department at Seattle, Wash. wl 
Special Agent H. C. Brice in cnate 
This office will be under the general § 
pervision of General Agent Georg 
Scarlett of San Francisco. This om 
at Seattle is opened in accordance W 
the general policy of the Underwmilt 
Salvage Co. of placing branch offices 
the central points in its territory W™ 
ever there is a sufficient demand fof 
services. 





FRAUD CONVICTION UPHELD? | 

The Colorado Supreme Court ees 
that a holder of an automobile the 
surance policy who files a_writtet © 
signed statement that certain equip, 
belonging to the automobile has 
stolen, if later this equipment 1s _ 
at his premises by police officers, 
guilty of an attempt to obtain M7 
from the insurance company by 
of the “confidence game.” The ca8@, 
that of Stewart v. People of the 
of Colorado. 
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Marine Insurance In Spain 





Underwriters Association Issues Report on Unsatisfactory 
Conditions and Attempt to Gain Uniformity by 
Increasing Board Membership 


itish Bill Would FINANCED CAR STATISTICS 
Limit Auto Writings 
To Strong Companies 


SHROOM INSURERS BARRED 


Finance Companies’ Figures Show Num- 
ber of Cars Sold and Financed and 
Average Value for Each Car 
The National Association of Finance 
Companies has just issued some figures 


the Ap 
nded by 
is of th 


the risks in question, owing to under- 
writers’ appetite in swallowing them, are 
written in London or Paris at rates and 


Marine insurance conditions in Spain, 
with particular reference to the results 


attorney .. : i of international competition there, were in ) 2 

ce of taenitish Offices Against Any Form of tending to show that both new and used oP we recently im a report issued by on conditions which are absolutely inade- 
that gl Compulsory Coverage as Infringe- cars were financed for more money at 14, Spanish Marine Underwriters’ Com- quate from an underwriting point of 
cy shor ment of Rights the beginning of this year than in the mittee, with headquarters in Barcelona. view. 

and f , ere F later months. Also the used cars This committee is seeking to secure broad- Must Accent Bed Condition 

and fag 42 early introduction into the Brite 6g Gn January by these 369 com- ¢r membership so that marine rates and . : evs 
he insu’ Parliament of the Insurance Und ol . ded other competitive factors will become In consequence of this state of affairs 
compan ings Bill is now expected by British panies were considerably more numer- more stabilized. The report of the com- Spanish underwriters must follow the 
Case. iqumnsurance offices. This measure is the ous in proportion to new cars than in mittee follows in part: lead of their English and French con- 


pitcome of the deliberations of a Board 


freres and accept the bad conditions dic- 
of Trade committee which was set up in 


The figures tated by the latter, if they are desirous 


any subsequent months. Since last year the situation in the 


bel i h : , .. P 7 : 
+ oa #4 when the first Labor Government heen Seve Oe nts on. the poms 7 Spanish marine market has changed very of obtaining a share in business which, 
"oa — 2 a . rige-amg ay | =. wed contracts purchased for the first nine little with regard to both volume of bus- seme gblty rightly, belongs to the Span- 
a wo years. Its purpose was to find wha . ‘ : ‘ it ish_ market. 
Iding alterations in insurance law were neces- ™Oths of this year: iness and result obtained. Although Perhaps the time has now come for 


i is one of the healthiest markets in Eu- 
rope, it cannot, of course, on account of 
the international character of this class 


of insurance, escape the deplorable strug- 


TOTAL 


No. of 
cars 


NEW CARS 

FINANCED 
No. of Dollars 
cars percar 


and whether any additional safe- 
bards are required. 
Many features of importance are in- 
luded in the bill. No form of compul- 


English and French underwriters—and 
maybe also for our German friends—to 
consider that a risk is not emigrating 
from its home market unless for the 


1929 
Dollars 
per car 


 ANIES 
Total 


j ; . .. 147,008 76,157 ‘ : 
med; To™™ory motor insurance, however, is con- January ....147, ’ srs ape purpose of being placed abroad in a 
panies fgemplated by it, although this is, of ae alle 164,648 gle which is common to marine insurance “manner favoring the initerests of the 


nearly everywhere. 

From official data it is gathered that 
in 1928 the premium income amounted 
to Pes. 20,621,227 against Pes. 19,826,902 
in 1927. Consequently, there is an in- 
crease by Pes. 794,325 only in favor of 
1928. Out of this total, Pes. 12,063,725 


ourse, being discussed in connection 
ith the new motor transport bill. The 
oily recommendation in this connection 
in the insurance undertakings bill is that 
aly company of mushroom growth 
hould be precluded from transacting 
motor business. 

An attempt is being made to ensure 


203,224 
210,303 
202,457 
205,369 
177,204 
September .. 155,075 


(9 mos.).2,699,981 $472 1,496,149 
USED CARS FINANCED 


assured but prejudicial to the marine 
market generally. Indeed, there cannot 
be the slightest doubt that these risks, 
if no such keen competition had to be 
taken into consideration, would at their 
place of origin form the subject of a 
far more reasonable treatment. Quo- 
tations would be more appropriate and 


companies 
f new it 
w Jers 
last week 
nies to |b 











rance Witt any company engaging in such bus- ‘ : conditions less onerous for the insurer, 
_ Fire Imfiness is sound and prosperous and able temas Jatasewammaean form the share of Spanish companies, Whilst. the lines so written would in due 
sey. to bear the risks it undertakes. The in- February ............... whilst the receipts obtained by foreign course, as sound and remunerative risks, 
italized ajmeurance companies generally support the SpE SAREE: Fe Ne offices were Pes. 8,557,502. If these fig- be ceded in reinsurance insofar as the 
ng 10000 _ They have no apprehensions re- Pr ies ber AEN ures are compared with the 1927 results, accounts could not be absorbed by the 
ms ding it such as they have in connec- June ..........-..-ee eee it will be found that they represent an home market. 
compalyiition with the proposals for compulsory July ..----++++esse+ee0-: 141'598 increase by Pes. 1,778,705 in respect of The Spanish market continues to live 
be a confiimotor insurance. Pav incecsp tess. ae business written by home companies and_ up to its tradition of conservation and 
1 reported In this connection they feel that com- — a decrease by Pes. 984,380 in respect of prudence. Moreover, the Spanish Ma- 
.cking tgme™Sry insurance of the individual may Total (9 months) .... 1,148,533 foreign ones. rine Underwriters’ Committee, being ac- 
catia coy a of os es a It a, a noted, however, that — — re ee of oF epee. 
ee at any form of compulsion source of this premium income is but interests in Spain, will not allow mat- 
Fred Wiior control of insurance companies in aren tacl Lanes nee Gaeta about half the Soeniieh marine business, ters to rest there, but is going to per- 
. T. Lettiitheir legitimate business would be a dis- Returns issued by Lloyd’s Register ince the other half is placed in foreign sist in its efforts to render co-operation 
F. Mahetlastrous thing and a dangerous precedent show that during the quarter ended June markets. This is true, above all, of the more effective by securing the adherence, 
e J. Ecth@Mfor the future. 30 the number of vessels of all nation- large Spanish fleets which are covered as members of the committee, of those 
s A. Scott At the same time, the insurance com-  alities, of 100 tons gross and upwards, in England or at Paris in competition companies as are doing business in this 
Jersey has panies are anxious to help in removing which were totally lost, condemned, etc., with underwriters in this country. The market and still have kept aloof. Im- 
be dividetiiiithe difficulties of the ministry of trans- in consequence of casualty or stress of fact that the Spanish market suffers from bued with a profound sense of sound 
are. ThiMMport. They are hoping that some satis- weather was fifty-eight, of 67,081 tons. this chronical evil is due to a lack of optimism and enthusiasm, we feel confi- 
the Newiiit tory solution may be found without Of these seven, of 4,924 tons, were Brit- patriotism on the part of shipowners dent that we shall be able within another 
port Fitiiinfringing on the rights of insurance ish, and fifty-one, of 62,157 tons, belonged and merchants who evidently are keen- year to persuade all companies of some 
ir but lotiiicompanies. to other countries. er on looking after their personal pecun- standing to fall into line, save a few 
unable tt The number of ships broken up, con- jary interests rather than safeguarding whose business is insignificant in this 
ulations AIRCRAFT CLASSIFICATION demned, etc., from causes not known to those of economical life in their country. country. 


epartmett 
Hammond 


Barber & Baldwin, Inc., aviation un- 


be in consequence of casualty or stress 
of weather, was seventy-seven, of 213,223 


Moreover, our authorities, for want of 












F. Libor’ Wtiters, in collaboration with the L. determination and courage, do not pro- GERMAN COMMERCE SECRETARY 
an Ti B. Recording & Statistical Corp. and the tons. Twenty-three of these vessels, rep- hibit the “export” of insurance, especial- 

a Wto Engineering & Advisory Service, resenting 65,526 tons, were British, and ly full insurances on Spanish ships, if it pyo¢ Moldenhauer Segn: dew Chains 

we inc, have prepared a classification cod- fifty-four, of 147,697 tons, belonged to is not for the reason that they deliberate- in German Supervicion Sysheus Will 


ng system for use in conjunction with 


other countries. The gross reduction in 
the mercantile marine of the world was 


ly consent to a system which operates 
exclusively in favor of shipowners and 





Not Stifle Company Progress 


| wating machines, for compiling avia- 
F FICE - Statistics for underwriting guidance. 
“o. of N toperly classified experience data has 


Prof. Dr. Moldenhauer of the Ger- 
man People’s Party has been appointed 
secretary of commerce of Germany. His 








to the detriment of the national under- 


represented by 135 vessels, of 280,304 th t L 
writing community, quite apart from the 


tons. Of these thirty vessels, of 70,450- 
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its Padi tn lacking in the past in aviation in- tons, were British, and 105, of 209,854 fact that even foreign insurance cen tate ia well hanws- Beyand:the banters 

vas ail oe Rgll eysiem i ope to tons, belonged to other countries. are prejudiced thereby, considering that of his country as one of the Merv 
‘ : m, fe . Classi- 

senesah J ped Coding — first subdivides Special cl addaues te "aia ome So 

George ~ Jusiness according to the major cov- A ON & CO Xx man insurance circles to this appoint- 

This oltme'eses, namely, fire, accidental damage, PPLET 9 Inc. ment in view of the impending reform 
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iderwrite® 
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‘ nado, theft, public liability, passenger 
“4 'Y, Property damage, personal ac- 
€nt, compensation and so forth. Each 


8 South William Street, New York 























of the supervision system which has 
been demanded after the collapse of the 
Frankfort General. 


ory whet “0 coverage is then classified under _ Dr. Moldenhauer’s views on this’ $ub- 
and for ® ie Epat codes. As regards losses ject ste known and he has again ar 
, varber & Baldwin plan follows -line is opinion. e says: “If any- 

wed oa method of analysis recom- AUTOMOBILE INSURANCE thing a signe in ane the first 

HELD # tded by the National Advisory Com- Insuran cry is for the police . . . if it is ex- 

"7 has bel uttee for Aeronautics. United States —— —_ . Shippers 1,180.46 ce Co., New York pected of the insurance companies that 
; theft ! —_—_—_—_ Assets, $6,871, they should adapt themselves to the 
vitten “GRAF” GETS PARTIAL COVER Tokio Marine and Fire Insurance Co., Ltd., Tokio changing demands of economic devel- 
“equipt etording to latest European press Admitted Assets, $10,841,544.57 ete Be one cannot put a policeman 
b nS @ part of the coverage for the ehind every manager . . . or one may 

t mi Sean exploration voyage of “ae “Graf Indemnity a A se i amen Ltd., London socialize insurance and create a hot- 
officers; Blmmy, ?Pelin” has now been covered in Lon- Assets, $1,388,61 house atmosphere in which perhaps no 
ain ol ‘a after the German Air Pool had de- accidents may occur but in which any 
by mea wed to — the hazards connected , ze —_ is suffogated be its en. 

’ 8 flight giving as son that erman companies thus expect only 

1€ Case ~ eventual total loss pds’ coaaiehe the WRITE FOR OUR AGENCY PROPOSITION moderate changes in the supervision laws 
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and nothing which would hamper their 
development. 
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Committee At Work On Changes 
In Acquisition Cost Rules 





Fidelity and Surety Violations Frankly Admitted At 2-Day 
Session Last Week; Older Companies Give Their Posi- 
tion; Agree That Any Changes Must Be Fair and 
Equitable to All Carriers 


The problem of acquisition costs in 
fidelity and surety lines held the atten- 
tion. of leading executives on. Thursday 
and Friday last week at the offices of the 
National Bureau of Casualty & Surety 
Underwriters, New York. The impor- 
tance of these conferences was height- 
ened by the fact that the previous day 
the commissioners in session at ‘Hotel 
Astor had held an open hearing on the 
subject at which the definite impression 
was created that if the companies found 
it. impossible to regulate commissions 
among themselves: the commissioners 
would find it necessary to step in and 
do so. 

The critical situation faced bv com- 
pany men at their meeting was that the 
national acquisition cost rules had been 
openly violated in practically every sec- 
tion of the country. Competition has in- 
creased to such an extent this year that 
the older carriers in order to hold their 
business have been: forced to offer in- 
ducements; and the newer companies, 
keen for all the business they can get, 
have: been a demoralizing factor where 
unaffiliated because of their mad scram- 
ble for volume. 

Vote on Two Questions 

Two questions were frankly put to 
those assembled by W. E. McKell, 
American Surety vice-president, who was 
chairman of the meeting. To Question 
No. 1: “Do you want to regulate acqui- 
sition costs and continue the present 
Conference” the answer was unanimously 
“Yes.” This sentiment was conclusive 
proof that disbandment of the national 
body was not desired inasmuch as such 
a step held the possibility of so many 
consequences that the executives pre- 
ferred to work toward the strengthening 
of the Conference and the elimination 
of present evils. 

The roll call was then taken on Ques- 
tion No. 2: “Are the present rules satis- 
factory,” and the answer given almost 
without exception’ was “Yes, with modi- 
fications.” “The outstanding objection to 
the present rules is the fact that if the 
larger companies are forced to reduce 


their agents to a lower rate of commis-~* 


sion and the new companies are enabled 
thereby to go to those same agents and 
offer them the higher rate of commission 
the net result will be that the estab- 
lished companies will lose representatives 
of years of standing and the acquisition 
cost of business still remains the same. 

As expressed by the executive of one 
of the large and established companies: 
“We may have ten general agents in a 
town where the rules call for three. 
These agents are of long standing, many 


of them having represented us before the ° 


Conference rules came into being. Our 


producers receive the maximum commis- 
sion under the rules. We feel strongly 
against giving up seven of our general 
agents in order to keep within the 
rules because the reduction of acquisi- 
tion costs will not be served when some 
new company comes along and takes 
over those agencies by offering the same 
commission which we have paid. It is 
not a fair break.” 
To Work Out New Plan 


As the discussion proceeded it became 
clear that no satisfactory solution of the 
problem would be reached. One plan of 
improving the above mentioned situation 
was presented, voted upon, turned down 
and then tabled. The. prevailing senti- 
ment was for a set of rules which would 
be equitable and fair without penalizing 
the old or the new companies. It was 
realized that such a plan would have to 
be worked out carefully if it were to 
please all types of carriers. A special 
committee was appointed, headed by 
Allan J. Ferres, vice-president, Fidelity 
& Casualty, which has been entrusted 
with this important task. This commit- 
tee will report .back to the Conference 
at a meeting in January at which E. M. 
Allen, executive vice-president, National 
Surety, is to be the chairman. 

It may be said that there was no 
clash of opinions at last. week’s meet- 
ings as to the need for regulation. 
Neither was there dissension as to the 
advisability of making a change in the 
present rules, Competitive conditions 
have created a situation where the es- 
tablished carriers feel that their interests 
must be protected but at the same time 
they want suggested changes to be sat- 
isfactory to the newer carriers for the 
good of the business. 

It was an impressive gathering of the 
leaders of the business including such 
nationally known figures as W. L. 
Mooney, vice-president, Aetna Life & 
Affiliated Companies; Allan J. Ferres, 
vice-president, Fidelity & Casualty: A. 
Duncan Reid, president, Globe Indem- 
nity; Charles R. Miller. president, Fidel- 
ity & Deposit; F. Highlands Burns, 
president, Maryland Casualty; E. M. 
Allen, executive vice-president, National 
Surety; R. R. Brown, president, Ameri- 
can Surety, and Jesse S. Phillips, presi- 
dent, Great American Indemnity. 





A. N. GELLER A: BENEDICT 


A. N. Geller, secretary of. the Franklin 
Surety, is one of the new benedicts along 
William street. Mr. Geller was married 
a few weeks ago to Dorothy Friedlan- 
der, daughter of Oscar Friedlander, vice- 
president of the company. The: couple 
spent their honeymoon in the South. 
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R. J. Hillas Christmas 
Message to His Agents 


VETERAN F. & C. PRESIDENT 





Confident That 1930 Will Be Prosperous 
Year for Company As a Member 
Of America Fore Group 





Robert J. Hillas, veteran president of 
the Fidelity & Casualty, who has been 
with that company for more than fifty 
years and is widely known throughout 
the country as one of the pioneers in 
the casualty insurance field, rarely ap- 
pears in print but when he does his 
message is so direct and sincere that it 
makes a strong impression. Such is the 
holiday greeting which Mr. Hillas has 
prepared this year and which had its 
first appearance in the December “Ser- 
vice Bulletin” of the company. It is in- 
dicative of his high appreciation of the 
work of. the field men and local agent. 
Mr. Hillas says: of 


“To gilarice from a window in one -of 
the upper stories of the home office 
building at this time of year is conducive 
to reflection. Although it is only slight- 
ly past mid-afternoon, the short Decem- 
ber day is darkening rapidly. Lights are 
beginning to blink from ‘the windows of 
neighboring skyscrapers. A chill gale 
rattles our window casements and whips 
gustily through the shadowly gulfs be- 
tween the buildings. 

“To the west flows the white capped 
Hudson, a scant three blocks away. made 
turbulent by the force of the wind, car- 
rying bustling tugs, stodgy ferries and 
an occasional steamer from some distant 
port or bound for one. - 


Calls Agents Backbone of the Company 


“This is the time, when: we consider 
thoughtfully the future of the large or- 
ganization whose management ~centers 
here, wondering if the most efficient use 
is being made of its potentialities. Then 
projecting our thoughts afield we con- 
sider the thousands of loyal agents and 
branch office employes who carry on the 
work and the hundreds of thousands of 
assureds who holding our protective poli- 
cies may face without fear the exigencies 
of fate. 


“Local agents, the backbone of the 


R. J. HILLAS 


company, are scattered among the vil 
lages, towns and cities throughout the 
United States.. To them, who sit 
prospects to. persuade, to. counsel an 
finally to win them, much credit is dut 
for what has been accomplished. 

“We thank our special agents at the 
various branch offices for the willing an 
effective work done by them. We 4 
preciate the efforts of .all those at the 
home office who have helped in the fon 
mation of executive plans and upd 
whose shoulders rests the responsibilitf 
for the administration of company %# 
fairs as a whole. 

“Now we are in the last davs of th 
old year. Soon we will greet the ne 
one. Looking forward to what it ma 
have in store for us, we are confides! 
that as a member of the powerful / 
erica. Fore Group. our progress will 4 
swifter than before and that it will bring 
greater benefits for all ‘concerned, 
they local representatives, employes ° 
policyholders. a 

“To everyone we. send the cot 
greeting, ‘A’ Merry Christmas and @ 
Happy New Year.’ It is an age old 4 
ever fresh message. Callous indeed is™ 
whose heart. does not warm responsive 
with’ the utterance or the hearing" 
those words.” 


——— 
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Plate-Glass‘Situation .~ 

Surveyed. by W..A. Reid 
CLOSER CO-OPERATION THE AIM 
Fidelity & Casualty V.-P. Has Praise for 


Nat’] Bureau New Department; Urges 
Central Survey Bureaus 








W..A. Reid, vice-president of the Fi- 
delity. & Casualty in charge of its plate 
glass insurance operations, is one of the 
strong factors, behind- the movement to 
bring about better co-operation in. the 
ranks of plate glass underwriters in all 
companies throughout the country. - In 
the past few months he has made many 
a field trip to clear up sectional difficul- 
ties in regard to zoning, surveying, etc. 
He is also on the governing board of 
the plate glass department of the Na- 
tional Bureau. 

This month in the F. & C. “Service 
Bulletin” Mr. Reid presents a frank pic- 
ture of ‘the plate glass situation: particu- 
larly as. respects the necessity for co- 
operation. He makes the pre-statement 
that “the day is past, especially in Amer- 
ica, when, we can expect any special and 
continued: success where the element of 
co-operation is lacking.” Then he says: 
Stresses National Bureau Advantages 


“For the past two or three years the 
plate glass department of this company 
has been deeply concerned because of the 
feeling that there was a lack of co-op- 
eration that: was damaging the business 
as a whole throughout the country. 
Groups of companies conferred among 
themselves, but: rivalry between compa- 
nies and between groups prevented co- 
ordination, promoted reckless and disas- 
trous competition, and fostered waste 
and extravagance. The writer has been 
opposed from his earliest insurance days 
to compacts ‘and obligations that were 
in any way intended unduly to restrict, 
limit, or control the honest development 
of the business; and while co-operative 
efforts of a great majority of the com- 
panies, some fifteen years ago, brought 
the plate glass business into increasing 
favor, prominence, and profit, it did seem 
that, like Germany, we had grown so 
Imponierend” ‘as to bring a_ revolt 
against “pruSsianism.” Therefore, our 
whole cffort has been for- co-operation 
upon a fair basis- without entangling alli- 
ances. 

“The greatest need for several years 
has been a democratic . organization 
where every consideration would have to 
be given to individual and minority opin- 
lons before any majority decision could 
be expected as a ruling factor in our 
business. Such an organization appears 
to exist in the National Bureau of Cas- 
ualty & Surety Underwriters. And be- 
Cause it offers opportunity for every 
member, whether big or little, to ex- 
Press fully its ideas; and because rules 
and rates are determined by a represen- 
tative committee, based upon experience 
and conditions throughout the United 
tates as reported by all companies; and 
because resolutions of the governing 
committee must be approved first by the 
membership as a whole and then by an 
executive committee without any red 
tape or requirements that would make 
Or procrastination re- delay; and be- 
Cause the Bureau is in co-operation with 
all governmental departménts and stands 
for right practices in all things—it will 
have our earnest support-so long as there 
18.no domineering element that would 


> a have a selfish interest to fos- 


-Need for Central Survey Bureaus 


: With such co-operation we have been 
Tying to bring about -better conditions 
and already have well under way a new 
sic’ simplified manual of rules and rates, 
which though it mayhave many imper- 
€ctions will be easily revisable from time 
> paar as they. develop, and will prove 
o enefit and economy to the company, 
a. Producer in the field, and to the in- 
ooh public... A long. step has been 
fi ‘n towards. fairness, towards simpli- 
Cation, and in avoidance of unnecessary 


refinements or intricacies in ~classifica- 
tions which have produced complications 
in the past. ‘To stop waste and ’to pro- 
mote honesty and co-oneration we have 
advocated the establishment of survey 
bureaus in civic centers wherever the 
business as a whole will warrant. . The 
work of surveying all the glass in a 
prominent drug store to which each of 
one hundred and twenty-five plate glass 
companies desires to quote a rate should 
not be done one hundred and twenty- 
five times ‘by one huridred and twenty- 


five different surveyors, producing many! 


yariations in measurements, when a cen- 
tral survey bureau could supply, at‘a 
tithe of the expense and with avoidance 
of all-unnecessary trouble to the drug 
company, official information needed by 
any company that may be the insurer. 

“If there is any excuse for, or value 
in, fire insurance exchanges, some simi- 
lar organizations are needed by casualty 
companies, and by plate glass interests 
in particular. In New York we already 
have a survey bureau that has proved 
its value, though it can be of much great- 
er service to the companies and to the 
assured if further developed along right 
lines. We urge each of our represen- 
tatives, especially the supervising man- 
agers in large cities, to co-operate in 
every way possible with colleagues of 
other companies in support of our ef- 
forts to establish survey organizations 
that will in the future do away with 
the many troubles that now arise in con- 
nection with the schedules of glass in- 
sured, and with discrepancies or differ- 
ences of opinion as to whether errors 
or omissions in coverage were originated 
by intention of the assured or by some 
faulty or unofficial survey accepted by 
the agent and the supervising office. 

“Such central organizations could hard- 
ly be opposed by. any .one who wants 
to prevent waste and is an advocate of 
honest, complete and impartial bases for 
insurance—regardless of what agent or 
company is to write the risk. Central 
survey organizations will tend to equal- 
ize rates and keep them moderate, and 
no honest assured or honest policy will 
carry a higher premium than is neces- 
sary on account of the fact that some 
policies»may~ be written at too low pre- 
miums because of erroneously short 
measurements or incomplete schedules 
of glass.” 





CASUALTY RULES DISCUSSED 





Considered to Be Better. Observed Than 
Fidelity and Surety; Pass on N. Y. 
Borough Agent Change 


While-, casualty “acquisition cost rules 
have felt the effect of the large number 
of new companies which. have. come: into 
the business in recent yéars, it was in- 
dicated at the New York City meeting 
last Wednesday of the Conference on 
Acquisition and Field Supervision Cost 
for Casualty Insurance that conditions 


generally: were. in better .shape than in- 


fidelity and surety. 

The casualty rules; of- course, have 
been subject fo violations but the opin- 
ion was that there have not been an 
overwhelming ‘number of sore spots re- 
quiring drastic . action. 
mentioned as one center where improve- 
ment was necessary and-action is being 
taken there by George E: Turner, arbi- 
trator. ; 

“.It is understood that the-item on thé 
agenda recommending suggested changes 
in the rules governing borough agents in 
New York City was favorably ‘passed 
upon. ey 
: eee 
ELECTED AUTO CLUB DIRECTOR 
{;Charles L. Gurney, head of the Buffalo 
general insurance agency. of Gurney, 
Overturf & Becker, was last week elect- 
ed a member of the board of directors 
of the Automobile Club of Buffalo. He 
was supported by the fire and casualty 
agents and will serve a three-year term 
beginning on January 1. ou 





«Chicago ° was. 


J. A. Cochrane Joins 

Massachusetts Bonding 
AS ITS PROMOTION. MANAGER 
His First Interest Will Be to Establish 


Forgery Bond Department; Formerly 
With National Surety 








John A. Cochrane, who resigned from 
the. National..Surety in! October, has 
joined the Massachusetts Bonding & In- 


_ Surance.Co. as its promotion manager, 


making his’ headquarters at the New 
York office of the company at 130 Wil- 
liam .street. -Mr. Cochrane’s first, inter- 
est will be to develop a forgery bond 
department for the company in New 
York city and contiguous territory: This 
is in keeping with his previous activity 





JOHN A. COCHRANE 


in the National Surety where he was 
vice-president and general sales manager 
for forgery lines and had under his di- 
rection some of the best producers in 
this line in the business. 

In addition-Mr. Cechrane’s duties will 
extend to all other surety and casualty 
lines, his aim being to promote the in- 
terests of the Massachusetts Bonding 
wherever possible. __ 

In referring to his plans for forgery 
development this week he said: “The 
company plan and policy in this line will 


, be -announced:soon-after the first of the 


year. We will actively develop forgery 
business, being certain at all times to 
conserve the rights and interests of the 
various producing sources of the busi+ 
ness.” : 

Mri Cochrane came into the business 
ten years ago, having been engaged pre- 
viously in sales promotion work of a na- 
tional character. He was first general 
sales manager for forgery lines of the 
National Surety and later won his pro- 
motion to be vice-president of .the com- 


‘pany with’ countrywide jurisdiction over 


the activities of this department. . He is 


widely and. favorably known to agents; 





RADIO SELLING STOPPED 

Powell ‘Crosley; Jr., president of the 
Crosley Radio Corp., Cincinnati, has ad- 
vised.’C..‘S. Younger,- Ohio superinten- 
dent of insurance, that‘ radio station 
WEW, operated by -his company, is no 
longer broadcasting an invitation fd its 
listeners to take out. “penny-a-day” in- 
surance . policies ‘issued. by the Sterling 
Casualty of Chicago. : 

Mr. Younger, announced recently that 
he had requested*the company to ceasé 
broadcasting the offer to insure any man 
or woman) listener who would apply, at 
the rate of one cent a day. The re- 
quest was based on three grounds: that 
the. company issuing the policies is not 
licensed in Ohio; that a representation 
every one applying would be insured was 


-untrue, and that no mention was made 


of the fact the company ‘operates: on the 
assessment’ plan, which would make pol- 
icyholders subject to assessments if the 
premiums’ proved inadequate. } 


Standard Surety Now =.” 
Completing First Year 


VOLUME LIMITED TO $1,000,000 NEF 





Capital ‘and Surplus “Increase Voted; 
Has Made 522 Agency and 53 General 
Agency Appointments 





Behind the news of a capital. and sur- 
plus increase of the Standard. Surety 
& Casualty voted upon last week .is. the 
interesting story of how a new company 
has operated’ in its. first. year and ‘the 
policies which have motivated its prog- 
ress. The. financial structure of the or- 
ganization has ‘been enlarged by $300,- 
000. additional capital and $480,000 new 
surplus which has been’ taken care or 
by the sale of 3,000 additional shares 
of stock at $260. This move, which is 
in keeping with the original plans of the 
company to. keep its capital and surplus 
in conformity with its development of 
business, increases the capital account 
to $1,300,000 and the surplus to about 
$2,080,000. 

The Standard Surety & Casualty is 
rounding out its twelfth month in busi- 
ness this month. It will close 1929 with 
a nét premium volume of approximately 
$1,000,000. The management of. the or- 
ganization purposely. put a limitation on 
volume for the first year so that its to- 
tal writings would not exceed the mil- 
lion mark. The intention was that. pre- 
mium growth should not be too. spas- 
modic but rather of a steady nature. 

Entered in 40 States; 522 Agencies 

In the year’s time the company has 
been admitted to forty states’ including 
the District of Columbia; it is, however, 
developing the writing of business in 
only eighteen of those states. It has 
made 522 agency appointments of differ- 
ent ‘classes for both casualty ‘and ‘stitety. 

It is interesting to note. that out of 
fifty-three casualty and*’surety géneral 
agency appointments made: during the 
year. the Standard Surety & Casualty 
has forty-six general agencies which rep- 
resent this company solely. 

It is the opinion of Frank G. Morris, 
president of the company, that this fact 
has had considerable. to do with ‘the 
quality .of business produced by agencies 
representing the organization “inasmuch 
as care has been. taken to make .only 
substantial appointments... Mr. Morris 
further points out that the company in 
its agency selections has not relied unon 
field assistance from the Standard. Fire 
of New. York and Tokio Marine Fire, 
the affiliated fire companies: rather it is 
the result of the Standard Surety’s .own 
endeavors. 

Careful on Preduction Cost 


Mr. Morris emphasizes that one of the 
salient features of any, company and ‘es- 
pecially a new carrier is the matter of 
production cost, meaning not only ac- 
quisition but likewise overhead. He says: 
“We have had an eye to this problem 
in the appointment of our agents and 
in the size of the staff at the’ home 
office. My point in that regard is that 
we have a small organization but it com- 
prises only: those of long experience in 
our line. In other words, while.the com- 
pany may be new its personnel is de- 
cidedly seasoned. It may be said that 
when a company operates in this fash- 
ion it means that more of the premium 
dollar will be spent to take cadre of the 
losses of policyholders which is as it 
should be. 

“As to the future of the Standard 
Surety we have just now swung into our 
stride. The appointment of. our major 
agents this year is reflecting itself now 
in the influx of business. For: the next 
year we would not be surprised to find 
that from our present setup we will write 
double the amount of business which we 
have produced this year. 

“The company has its own national 
service organization in all branches: 
claims, legal, engineering, payroll. audit- 
ing and underwriting. This means that. 
in no part of the United States are we 
unable to render prompt service.”: 


PS 
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Emil L. Hoen Elected 
V.-P. of Equitable G & S. 
FOUR ADDED TO DIRECTORATE 
New Official Goes on Fidelity & Surety 
Underwriting Board; Negotiated 
Reliance Casualty Deal 


As forecasted in The Eastern Under- 


writer a short time ago, Emil L. Hoen, | 


formerly vice-president of the New York 
Casualty, was elected a vice-president 
and member of the board of directors 
of the Equitable Casualty & Surety this 
week. Mr. Hoen was in the limelight 
a few weeks ago when he acted as ne- 
gotiator in the transaction whereby Har- 
old Speilberg, chairman of the Equitable, 
obtained stock control of the Reliance 
Casualty of Newark. 

In addition to the election of Mr. Hoen 
the following were added to the direc- 
torate of the company: Paul C. L’Amer- 
oux, Henry C. Mandell and Kirk A. 
Landon. 

Mr. Hoen has been in the business 
since 1900 and enjoys a good reputation 
as an underwriter and claim man. His 
first connection was with the old Bank- 
ers Surety; then he joined the Maryland 
Casualty and became head of its bond- 
ing department as well as a member of 
its underwriting board. He connected 
with the New York Casualty in 1926 as 
vice-president in charge of its surety de- 
partment, from which post he resigned 
when this company affiliated with the 
American Surety. 

With the Equitable Casualty & Surety 
Mr. Hoen will serve as a member of the 
fidelity and surety underwriting board 
which has been created by John L. Mee, 
president of the company. 





TICKNOR JOINS BANKERS IND. 


To Be Vice-President in Charge of 
Claims Succeeding Major Ray; Re- 
signs N. Y. Indemnity Post 

B. C. Ticknor, vice-president of the 
New York Indemnity for the past three 
years in charge of claims, has resigned 
to join the Bankers Indemnity as vice- 
president and claim department head of 
the company. Mr. Ticknor succeeds 
Major James B. Ray in this post. 

Major Ray came to the Bankers In- 
demnity from Arizona where he had 
been commissioner of insurance. He has 
found it necessary to relinquish his du- 
ties in the East as he feels that he 
cannot acclimate himself to the more 
humid atmosphere of the eastern coast 
after his long residence in the west. He 
has been under doctor’s care for some 
weeks and will return to Arizona as soon 
as he is able to travel. He has made 
many friends here. 

Mr. Ticknor has built up a reputation 
for himself as a claim man of ability 
in a period of seventeen years in the 
casualty and surety business. In addi- 
tion to the New York Indemnity he has 
been with the Travelers and the Aetna 
Life & Affiliated Companies. 





KANSAS MEETING CALLED 


Representatives of the companies writ- 
ing compensation insurance in Kansas 
will confer on January 2 with Charles F. 
Hobbs, state insurance commissioner, and 
G. Clay Baker, commissioner of com- 
pensation, on the proposed increase in 
rates, Mr. Hobbs has just announced. 

Under the proposed change in sched- 
ule, all but thirty-two of the 800 classi- 
fications now listed as applying to Kan- 
sas industries would be increased. The 
increases range as high as 50.8% and 
average 10.8%. The coal mining indus- 
try is not included in the 800 classifi- 
cations. 

That the proposed rate will face op- 
position from the employers is indicated 
from the amount of interest being taken 
in the conference. The Associated In- 
dustries and other organizations will 
fight the proposed increase, it is said. 


LOUISVILLE OFFICE CLOSED 
The Constitution Indemnity has closed 
its field office at Louisville. 








. J. FALVEY, President 





MASSACHUSETTS BONDING AND INSURANCE COMPANY 


Home Office: BOSTON 


Surplus to Policyholders Dec. 31, 1928. 


$10,546,801.00 
Transacts Business throughout the United States writing 


Fidelity and Surety Bonds, Liability, Property Damage, 
Automobile, Personal Accident, Health, Burglary, Rob- 
bery and Plate Glass Insurance. 





J. H. COBURN’S ANNIVERSARY 


A Travelers Man for 25 Years; Has 
Been Secretary of Indemnity Co. 
Since 1913; His Career 
James H. Coburn, secretary, Travelers 
Indemnity, completed twenty-five years 
of service with the organization on De- 
cember 7. A graduate of Yale Univer- 
sity in 1904, his first post was as a clerk 
in the Travelers the same year. His 
advancement for the next six years was 
so outstanding that in January, 1911, he 
was elected assistant secretary of the 
Travelers Indemnity. Two years later 
he was promoted to be secretary of the 

company. 

Since Mr. Coburn has been with the 
indemnity company its annual income 
has increased from $85,000 in 1907 to 
more than $13,000,000 in 1928. Its origi- 
nal capital of $250,000 has grown to 
$3,000,000 while its surplus has increased 
from $62,000 to more than $6,000,000. 

“Protection,” the company’s house or- 
gan, in reviewing Mr. Coburn’s career 
with the Travelers, says: “Mr. Coburn 
can view with much satisfaction the rapid 
progress of the indemnity company for 
he has actively participated in every 
phase of its development. His sympa- 
thetic comprehension of the problems 
confronting the field staff has played an 
important part in the success of the 
company.” 


A. M. BEST 30TH ANNIVERSARY 


Growth of Casualty-Surety Business 
Featured in December Issue; Tabu- 
lation of New Co. Paid-in Funds 
The Alfred M. Best Co., Inc., is cele- 
brating its thirtieth anniversary in busi- 
ness this month. The leading article in 
its December “Casualty Insurance News” 
makes mention of this observance and 
points out that in 1900 when the first 
volume was issued the material was de- 
voted primarily to reports on fire and 
marine companies. Only twenty-seven 
pages were devoted to casualty and 

surety organizations. 

The growth of casualty and surety in- 
surance, however, has been exceedingly 
rapid since then, the article states. The 
premium volume figures indicate that in 
1899 the production was $19,747,421: 
1918, $49,361,012; 1923, $548,482,070; 1928, 
$926,306,481. 

Interesting results are shown by a 
tabulation of funds paid in bv newly or- 
ganized companies in the casualty and 
surety field. It is noted that during the 
five years 1924-1928, inclusive, one hun- 
dred and five new companies were 
launched with capital and surplus in the 
amount of $96,189,349, which was dis- 
tributed as follows: capital, $45,832,270; 
surplus, $50,357,079. The total premium 
income written by the one hundred and 
five new companies was $130,181,250, of 
which $69,301,385 was in 1928. 
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EXCESS 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 





Through its reinsurance affili- 
ations the Excess Insurance © 
Company of America can sup- 
ply LICENSED REINSUR-| 
ANCE for Maximum Capa- 
city Requirements for all 
Casualty and Surety Lines 
Excess and Share 











84 William Street 








Executive Offices: 


- New York City 


Telephone: Beekman 0890 








Va. Industry Favors 
Compensation Changes 
FOR LIBERALIZATION OF LAW 


Labor Interests and Manufacturers 
Agree On Amendment to Present 
to Assembly in January 


Virginia industry is not averse to hav- 
ing the workmen’s compensation act of 
that state amended at the forthcoming 
biennial session of the general assembly 
convening in January. This was indi- 
cated at a conference between represen- 
tatives of the Virginia federation of la- 
bor and of Virginia manufacturers, coal 
operators, and other large employers of 
labor held at Richmond. Representa- 
tives of the employers voluntarily came 
forward with a suggestion that the max- 
imum compensation under the act be 
raised from $12 to $16. weekly. 

Labor representatives pointed out that 
the maximum of $16 weekly would be sat- 
isfactory provided the law further were 
changed to require the payment by em- 
ployers of 66 2/3% of the weekly wage 
up to the maximum of $16. The $16 
marimum would be meaningless, they 
said. unless the 50% clause were changed 
to 66 2/3% since the average wage of 
workers is around $24. Employer rep- 
resentatives indicated that this would 
also be entirely satisfactory. 

Proposals to shorten the waiting pe- 
riod from ten to seven days were dis- 
cussed as was the proposal to include all 
employers of labor within the scope of 
the law. At present only those with 
eleven employes are included. No spe- 
cific agreement was reached on these 
proposals. 

The incoming administration to be 
headed by Dr. John Garland Pollard is 
said to be definitely committed to fur- 
ther liberalization of the compensation 
act. The conciliatory spirit displayed by 
the representatives of industry is taken 
to mean that it will be in accord with 
the policy of the administration and that 
there will not be a repetition of the bit- 
ter contests over attempted revision of 
the act staged in 1926 and 1928. In both 
these years industry was successful in 
blocking all efforts to revise and liber- 
alize the law. 





TO CONTINUE BRONX CLASSES 


The final of eight scheduled insurance 
lectures conducted by the Aetna Life & 
Affiliated Companies under the sponsor- 
ship of the Real Estate Board of the 
Bronx, Inc., was given last Monday. At 
the close of the meeting a petition signed 
by about 150 insurance and real estate 
men was presented to the Aetna request 
ing that the company conduct a further 
series of eight similar meetings, begit- 
ning shortly after the first of the year. 
E. H. Morrill, Jr., assistant general man- 
ager of the Aetna’s New York offices, 
who was present at the final meeting, 
accepted the petition and stated that the 
request would be granted. Plans for 
the new series will be made by officials 
of the board and the Aetna, and an- 
nouncement of dates and subjects will be 
made shortly. The meetings have at 
tracted an average attendance of over 
150 and they are regarded by Bronx 1 
surance men as having been of great 
value to them. 





STANDARD S. & C. APPOINTMENT 

The Standard Surety & Casualty has 
named Dave Dermon Co. of Memphis 
Tenn., as its general agents for casuay 
and surety lines. This concern occupie 
the ground floor of the eleven pe 
Dermon building in Memphis. Des 
Dermon, head of the firm, has been! 
the business for twenty-four years por 
is an active member of various cia 
ganizations. D. M. Olswanger 1s ex rf 
tive manager of the various Dermon 
terests. 





ENTERED IN MAINE P 

The Excess Insurance Co., headed 

James Gibbs, has been entered in Main 
for casualty and surety lines. 
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British Unemployment 
Insurance Still Growing 


WORKERS LEAVE COAL REGIONS 





Lifting of Some Restrictions On Pay- 
ments of Benefits Responsible For 
Part of Increase 





The British Ministry of Labor has 
completed for 1929 its annual census of 
the industrial population insured against 
unemployment. It has also analyzed the 
figures in order to show the numbers 
and the proportions of the insured popu- 
lation in the industries as well as the 
geographical distribution of industry. 

In the southern section of England 
there is 48% of the insured population 
of Great Britain and Northern Ireland. 
Southern England embraces London and 
the southeastern, southwestern and mid- 
land divisions. 

In the rest of England, Scotland, Wales 
and Northern Ireland there is now 52% 
of the insured population, whereas in 
1923 there was 54.3%. London and the 
southeastern division have again in the 
year 1928-29 a higher rate of increase 
than any other division. They now in- 
clude 26% of the insured population, as 
compared with 25.7% in 1928 and 24.2% 
in 1923. These figures are given in an 


- article in “The Ministry of Labour Ga- 


zette” for November, which says: 
Labor Ministry Figures 

“While the increase for the whole of 
Great Britain and Northern Ireland in 
the six years is 8% of the numbers in- 
sured at July, 1923, the increase in the 
southern section is 13.5%, and the in- 
crease in the northern section (including 
Wales and Northern Ireland) is only 
34%. In the last two years the num- 
bers in the southern section have in- 
creased by 261,000 and in the northern 
section by only 40,000. Thus the changes 
observed in. the last few years continued 
during 1928-29. In the southeastern di- 
vision (exclusive of London) the num- 
bers insured at July, 1929, were 22% 
greater than at July, 1923, while in Wales 
during the last two years the numbers 
have iallen from 101.8% of the 1923 fig- 
ure.to 97.0%. There can be no doubt 
that transfers of working people from 
the depressed coal mining areas have 


been largely responsible for these 
changes.” 


Larger Increase in 1929 

4, It will be seen,” the Ministry says, 
‘that there has been a substantially larger 
crease in the insured population in the 
year ended June, 1929, than in the pre- 
vious year. In the six years July, 1923, 
to June, 1929, there has been an esti- 
Mated increase in the numbers insured 
against unemployment of 84% or an 
average of 1.4% per annum. The rate 
of increase, however, has not been con- 
Stant throughout this period, but has 
een influenced by two main factors— 
viz. the state of employment and the 
extent to which unemployed insured per- 
Sons have maintained contact with the 
employment exchanges, and have, there- 
ore, had their unemployment books re- 
newed annually. If the numbers aged 
16 to 64 insured at July, 1923, are rep- 
resented by the index number 100, the 
Corresponding figures for the ensuing six 
years are as follows: 


July 
1924... 101.6 eee 105.6 
ee 103.5 1908... ... 106.5 
i 104.8 5! 108.4 


“ 
és Between July, 1923, and July, 1925, 
€te was an increase of 3.5%. Employ- 
ment was better in 1924 than in any year 
tg 1921 and 1927, and in addition 
a ain changes in the administration of 
tog P oyment benefit came into opera- 
. Nin that year which tended to induce 
Ter numbers of unemployed insured 
Persons to maintain contact with the em- 
Ployment exchanges. Certain restrictions 
the granting of benefit were reim- 


posed in 1925, and remained in operation 
until April, 1928. 


Slack Between 1926 and 1928 


“This factor, together with the abnor- 
mal industrial conditions of 1926, are re- 
flected in the slackening in the rate of 
increase in the insured population be- 
tween 1926 and 1928. The available sta- 
tistics tend to show that the heavier in- 
crease in the past year is due in some 
degree to the effect of the removal of 
restrictions on the granting of unemploy- 
ment benefit which came into operation 
in April, 1928, and to the system under 
which, as from July, 1928, unemployed 
insured persons may avoid the accumu- 
lation of arrears of health insurance con- 
tributions by registering at employment 
exchanges as applicants for work. 

“Tt is known that up to October, 1928, 
these two changes were responsible for 
the addition of about 65,000 persons to 
the numbers on the registers of the ex- 
changes, and it is clear that a large pro- 
portion of this addition consists of indi- 
viduals who otherwise might have 
dropped out of the statistics of the num- 
bers insured.” 

At the beginning of July, the date of 
the ministry’s calculations, the number of 
insured workers aged 16 to 64 inclusive 
in Great Britain was 11,834,000, as com- 
pared with 11,629,000 a year before, and 
11,534,000 at July two years ago. In- 
cluding Northern Ireland the total at 
July of this year was 12,094,000, a year 
before it was 11,881,500, and two years 
before 11,784,000. 

There are 71 industries in which in- 
creases have occurred and 29 in which 
there have been decreases. The 71 in- 
dustries include 65.2% of the total in- 
sured population. 


TO GIVE CHRISTMAS BONUS 


Consolidated Indemnity Remembers Em- 
ployes; Has Made Fast Progress 
Since Organization Last May 
The Consolidated Indemnity & Insur- 
ance is one of the companies which has 
voted to give a_ substantial Christmas 
bonus to its employes. This company 
opened up for business last May and 
since then has been licensed in thirty- 
six states, the District of Columbia, and 
with the Treasury Department of the 
United States. 
There are now branch offices estab- 
lished in fourteen cities and agencies in 
twelve large municipalities and - fifty 
smaller cities. 
by John F. Gilchrist and its vice-presi- 
dent and general manager is R. R. 

Rasquin. 











CAS. UNDERWRITERS’ ELECTION 
At the January meeting of the Cas- 
ualty Underwriters’ Association of north- 
ern New Jersey which will be held in 
the Down Town Club, Newark; the elec- 
tion of officers for the ensuing year will 
take place. John L. Martin of the New- 
ark office of the Standard Accident has 
been made chairman of the nominating 
committee. “ 
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Graham Rudd, Aide To 
James S. Kemper, Dead 


N. E. MANAGER FOR HIS GROUP 





Had Been Affiliated With Lumbermen’s 
Since Its Inception in 1912; His 
Carer in the Business 





Graham Rudd, vice-president of the 
(American) Lumbermen’s Mutual Cas- 
ualty of Illinois, died suddenly last week 
in Springfield, Mass., where he had gone 
on business from his office in Boston. 
Mr. Rudd was also vice-president of the 
American Motorist Insurance Company 
and the Federal Mutual Liability and 
had been manager of the New England 
department of all three companies since 
March 1, 1929. Previously he was assist- 
ant treasurer and a secretary of the 
(American) Lumbermen’s: Mutual Cas- 
ualty at the Chicago home office with 
which company he had been connected 
since organization in 1912. “He was asso- 
ciated in the Lumbermen’s & Manufac- 
turers Insurance Agency of Chicago 


with James S. Kemper, manager of the 
(American) Lumbermen’s Mutual Cas- 
ualty of Illinois from its inception. 

Prior to joining Mr. Kemper in Chi- 
cago in 1912 Mr. Rudd was for two years 
auditor of the American National Insur- 
ance Co. at Rock Island, IIl., and for two 
years chief clerk of Bierce & Sage, an 
insurance agency in Detroit, Mich. Be- 
fore that he was on the staff of the 
insurance department of Ohio. 

Mr. Rudd was a native of England and 
came to America at the age of eleven 
years. He is survived by his wife and 
daughter, Mrs. Arthur H. Zellar, of Chi- 
cago. Funeral services were held on 
Monday, December 16, at Bentley 
Chapel, Chicago. Christian Science read- 
ing was followed by Masonic services. 
Burial was at Rosehill Cemetery. 
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Behrens Predicts Big 
A. & A. Volume in 1930 


HELPED BY MARKET DECLINE 





Continental Casualty President Tells 
Chicago Managers to Stress Cover- 
ages of Intangible Values 





A record breaking year for accident 
and health insurance was predicted for 
1930 by Herman A. Behrens, president 
of the Continental Casualty in an ad- 
dress recently before the Accident & 
Health Managers’ Club of Chicago. He 
based his prediction upon the sudden 
increase in accident and health premiums 
that developed immediately after the re- 
cent deflation in the stock exchange, 
which increase came after an already fa- 
vorable year for the business. 

Mr. Behrens asserted that the recent 
deflation has taught the people that their 
jobs and earning power are their most 
valuable assets and that there are many 
people who value their jobs first and 
their investments last. He pointed out 
that everything that is owned, every 
piece of tangible property, is the accu- 
mulation of saved income which should 
be insured against loss. On the other 
hand life insurance and disabilitv insur- 
ance alone can protect the future earn- 
ings. 

“Fire insurance protects against the 
loss of past earnings but health and ac- 
cident insurance protects against the loss 
of earnings to income,” he said. “Past 
income is less important than the prob- 
able income of the future.” 

Mr. Behrens expressed the opinion 
that a salesman who can sell protection 
against intangible values such as pros- 
pective earnings can make that sale 
control all insurance on tangible prop- 
erty that the prospect may require. In 
this connection he compared the modern 
general insurance agent to the modern 
general store. “I believe in the general 
insurance salesman. One who can take 
advantage of the contacts he makes to 
increase other lines of insurance. Such 
men will be more prosperous and suc- 
cessful.” He classified this as one of 
the great advantages of the accident and 
health business. 

Others at the luncheon confirmed Mr. 
Behrens statement that accident and 
health premiums had shown an increase 
immediately after the recent deflation. 





HOLDS CHRISTMAS PARTY 


One of the first of the downtown 
Christmas parties was held last evening 
by the American Surety. More than 
six hundred employes were present, this 
marking the American Surety’s eleventh 
Christmas party and the first since its 
affiliation with the New York Casualty. 

Many of the officers of the company, 
including F. W. Lafrentz, chairman of 


the board; R. R. Brown, president, and 
A. F. Lafrenz, first vice-president, at- 
tended. 





NOW WRITING IN CALIFORNIA 
The Ohio Farmers Indemnity is now 
licensed in California and will issue a 
combination automobile policy with the 
Ohio Farmers, the parent fire company. 
Harris & Spear of Los Angeles is the 
general agency for both companies. 

It is the plan of the Ohio Farmers 
Indemnity to enter only California among 
the coast states at this time but may 
later be entered in other states. 





PUBLIC IND. APPOINTMENT 

John H. Loerch has been appointed as 
agency supervisor of the Public Indem- 
nity for Michigan with residence in De- 
troit. Mr. Loerch was formerly in the 
production department of the United 
States Fidelity & Guaranty but more 
recently with Lloyds Casualty, from 
which position he has resigned. In ad- 
dition to his field experience he is a 
trained engineer and well acquainted 
with the territory which he will super- 
vise. 


R. J. Hillas Retiring 
After 53 Active Years 


TO REMAIN ON F. & C. BOARD 


Veteran Leader Has Built Up A Pow- 
erful Organization During His 
Term of Office 





After a outstanding career of more 
than fifty years with the Fidelity & Cas- 
ualty, Robert J. Hillas, its president, 
made known to the board of directors 
on Wednesday that he planned to retire 
from office at the end of his present term 
which is about the middle of January. 
He assured them, however, of his con- 
tinued association with the F. & C. as 
a member of its board. 

Mr. Hillas has been head of the Fi- 
delity & Casualty since 1910 and under 
his leadership the company has progress- 
ed substantially both as to its position in 
the business and its financial success. 
His plan of retirement at this time is his 
own proposal, his feeling being that be- 
cause of his advancing years and the 
promise of strenuous times in the casu- 
alty and surety world during the coming 
years it would be imposing too severe 
a strain on the energies of one guiding 


PROGRESS OF NEW COMPANY 





Ohio Farmers Indemnity Signs Up 125 
Indiana Agents; Has Big Volume 
Of Auto Business 
The Ohio Farmers Indemnity has ap- 
pointed about 125 agents in Indiana who 

will begin writing January 1, 1930. 

The indemnity company in the past 
few months has built up a large volume 
of premiums, chiefly in automobile busi- 
ness. In fact, according to reports from 
the home office at LeRoy, premiums are 
running about twice as high as had been 
anticipated. 





BUREAU MAKES RATING CHANGE 

The National Bureau of Casualty & 
Surety Underwriters has adopted an ex- 
perience rating plan for the rating of 
miscellaneous public liability risks. The 
new plan will become effective on Janu- 
ary 1, 1930 and will be applicable only 
in the states of Minnesota, Missouri and 
New York. 








a wide flung organization such as the 
Fidelity & Casualty. 

Mr. Hillas indicated that although he 
is relinguishing the management of the 
| Mae «aps Oe his interest in the company’s 
success and in that of the America Fore 
group of which it is a member will be 
just as keen as it has ever been. 





PROFICIENT 


reat American 
Indemnity Company 


New Dark - 
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Surety Bonds 
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22 NEW COMMISSIONERS 
During the last year new insurance 
commissioners were appointed in twenty- 
two states according to the records of 
the National Convention of Insurance 
Commissioners. 
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Equitable Casualty & Surety 


Company 


JOHN L. MEE, President 


THE “ALL RISKS” plate glass 
policy originated by this company 
gives your assureds more coverage 


added cost. 
personalized 
minded executives. 


This innovation policy covers 
damage to plate glass by earth- 
quake, explosion, demolition, re- 
pairs, maintenance and improper or 
incomplete glazing. You owe it to 
your policyholders to give them 
this complete coverage. 


“See what happens as a result 
of improper glazing! 
that ‘ALL RISKS’ plate glass 
insurance, my shop would have 
had a loss.”* 


Without © 


standard contract at no 
It is backed by the 
service of agency- 








*Mr. John L. Mee, Pres., 
Equitable Casualty & Surety Co., 
2 Lafayette St., 
New York City. 
ye Mr. Mee: 
am interested in learning more about the “ALL 
RISKS” Plate Glass Policy you have originated and 
about the advantages of your company. 
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Oklahoma Attorney General Rules 
On Factors In Compensation Rates 





Cites Kansas Opinions to Prove That Income Other Than 
From Underwriting, Including Investment Earnings, 
Should Be Considered; Ruling May Have Wide 
Effect on Rating Procedure 


As a result of protests by the Okla- 
homa branch of the Associated General 
Contractors and the Associated Indus- 
tries of Oklahoma to the state insurance 
board that workmen’s compensation rates 
should not be computed upon underwrit- 
ing profits alone, but should include con- 
sideration of other sources of income, 
Attorney General J. Berry King has ren- 
dered an opinion, approved in conference 
last week, to the effect that all earnings 
of insurance companies on compensation 
business, including income from invest- 
ments, should be considered in determin- 
ing workmen’s compensation rates in the 
state. 

Attorney General King’s ruling is not 
only of wide interest to casualty com- 
pany executives but may have a future 
effect on the procedure in other states. 
It brings out into the open the hereto- 
fore academically discussed problem of 
investment earnings as a factor in com- 
pensation rate making which was in the 
conversational stage when the Canadian 
Royal Commission was visiting this 
country; was one of the leading topics 
at the recent Casualty Actuarial Society 
meeting, and has also been considered 
decidedly in the negative in executive 
circles. 


Basis of the Ruling 


Attorney General King has based his 
tuling upon the fact that the Kansas 
Supreme Court in the cases of Aetna 
Insurance Co. v. Travis, 257 Pac. 337 and 
Aetna Insurance Co. v. Travis, 259 Pac. 


1068, held that in determining “profits” 
of stock fire insurance companies con- 
sideration should be given to all earnings 
of such companies, including receipts 
from investments. The Kansas opinions 
and holdings are controlling, Mr. King 
said, because they were decided under 
a Kansas statute like the Oklahoma 
statute (section 6743, C. O. S. 1921). 
Protestants’ Requests Held to Be 
Germane 

The requests of the protestants that 
the insurance board have -roduced be- 
fore it certain information and data, 
comprising sixteen items in all, in con- 
sidering and arriving at rates were held 
by Mr. King to be germane and relevant 
and, according to the opinion, the board 
has the power to compel the production 
of such data by order or otherwise. The 
opinion also suggests that the members 
of the board acquaint themselves with 
the holdings in the two Kansas opinions 
and proceed accordingly in so far as the 
principles announced therein are applic- 
able to compensation insurance. 

The situation which agitated conditions 
in Oklahoma was when the state branch 
of the A. G. C. and the Associated In- 
dustries of Oklahoma protested against 
the granting of increases on compensa- 
tion rates as requested in an application 
filed by the National Council on Com- 
pensation Insurance. These bodies con- 
tended that the rates now in force are 
excessive and unreasonable and demand- 
ed a reduction. 

The National Council contended that 


UNEMPLOYMENT BILL PASSED 





Victory for MacDonald Government in 
Fiery House of Commons Debate; 
Vote Was 273 to 199 


The interest and activity in London 
this week centered around the proposed 
unemployment insurance measure. Final 
approval on it was obtained by the Mac- 
Donald Government in the House of 
Commons by a vote of 273 to 199. The 
New York “Times” gives the following 
account of the MacDonald victory: 

The debate was enlivened by a heated 
passage between James Maxton, fiery 
Clydesider, and Major W. E. Elliott, 
Scottish Conservative, who declared 
that Mr. Maxton was beating Chancel- 
lor of the Exchequer Snowden in his 
policy of ultimate economy. 

“Soon the Commons will have to fight 
out the real struggle between what 
Snowden thinks he stands for and what 
Maxton knows Clydeside stands for,” 
he declared. 

Mr. Maxton retorted that the unem- 
ployed would look for work, but that if 
wages fell below the dole Clydeside 
would show how to raise wages. 


TRICK BURGLARY POLICIES 


Warrants have been obtained by in- 
vestigators for the Michigan Insurance 
department for the manager and four 
sales representatives of the Common- 
wealth Service League of Detroit. The 
charge is that this league was selling, 
without license, $500 burglary insurance 
policies along with other features of a 
service for merchants which included 
legal advice, collection of delinquent ac- 
counts, detective protection, and other 
features. 











the rates should be computed on the 
basis of underwriting profit only while 
the Associated General Contractors and 
the Associated Industries contended, 
among other things, that other sources 
of income, including investment profits, 
must be considered by the state insur- 
ance board in designating the rate. 


L. L. HALL BACK FROM COAST 





Nat’l Bureau Official. Arranged for Es- 
tablishment of Seattle Branch; 
B. K. Campbell in Charge 
L. L. Hall, secretary-treasurer, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, is back from a trip to the 
Pacific Coast. While there he com- 
pleted arrangements for the opening of 
a Seattle branch office of the Bureau 
which is to be in charge of Ben K. 
Campbell who has been manager of the 
Illinois branch at Chicago for the past 
four months. Prior to that time Mr. 
Campbell was manager of the Bureau’s 

branch at Portland, Oregon. 

Mr. Campbell is succeeded in Chicago 
by Peter Malah, who returns to the 
Bureau’s fold after being for a short 
time with a stock carrier. He was pre- 
viously manager at Chicago so is well 
acquainted with conditions there. 





TO SURVEY PACIFIC COAST 





National Bureau to Look Into Alleged 
Violations of Rules; L. L. Hall Made 
Preliminary Investigation 

As an outcome of L. L. Hall’s visit to 
the Pacific Coast the National Bureau of 
Casualty & Surety Underwriters will 
soon begin a general survey of conditions 
in coast states which will pertain to al- 
leged violations of National Bureau 
rules and regulations and will also in- 
clude scales of commissions and other 
factors considered of importance to Bu- 
reau members. The report when com- 
pleted will be used as a guide in formu- 
lating further plans for this territory. 

Mr. Hall gave a preliminary outline 
of the Bureau plans at a meeting of the 
Los Angeles Casualty Association. 





NEW POST FOR T. F. GRAHAM 

T. F. Graham, formerly assistant vice- 
president of the Reliance Casualty of 
Newark in charge of bonding, has joined 
the surety department of the Continental 
Casualty in New York city. 








As the annual season 0 rf iG hristmas draws near, the 
season of good cheer and good will, the MN aryland 
Casualty C' ompany again wishes to express tts hearty 
seasonal greetings to all, and with the coming of 1930 to 


extend its good wishes for a prosperous Lew I ear. 
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To every field man— 
To every company man and woman— 


Everywhere— 


We wish 
A MERRY CHRISTMAS 


and 
A PROSPEROUS NEW YEAR 


THE INDEPENDENCE COMPANIES 
Home Offices—PHILADELPHIA 
CHARLES H. HOLLAND, President 


All forms of 
Casualty Insurance Surety Bonds Fire Insurance Aviation Coverage 


These Companies Maintain Human Relations with Their Agents, Brokers and Policyholders 


Corroon & Reynolds, Inc., Manager 
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H. W. Nichols, 3rd. Gives Analysis 
Of Blanket Bond Form 8 Revised 





H. W. Nichols, 3rd, general attorney for the National Surety, gave the surety 
students of the Insurance Society of New York the benefit of his knowledge on 


various blanket bond coverages last month in two lectures. 


A review of the first 


leciure in which Mr. Nichols featured the fact that the interest in blanket bonds 
would be heightened by the stock market crash was presented in a recent issue of 
The Eastern Underwriter. Mr. Nichols continues his discussion of blanket bonds in 
the following, having under consideration the bankers blanket bond form 8 revised. 


He says in part: 


More than ten years ago, when the 
blanket protection was yet new, R. H. 
Towner said in an address delivered be- 
fore the Surety Underwriters Associa- 
tion of New York City: “Experience on 
all forms of suretyship resembles the cir- 
cumference of a vast circle where years 
must pass before the circle is complete. 
The experience of any one year yields 
an arc too small to enable us to do much 
more than guess the circle’s total ra- 
dius. During the short period that sure- 
ty companies have been presenting and 
underwriting these new policies, the loss 
ratio has been high; notwithstanding the 
fact that, for the largest policies, this 
period is very brief indeed and that no 
loss of magnitude on one of these poli- 
cies has yet been experienced.” 

Since Mr. Towner delivered that ad- 
dress, we have added ten or eleven years 
to the original arc he was then consid- 
ering. What part of the great circle of 
our blanket bond experience has been 
completed is difficult to say. Consider- 
ing the scope of the coverage provided, 
the constant changes in business condi- 
tions and the revisions of the bonds 
themselves, I suppose the great circle so 
aptly pictured by Mr. Towner will never 
be completed. But we can now look 
back upon huge losses that had not then 
been experienced and we can view that 
underwriters have since done in an en- 
deavor to cut down the high loss ratio. 


Believes Bond Forms Are Too Long 


One of the chief things done to keep 
losses within reasonable bounds has been 
the insertion in the bonds of certain 
conditions and limitations which tend to 
restrict the insuring clauses heretofore 
discussed. These conditions and limita- 
tions as they relate to claims, will be 
the principal subject of my discussion. 

It would be an ideal situation if these 
blanket bonds could be so constructed 
that they would consist of four or five 
concise, crisp insuring provisions and 
Stop at that. This is not possible. I am 
one who believes that our present blan- 
ket bonds are too much cluttered up 
with words and that in some instances 
they could and should be improved—per- 
haps shortened considerably. But I real- 
ize that if the surety cormipanies are to 
Provide the bankers and brokers the 
broad protection now given, at rates that 
make the bonds purchasable, there must 
of necessity be conditions and limitations 
Inserted either in the insuring provisions 
themselves or in separate paragraphs. 

In adjusting claims, you must keep 
this in mind and before committing your- 
self to the payment of a loss under any’ 
Msuring clause, you will make sure that 
the coverage is not limited, or perhaps 
excluded entirely, by reason of a sub- 
sequent paragraph. 

; Offices Covered 

Obviously, the insured’s risk of loss is 
8reater if it has two offices than if it 
nas but one. Likewise, the surety’s risk 
1s multiplied by the number of offices 
covered and it must fix its premium ac- 
cordingly. Therefore, a space is left 
Section 1 of the conditions and limi- 
ptions in which the offices covered by 
the bond shall be designated. 
gone-might Suppose that the same rea- 
Ons that’ induce an insured and the 


surety to agree upon coverage for one 
branch of the insured, would apply to 
all offices of the insured. Such is not 
always the case. The surety may be 
willing to cover the home office of the 
insured, but entirely unwilling to insure 
branches owing to the branch manage- 
ment or location. Banks in outlying sec- 
tions, or located on small, side streets, 
poorly policed or improperly lighted, are 
considered bad underwriting risks. On 
the other hand, an insured may think 
that a branch office is so incidental to 
its business, that a chance of loss is re- 
mote and, therefore, takes the chance 
rather than pay the additional premium. 
Once in a while an insured suffers keen 
disappointment to find that it has sus- 
tained a loss at an office it has not in- 
cluded in the bond. 

Another point in Section 1, particularly 
timely, is in the last sentence. It pro- 
vides that during the premium year no- 
tice to the underwriter need not be given 
of the increase in employes, unless such 
increase be due to merger or combina- 
tion with another banking institution. In 
the past two years we have seen numer- 
ous mergers necessitating adjustment of 
blanket bonds. 

Forgery Limitation 

Section 2 of the conditions is subdi- 
vided into nine parts, lettered (a) to (i) 
inclusive. We shall consider each con- 
diiton in its order. 

Condition (a) limits forgery losses to 
insuring clauses A and D. The forgery 
risk is a dangerous one and for a long 
time underwriters made no attempt to 
incorporate this class of protection in 
blanket bonds. Of course, if an em- 
ploye was a forger and thereby caused 
his employer loss, the surety expected to 
pay, because the employe had committed 
a dishonest and criminal act. As to 
forgeries committed by the public, the 
bonds did not cover and an exclusion 
against such losses was included. Now, 
however, two bonds (forms 5 and 8) 
cover forgery losses caused by parties. 
outside the office of the insured. Notice 
the short, snappy language used in in- 
suring clause (b) of form 5 and contrast 
it with the heavy wording of clause D 
in form 8 Of course, the opportunity 
for loss through forgery is much less 
with savings banks, to which form 5 is 


sold, than it is with ordinary incorpor-,; . 


ated banks. 
Acts of God and Man 
Under condition (b), losses of two gen- 
eral classes are excluded. The first class 
is that resulting from man-made disturb- 
ances, such as riot, civil commotion, in- 
sutrection, military or usutped ‘power: 


~The second is that resulting from: dis- 


turbances of nature or what we call in 
legal parlance “Acts ‘of God” and in- 
cludes losses resulting from windstorm, 
tornado, earthquake, volcanic eruption, 
or similar disturbances. 

In each of these classes it is a ques- 
tion of degree with respect to the dis- 
turbance and if it is of sufficient mag- 
nitude, a loss caused thereby will be ex- 
cluded. For example, the breeze that 
blew the securities out of the open win- 
dow into the unknown was neither a 
windstorm nor a tornado, but the Florida 
hurricane that destroyed buildings was 
such a windstorm as to take losses 
caused thereby out of the bond. 


Two or three runners from. different 


brokerage houses fighting in the street 
is not a riot, but several hundred people 
making a destructive and disorderly run 
on a bank could constitute such a riot 
as to exclude losses due to that agita- 
tion. 

Condition (c) excludes acts of direc- 
tors, where the insured is a corporation, 
unless they are employed in the business 
as salaried officials. Where the insured 
is a firm or co-partnership, losses due 
to acts of the partners are excluded... 


Loans. : 


Condition (d) excludes losses due to 
loans made by the insured or its em- 
ployes, whether or not they are author- 
ized. Here again the integrity of the 
employes comes into play to soften the 
limitation, for where loans are made by 
employes .with intent to defraud the in- 
sured, the bond will cover. The ques- 
tion of intent is frequently hard to de- 
termine. Take a case, for example, 
where a bank employe permits his bank 
to loan to an unsound corporation of 
which he, unknown to his bank, is actu- 
ally a moving factor; the corporation 
fails and the bank loses. 

Another case is where a bank em- 
ploye needs money and makes a loan 
to a customer, who in ‘turn lends part 
of it back to the bank employe. Yet 
another case is where the bank employe 
takes a gift for putting through a loan, 
You may say there was lack of proper 
frankness and perhaps poor judgment in 
each case, but whether or not there was 
actually an intent to defraud, is another 
question. This will have to be deter- 
mined from all of the facts before you, 
and what decided authorities you may 
find bearing upon the case will probably 
be against your company. 


“Tellers Shorts” 


Paragraph (e) of this section excludes 
losses due to what blanket form men 
are accustomed to call “tellers shorts.” 
It is generally conceded that bank tell- 


_ ers, although absolutely honest and as 


accurate as can reasonably be expected, 
will time and again have small differ- 
ences in their cash. Sometimes a teller 
will have an overage—at other times he 
will be short. This has come to be rec- 
ognized in banking institutions as a nor- 
mal rather than an abnormal state of 
affairs. The exclusion is designed to 
prevent a multiplicity of small claims 
being made upon the surety for these 
usual shortages. 

If, however, a shortage in the teller’s 
cash occurs, which is much larger than 
what is referred to in the condition as 
“the normal shortage,” a question of the 
teller’s honesty may be raised and in 
such cases a claim under the bond is not 
unusual or improper. Also, should short- 
ages occur in a teller’s cage with un- 
usual frequency, it may indicate dishon- 
esty. 

What is a normal shortage depends 
upon the facts. What would be the nor- 
mal shortage for a very busy teller in a 
large institution, might seem alarming 
in a small bank. 

Keep in mind, at all times, that this 
condition is intended to exclude from 
the bond all such shortages due to error 
regardless of the amount. 

Description of Property 

Condition (f) eliminates the considera- 
tion of certain claims where record of 
the value and description of the property 
has not been made prior to the loss. 
This does not compel the insured to rec- 


“ord every available bit of information 


about the property but the information 
must be sufficient to show that an actual 
loss has been suffered and the amount 
thereof. We are told this condition came 
into the bond to save the assured from 
having to pay for property said to be in 
unopened packages sent to the bank by 
customers for safe-keeping. . 

The bank must have a reasonable time 
in which to record its receipt; hence, 
the information cannot be required 
where property is lost on the same day 
it is received. Neither does the ex- 
clusion apply: to loss of checks which 
occur not later than the business day 





succeeding the day of their receipt; nor 
to property owned by the insured. 
Foreign Exchange 

Condition (g) excludes losses resulting 
from transactions in foreign exchange 
arising out of its fluctuations. This ex- 
clusion was more important at and after 
the world war when foreign exchanges 
fluctuated rapidly, and there was more 
speculation in it than there is today. It 
is designed to prevent losses from such 
speculation and is a first cousin to the 
restrictions against losses due to trading 
in the stock market. 

Section 3 of the conditions and limi- 
tations provides that no statement made 
by or on behalf of the insured, shall be 
deemed to be a warranty of anything ex- 
cept that the statement is true to the 
best of the knowledge and belief of the 
person making the statement. 

-Definition of “Warranty” 


Do not be alarmed by the word war- 
ranty. It is one of those words which 
people are apt to use glibly to the mysti- 
fication of one new in the business. A 
warranty is nothing more than a stipu- 
lation, condition or agreement which may 
be inserted in a policy, the compliance 
of which becomes a condition precedent 
to the underwriter’s liability. Conditions 
or stipulations commonly referred to as 
warranties are better known to life, fire 
and marine insurance policies than to 
contracts of suretyship. They are im- 
portant because they must be strictly 
complied with or the policy may be 
vitiated. 

At the time application for a bond or 
policy is made, the insurance company 
may insist upon certain stipulations or 
warranties as a basis for underwriting 
the risks. In event of a loss and the 
company shows that the representations 
were false, the insured will not be per- 
mitted to allege, in excuse for non-com- 
pliance, that the risk was not thereby 
effected, since the parties have agreed 
that the stipulated fact or act shall be 
the basis of the contract. 

Under this clause of the blanket bond, 
however, a misrepresentation in the ap- 
plication would not void the bond, pro- 
viding the information was given in good 
faith and is true to the best of the 
knowledge and belief of the person mak- 
ing the statement. 


(To be continued) 





VALUE OF BLANKET BONDS | 





“Hartford Agent” Gives Specific Case; 
Says Stock Market Break Showed In- 
adequacy of Present Coverage 

Convincing proof of the value of bank- 
ers’ blanket bonds and bonding service 
appears in the latest issue of the “Hart- 
ford Agent.” How five bandits attacked 
and overcame a messenger for the Utah 
State National Bank, Salt Lake City, on 
October 10th and made off with $146,- 
600 in checks and currency is graphicly 
told. The bandits also attacked a near- 
by policeman and put him out of busi- 
ness with tear gas bombs. 

The bank was covered under a blanket 
bond written in the Hartford Accident 
by Heber J. Grant & Co. “Two Hart- 
fords” agency at Salt Lake City. The 
“Hartford Agent” reproduces a newspa- 
per advertisement; run by «the Grant 
agency a few days after the loss. A 
draft for $34,200. payable to the Utah. 
State National Bank and signed by the 
Hartford Accident in payment of the 
loss is’ shown in the ad. 

As the “Hartford Agent” points out, 
the bank today that is without a blanket 
bond is taking many a chance. The re- 
cent break in the stock market brought 
home to many bankers the inadequacy 
of specific forms of insurance. Dishon- 
esty bonds on specific employes and 
holdup policies are very well as far as 
they go but they leave many unprotect- 
ed exits for a bank’s cash and securities. 
These gaps may be closed by bankers’ 
blanket bond form No. 2, carrying the 
misplacement rider. 
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Mayor Of Michigan’s ‘Tulip City 





Ernest C. Brooks, Holland, Mich., Insurance Man, Originated 
Movement to Bring Flowers From Dike Country, 
Making Every Street a Tulip Lane 


The mayor of Holland, Mich., “the tu- 
lip city,” is an insurance man. As may- 
or of Holland Ernest C. Brooks spon- 
sored and originated the tulip movement 
in Holland, Mich, and every year in 





E. C. BROOKS 


May thousands of people visit the little 
town to see one million tulips in bloom, 
making every street a lane of tulips, 
and thus carrying out the flower tradi- 








CONFERS WITH C. OF C. 





Ontario Royal Commission Spent Three 
Days at Washington Studying Com- 
pulsory Auto Situation 
Before leaving for home the Royal 
Commission of the Province of Ontario, 
which has been studying automobile lia- 
bility insurance and highway accident 
Prevention in the United States, held 
sessions at the headquarters of the 
Chamber of Commerce of the United 
States, Washington, D. C., on December 
2,3 and 4. The commission conferred 
with Manager T. F. Cunneen and Arthur 
H. von Thaden of the insurance depart- 
Ment of the National Chamber; Ernest 
N. Smith, executive vice-president, and 
Owen B. Augspurger, chairman of the 
compulsory automobile liability insurance 
committee, of the American Automobile 
Association; and Col. A. B. Barber, man- 
ager of the transportation and communi- 
cation department of the National Cham- 
ber and director of the National Con- 
rence on Street and Highway Safety. 
Ncluded in the party were: Justice C. 
- Hodgins of the Appellate Division of 
the Supreme Court of Ontario, Royal 
ommissioner; R. Leighton Foster. su- 
Perintendent of insurance of the Prov- 
Ince of Ontario. counsel for the commis- 
sion; V. Evan Gray, counsel of the Can- 
adian Automobile Underwriters’ Associ- 
ation; Harwood E. Ryan, consulting ac- 
tuary of New York City, actuary to the 
Syal Commission; John B. Laidlaw, 
anager for Canada, Norwich Union 
Fs atsaniere-y of committee of Canadi- 
tio utomobile Underwriters’ Associa- 
n, representing the companies before 
“a Commission, and Ernest M. Less, 
Cretary to the commission. 





LICENSED IN ILLINOIS 


he Commerce Casualt 
4 y of Glens 
i N. Y., has been licensed in Ili- 


tions for which old Holland across the 
sea is famous, 

Mr. Brooks entered the insurance field 
in Holland, Mich., ten years ago as a 
junior partner of the Visscher-Brooks 
Insurance Agency. Today he is the 
manager and owner of this agency, one 
of the largest in western Michigan. He 
is a graduate of the University of Chi- 
cago and has taught in the local high 
school and also has been a professor 
of economics at Hope College, located in 
Holland. 

He was elected mayor of Holland two 
years ago, and, although one of the 
youngest mayors in the town’s history, 
has proved himself efficient and capable. 
His civic interests are varied. Besides 
being director of some of the larger in- 
dustrial enterprises he is also treasurer 
of an up to date chamber of commerce, 
secretary and treasurer of the Holland 
Country Club and he is active in insur- 
ance circles in Michigan. Being a for- 
mer service man he has been much in- 
terested in the American Legion. 





FIGHTING “BOOTLEG” INSURANCE 





Commissioner Dort of Nebraska Advo- 
cates Three Measures to Stop Un- 
authorized Insurance Sales 

Lloyd Dort, state insurance commis- 
sioner of Nebraska recently submitted 
drafts of three bills to prevent the sale 
of unauthorized insurance, in an address 
before the Underwriters’ Association of 
Omaha. He expressed the belief that 


the various states could eliminate unau- 
thorized insurance by co-operating in 
the enactment and enforcement of legis- 
lation such as he proposes. 

The first of his suggested measures 
would require all domestic insurance 
companies to become admitted to do 
business in each state in which it solicits 
business, upon penalty of having its li- 
cense revoked and its business wound 
up. 

The second proposed bill would require 
foreign or alien companies to be author- 
ized to transact business in each state 
in which they are doing business before 
they may be licensed “in this state.” 

The third proposal would make it a 
felony to solicit business in the state, 
irrespective of the method or manner 
of solicitation, without first having se- 
cured permission and being duly author- 
ized to transact business in the state. 





BAY STATE CHANGES PROPOSED 


Merton L. Brown, Massachusetts in- 
surance commissiorier, has submitted to 
the 1930 legislature a recommendation 
for an amendment to the insurance laws 
of the state to enable the insurance de- 
partment to terminate more readily the 
authority of any domestic mutual insur- 
ance company to transact business in 
the commonwealth. 

The commissioner called attention to 
the recent suspension of operations of 
several such companies and suggested 
in this connection that the companies be 
required to have a surplus of $100,000. 

The insurance commissioner also rec- 
ommended legislation prohibiting motor 
trucks and similar vehicles from haul- 
ing more than one trailer. Mr. Brown 
stated that the highways are not in- 
tended for the use of “trains” of such 
vehicles. 








Luther B. Little To Retire 


(Continued from Page 5) 


organization known as “The Amen Cor- 
ner,” which ranked only next to the 
Gridiron Club of Washington in political 
social importance. At the dinners of 
“the corner” held in the Waldorf-Astoria 
Hotel for years the leading public men of 
the nation attended. The satirical skits 
and burlesques taking off public men 
were written by members of the club, 
some of the sparkling dialogue being 
from the pen of Mr. Little. Those din- 
ners continued until a few years ago 
when they were abandoned as death had 
invaded the ranks of the members of 
“The Amen Corner,” thinning out the 
original membership. This annual dinner 
affair did not die a lingering death. 
Members of the club deciding that “The 
Amen Corner” had had its day the last 
dinner was held and it proved to be one 
of the largest and most brilliant in the 
series. Some of the furniture from the 
Fifth Avenue Hotel on which Senator’ 
Platt and the reporters sat is now in 
Mr. Little’s office. It is red plush. 


With the officers of the Metrapolitan 
Life Mr. Little is and has been extreme- 
ly popular. A marvelous raconteur, 
honest as they make them. always ready 
to go out of his way to do a favor. an 
exceedingly efficient man, a real student 
of human nature, witty with a touch of 
cynicism but not a wisecracker, he easily 
made and kept friendships. 


His Standing With Daily Papers 


His prestige in the daily newspaper 
offices of New York could not have been 
any higher and continues so to this very 
day, despite the constant and quick 
changing of editorial staffs. The value 
of that reputation was demonstrated in 
many ways. For years if a life insur- 
ance story of magnitude and importance 
came into daily newspaper offices of the 
metropolis the first thought of city edi- 
tors before sending men out on the story 
was to call up Little and see what he 
thought of it. No city editor or manag- 
ing editor ever regretted a steer from 
Little. They knew he was on the level 
and would not try to mislead or deceive 
a newspaper. Even the most sensational 
newspaper in New York would never 
have thought of printing a story about 
the Metropolitan Life without first call- 
ing up Little. His contacts with news- 
papers, in brief, have been so ideal that 
he is easily the model “public relations” 
man. 

One of the reasons why Luther B. Lit- 
tle was such a success with the Metro- 
politan Life is that he enioys his work 
and his associates so much. He had an 
admiration for the late Haley Fiske 
which was prodigious. During the pass- 
ing of the years he sent down to “The 
Intelligencer,” which goes to every agent 
of the company, tens of thousands of 
words of speeches which had been made 
by President Fiske at the tri-ennial con- 
ventions and he enjoyed reading the 
speeches and writing the sub-heads. The 
versatility of Mr. Fiske, his breadth of 
view, his vision were constant sources 
of admiration to Little. 

Daily he looked forward to those 
round table lunches in the Metropolitan’s 
dining room where he always has been 
one of the stars. The conversation at 
the round table frequently scintillates; 
in years gone bv has covered almost ev- 
ery subject under the sun of ‘interest; 
and Little did his share to make it in- 
teresting. 

Little is exceedingly proud of the print 
shop of the Metropolitan Life in Long 
Island, sometimes called the largest 
printing establishment in the country. 
Certainly, there is none which can turn 
work out in speedier fashion. He loves 
to talk to daily newspaper men and 
magazine people about it. He is full of 
anecdotes about requests received from 
company executives to turn out such 
iobs as printing a million policies or 
forms. Little would call up Long Island 
and in an amazingly short time after 





the copy was sent in the job would be 
finished. 
His Dartmouth Activities 

Luther B. Little is one of the most 
prominent of the Dartmouth College 
alumni. He came from a long line of 
New England ancestors, the members of 
the Little family in the Dartmouth Year 
Book covering a column of fine print in 
the mere chronicling of the names of 
graduates. The member of his family 
with whom he is most intimate is his 
cousin, Charles S. Little, known as 
“Squash” Little in his football days. 
Born in Bascawen, N. H., Luther B. Lit- 
tle was graduated from the college in 
1882; was a member of the alumni coun- 
cil from 1913 to 1919; and, subsequently, 
became a member of the committee 
which met young men desiring to enter 
Dartmouth, who had passed the regents’ 
examinations, and whose personal, social 
and other qualifications it was desired to 
judge by personal contact with alumni. 

Having a brother in Minneapolis Mr. 
Little went out there, later becoming a 
member of the staff of the Minneapolis 
“Tribune.” Next he lived in Chicago 
where he was star reporter on the 
“Daily News.” His real newspaper fame 
came after he joined the New York 
“Times,” serving it both as Albany and 
as Washington correspondent at vari- 
ous times, and with that paper he built 
up his nation-wide acquaintance with 
public men. In all he attended nine na- 
tional conventions of the Republican 
party, and he had the stenographic re- 
ports of every Republican convention 
from the first in 1856 down to a few 
years ago. He left the “Times” to go 
with the Republican state committee of 
which he was secretary for thirteen 
years and head of the literary bureau, 
as well as doing important executive 
work. Part of his duties was to super- 
vise the preparation of boiler plate mat- 
ter, i. e., columns of stories sent out in 
plate or mat form to thousands of news- 
papers. He left the committee in 1910 
to go with the Metropolitan Life as 
head of the publication division, but for 
some years was treasurer of the Re- 
publican state committee He has always 
been in close touch with the committee 
and did some work at headquarters for 
recent national campaigns. 

Greek Scholar 

A Phi Beta Kappa man, Mr. Little 
is one of the most cultured men in in- 
surance. He reads Greek in the original 
and for years read some of it every 
night. His memory is phenomenal as 
he can quote poetry by the yard. One 
of the best stories told about him had 
to do with a dinner of the New Hamp- 
shire Society in 1908 when the speaker 
of the evening did not show up and 
Little was drafted as a substitute, mak- 
ing one of the most eloquent speeches 
the audience had ever heard. When he 
concluded to salvos of applause he smiled 
and confessed he had hoaxed the 
crowd. “Gentlemen, I have just repeated 
to you word for word a speech made by 
Daniel Webster, our greatest son, at the 
New Hampshire Institute held in Boston 
in November, 1849,” he said with a 
chuckle. Not a person present had ap- 
preciated that the talk was not,an im- 
promptu burst of eloquence. 

In discussing Mr. Little this week 
Harold Anderson, famous editorial writer 
of the New York “Sun” and one of Mr. 
Little’s most intimate friends, said: “Lu- 
ther B. Little is as witty as any man I 
know; is one of the most charming of 
all companions; and he has a mind so 
comprehensive in its grasp and so logical 
in its operation that he can not- only 
write but speak with amazing clarity and 
forceful correlation of ideas.” 





GET O’GORMAN & YOUNG 
The Bankers Indemnity has appointed 
O’Gorman & Young, one of the oldest 
agencies in Newark, as its general 
agents. 
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THE LAST HOMECOMING 


A busy day at the office—a happy homecoming—a slip on the steps—crash ee za 
working days were over forever but the weekly indemnity paid regularly for life under a to 
London Guarantee Accident Policy saved the situation. 














The files of this Company show many cases of serious injuries from trivial causes as well th 
as those arising from well recognized hazards such as the automobile. By inducing the 
unfortunate victim to protect himself and his family with one of the liberal accident poli- 
cies written by the London Guarantee & Accident Company, the agent performs a distinct 
public service. His reward is enhanced prestige in the community. ne 


The wide awake agent sells London Guarantee Accident Insurance. 


LONDON GUARANTEE & ACCIDENT CoO., LTD.}: 


Head Office: 55 Fifth Avenue, New York—J. M. Haines, United States Manager sey 
New York Office: 90 Maiden Lane - 





